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Country As a 
Whole Has 
Bumper Crops 


Beginning on this page the AMERI- 
CAN LUMBERMAN is publishing ex- 
cerpts from a large number of 
letters received this week from lum- 
ber dealers all over the country, 
telling of crop conditions and busi- 
ness outlook in their communities. 
These letters are in response to a 
request that went out from this 
office, for short reports regarding 
the principal crops, and the outlook 
for new building, remodeling and 
repairing, in town and country. 

Sam S. Nesbitt, manager Ed- 
wards-Nesbitt Lumber Co., Aledo, 
Ill., says that the outlook for corn 
is the best in eight years. “And 
that,” he adds, “makes the farmers 
buy more building materials; and 
money more plentiful.” He says, 
too, that “the farmers are feeling 
good, and will sure build by next 
year.” Mr. Nesbitt reports not 
much new building in progress, but 
a great amount of remodeling and 
repair work. 

It is a long jump from Illinois to 
Texas, but the next letter picked 
up happens to be from George L. 
















































Good Autumn 
Farm Business 
Is In Prospect 


Coeman, secretary-treasurer of the 
White House Lumber Co., Cana- 
dian, Tex., who writes that the 
Panhandle of Texas has just har- 
vested its largest wheat crop, the 
greater part of which reached the 
market before any serious decline. 
Furthermore, kaffir, maize, cane, 
cotton and other crops promise ex- 
cellent yields. Cattle have splendid 
pasture and are bringing record 
prices, as are also hogs, sheep and 
other live stock. And to add to the 
general good cheer of Mr. Coeman’s 
message, he says: “Building in what 
we would term community center 
towns will exceed by 50 percent that 
done in 1927, with similar increase 
in farm building, remodeling and 
repairs.” 

Kansas is one of the key states of 
the country, agriculturally speaking, 
hence the situation there is an im- 
portant factor in the general busi- 
ness equation. F. M. Hartley, of 
the Ives-Hartley Lumber Co., Bald- 
win City, Kan., one of the best in- 
formed lumbermen of the Sunflower 
State, reports crops [Turn to page 36] 
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#” Some Hardwoods 
for Keen Buyers 


Hemlock The hardwood lumber and flooring items 
and listed below will appeal to the buyer who is 
Pine looking for more than usual values. Quality 


and good manufacture recommend the 
following to you: 


KORRECT 100,000 ft. 1” No. | Com. & Bet. kiln dried Bireh 


75,000 ft. |” No. 2 Common kilo dried Birch 


MAKE 150,000 ft. 1” No. | Common air dried Birch 


100,000 ft. 1” No. 2 Common air dried Birch 


125.000 ft. 1” No. 3 Conimon Birch 
Maple 100,000 ft. 1” No. 2 and Better Brown Ash 
15,000 ft. 6/4” No. 3 Soft Elm 
and 30,000 ft. 1” Ne. 3 Common Basswood 
Birch “KORRECT-MAKE” MAPLE FLOORING 
? cars nf oe Seed Grete 
° car 13/16xi'2” First Grade 
Flooring Vo car %xi¥” First Grade 





“KORRECT-MAKE” BIRCH FLOORING 








Mills at 


2 cars 13/16x2%,” First Grade 

| car 13/16x2%4" Second Grade 
2 cars 13/16x244” Third Grade 
| car 13/16xi'2” First Grade 
| car 13/16xi'2” Second Grade 
Yo car Y%xi'/” First Grade 
26.000 4° No. | Basswood Lath 
90,000 32” No. | Basswood Lath 


NEELAND-McLURG 


LUMBER COMPANY . 





Morse,Wis.-Phillips Wis. PHILLIPS,WiIs. 
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The Center 
of New York’s Activity 


HEN you come to New York, you will 
want to be in the center of operations, 
which means staying at the Belmont. 


The Grand Central Station, the crosstown and 
downtown subways are at your door. Whether 
it be business, shopping or pleasure, the aven- 
ues of easy approach lead from the Belmont. 


And then, there is the famous Belmont hospi- 
tality which makes your every wish a com- 
mand to be promptly executed by a tried and 
faithful personnel. Living becomes a pleasure 
at the Belmont. 


JOHN McENTEE BOWMAN ROY S. HUBBELL 
President Manager 


THE BELMONT 


Park Avenue and 42nd Street, New York City 
At Grand Central Terminal 


A Bowman Biltmore Hotel 
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Modernize the Soundly Built Old Homes 


NE OF DICKENS’ most famous novels is “Bleak House.” 
(5) A “best seller” of the mid-Victorian period, comparatively 

few people read it now—but unnumbered thousands are 
living in bleak houses that by comparison would make the man- 
sion of the novel glow with cheer. As! one travels about the 
country he sees in every village, town and city, many homes that 
impart the impression that the builder had succeeded only too 
well in carrying out a preconceived plan of surpassing ugliness, 
inconvenience and general ineptitude. 

Fortunately, these old houses, which are mostly of sound con- 
struction, can be rescued from the sad condition into which they 
have fallen—a condition not so much of decay, as of having been 
left clad in the drab, enlongated skirts and poke bonnets of a 
bygone age, in a day when short skirts, silk stockings and picture 
hats are the vogue. A mixed metaphor, truly, but possessing this 
much of justification—that fashions in houses have changed just as 
radically in the last few decades as have fashions in women’s 
apparel. 

These old houses need more than merely “repairs.” The old 
conception was that to keep a house in a good state of repair was 
all that was required—replacing wornout floor boards, re-shingling 
roofs that developed leaky spots, doing a little re-siding here and 
there when necessary to keep the weather out, of’course painting 
at reasonable intervals, and making such other minor replace- 
ments as the “wear and tear” of daily usage or exposure to rain 
and snow, sun and wind might render necessary. And in an age 
when architectural styles remained constant or changed with a 
slowness that more nearly coincided with the natural and normal 
process of obsolescence a program of mere maintenance served 
fairly well. 

But today, not “repairs” but “modernization” must be the watch- 
word if the economic and social values inherent in the thousands 
of well built but hopelessly outmoded old houses are to be pre- 
served for their owners and the communities in which they are 
situated. Herein is the lumberman’s duty as well as his business 
opportunity. He more than anyone else in his community, except 
the architect and the practical builder, understands the processes 
of construction and reconstruction. He knows what is involved in 
making changes, interior and exterior, and can suggest ways of 
attaining the desired ends—whether of improved exterior appear- 
ance, of increased living space, or of greater convenience and 
comfort—at minimum outlay. He knows what materials will best 
serve the owner’s needs and give him the greatest ultimate satis- 
faction. 

In plain words, the retail lumberman is, or should be, the build- 
ing counselor of his community. If he has succeeded in estab- 
lishing himself in that position, his advertising and personal sales- 
manship on behalf of home remodeling and modernization will 
be doubly effective. 





Good Crops Augur Active Fall Business 


CONOMIC forces rather than a presidential campaign will 

( . determine the degree of business activity during the fall. 

The economic influences that call for particular attention 
are crops and money. Crop conditions bespeak business activity 
—as do moderate inventories.” 

The foregoing is quoted from the opening paragraph of a cur- 
rent bulletin on the trend of business, issued by the Continental 
National Bank & Trust Co. of Chicago. The bulletin proceeds to 
fortify its forecast of business activity this fall with facts and 
figures, as follows: 

“The total crop production this year is the largest on record. 
Not one bumper crop is indicated, but all the important crops are 
better than average. Virtually all sections of the country share 
in the favorable outlook. The most favored section embraces 
Texas, Oklahoma, Kansas and Nebraska, but no wide area is in 
serious distress. Farmers may expect a gross money income 100 
to 150 million dollars larger than last year. Net income will be 
larger also.” 

An exhaustive crop report just issued by the American Steel & 
Wire Co., covering in detail every section of the United States, 


concludes its summary with the statement, “The country as a 
whole is well above average.” 

In a statement published on Tuesday of this week, W. P. Kenney, 
vice president of the Great Northern Railway, said that the 1928 
crop, in the territory traversed by his company’s lines, will be 
larger than any year since 1916. He estimated the grain outturn 
in the territory served by his road as 22,000,000 bushels more than 
last year and 4,000,000 bushels more than the large movement of 
1924. 

“The large production of the* Northwest this year,” said Mr. 
Kenney, “not only places a great deal of business in sight for the 
railroads during the coming months, but preparations to handle 
this, production have necessitated a substantial movement of equip- 
ment into the territory. Our traffic representatives report that 
almost all lines of business are placing substantial orders for 
future deliveries. There is nothing to indicate any cessation of 
activity in the territory during the next twelve months, which ig 
an exceptional outlook in a presidential year.” 

The details of these impressionistic pictures of the agricultural 
situation may be filled in—particularly with regard to outlook for 
increased building in towns and on farms because of the big crops— 
by reading the letters received by the AMERICAN LUMBERMAN this 
week from retailers in many States of the Union, printed elsewhere 
in this issue. 

It of course is not to be assumed that the conditions in every 
agricultural community are ideal. Some have suffered from drought, 
while in others too much rain has damaged the grain crops. More- 
over, there has been a distinct easing off in grain prices, which to 
some extent discounts the beneficial effect upon business that other- 
wise would accompany the large crop yield. This of course is most 
marked in the sections where grain-growing predominates. Where 
diversified farming, accompanied by stock raising and feeding, is 
extensively practiced, there is little complaint about prices. In 
fact, live stock prices are at the highest level in many years, if not 
the highest on record. 





Kiln-Drying as a Sales Factor 


UMBER, like practically every other commodity, has during 
many years been subjected to a rather steady barrage of 
criticism by its rivals. As in most similar situations, wood 

has, of course, suffered from groundless assertions, misstatements 
of fact and exaggerations of truths or half-truths. No opening in 
wood’s outworks has been overlooked by those who would supplant 
it in the favor of the public. As a consequence, wood has in a 
sense been placed in an attitude of defence. Its sponsors have been 
under the necessity of meeting false accusations with established 
facts, and in some cases, no doubt, they have felt justified in mak- 
ing counter attacks. 

While there is no such thing as a perfect product and there is no 
hope that every possiblé ground of attack against wood can be 
removed, yet it is the part of good merchandising to remove 
defects, reduce the number of causes of complaint and in every 
practicable manner smooth the channels of lumber distribution 
and use. This means that methods of manufacture and treatment 
shall be changed and adapted to the needs of users of lumber and 
shall be made to the greatest possible extent to lessen the resist- 
ance to sales of lumber. It means that the merchandising of 
lumber shall begin with its sawing and shall continue through 
every manufacturing operation. The more nearly the product of 
the log fits the needs of the prospective buyer, the easier will it 
be to make sales and the more lumber will be sold and used. 

Lately, a neighbor of the writer tore down and rebuilt his home. 
Though he is at present engaged in another business, he formerly 
was a carpenter and is a good workman. In building his own 
home he was perhaps somewhat more particular than he would 
have been in working on somebody else’s house. He lined the out- 
side walls with a sheet material on which he will plaster instead 
of on lath, and he was so thoroughly sold on this insulation that 
it would be a waste of time to say anything in criticism of it. 
Pointing to two small windows in the gable of his bungalow he 
said: “Do you see those frames, up there? When I cut those 
miters they were as tight as they could be made. Look at them 
now; they have dried and pulled apart; you can’t get dry lumber 
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anywhere in town nowadays; it’s all green.” 
disgusted with the siding on his house, though, he said, he paid a 
high price for it, which he named. He said it was cut from dead 
trees and he could rub the sharp edges off with his fingers. 

There is, of course, good reason for believing that much of the 
criticism of lumber made by those who should be friendly toward 
it is due to the critical attitude created by sales methods of 
competitors. It is possible to make similar criticisms of cumpeting 
materials while keeping within the truth, for their products have 
as many defects as wood has. It is believed, however, that the same 
amount of intelligence, enterprise and energy used in improving 
lumber manufacture and in making known its excellences to the 
public will bring far better returns in increased sales and en- 
hanced prices than if it were used in criticising and otherwise 


crying down competing materials. 


He was thoroughly 


complaint. 


than any other. 


Recently a complaint came to a large local lumber concern, 
ostensibly based on the use of green lumber in building. In pass- 
ing the complaint on to this office the lumberman said the cause 
could not have*been green lumber, for if so it could be made about 
every flat building in Chicago. 
matter pretty strong, but if unseasoned lumber is so generally used 
in construction the doors have been opened wide for criticism and 
In fact, whether complaint actually is made by users 
of green lumber or not, wide cracks, warped boards and other con- 
ditions due to the use of unseasoned wood speak eloquently for 
better treatment of a building material that still has more friends 
It is to the credit of the lumber industry that 
more and more dry kilns are being installed and that more and 
more the distributers of lumber are seeing the improved sales 


This doubtless was putting the 


possibilities opened to them by kiln-dried lumber. 
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The photograph shows Rear Admiral Phillip Andrews, commandant of the Boston Navy Yara, 

inspecting the first shipment of longleaf yellow pine decking to be used in the rehabilitating 

of the U. S. frigate “Constitution,” better known as “Old Tronsides. This decking was donated 

by the Long Leaf Yellow Pine Manufacturers’ Association and the Southern Pine Association, 

and consisted of some 26,000 feet of the finest longleaf. The lumber was manufactured at 
the plant of the Majors-Sowers Sawmill Co., Hattiesburg, Miss. 





Acquires Large Timber Holdings 


Hickory, Muiss., Aug. 27.—Announcement 
has been made here that the recently organized 
Nettleton & Welch Co. has acquired the exten- 
sive Russell timber holdings located close to 
this place. The tract consists principally of 
choice hardwoods, but includes also several 
million feet of southern pine. The acquisi- 
tion of this timber tract by the Nettleton & 
Welch Co. follows closely its purchase in May 
of the plant and timber of the O. S. Hopkins 
Lumber Co., of Hickory. The Nettleton & 
Welch Co., through this latest purchase, will be 
provided with a timber supply for some years 

Plans are now being made to construct a 
single band sawmill which, added to the mod- 
ern planing mill and dry kilns which have just 
been completed and also the outlying mills now 
‘in operation, will place the Nettleton & Welch 
Co, in a very envious position and enable it to 
meet promptly the demands that are made upon 
it for its excellent products. 

Messrs. Nettleton and Welch were former 
members of the Dubois Lumber Co. in its ex- 
tensive holdings and sawmill business at Lake, 
near Jackson, Miss., and have had a wide and 





successful experience in the lumber and tim- 
ber business. 


Strike at Westchester County Mills 


[Special telegram to AMERICAN LUMBERMAN] 

New York City, Aug. 28.—All lumber mills 
in Westchester County were forced to shut 
down today by the strike of 350 mill workers. 
The union demands a five-day week at $10.45 
a day, which would give the men the same 
wage obtained now for six days. One or two 
small shops met the demand, but owners of 
the larger plants, at a meeting held in New 
Rochelle on Monday night, decided to stand 
pat and attempt to settle the dispute by arbi- 
tration. 

F. Herbert Brown, secretary of the Build- 
ing Material Men’s Association of Westchester 
County, said tonight that he had already be- 
gun negotiations with the union’s officials, but 
no settlement is in sight as yet. Wages in 
the Westchester mills are higher now at $9.50 
a day than they are in plants in other nearby 
sections, and the mill owners feel that the union 
is seeking to force an imposition. Outside 
workmen in the Westchester lumber plants 
already have a five-day week, but the mill 
owners do not feel that the inside workers are 
entitled to this advantage. 

The plants closed today were those of the 
Wilson-Adams Co., the Kapp & Nordholm Co., 
the J. A. Mahlstedt Lumber & Coal Co., the 
3urlon Tenton Co., and the Peerless Manu- 
facturing Co. 

The situation is complicated by the fact that 
union carpenters refuse to handle millwork 
made by non-union men. 


SM RASA AAS 


TuHeE Kiwanis Clubs of West Virginia have 
organized a forestry committee, including one 
representative from each club, for the purpose 
of arranging forestry talks before the various 
clubs and working for forestry legislation. It 
will endeavor to have each club have a forest 
plantation as part of the local park system, 
or to assist in establishing town and com- 
munity forests. 





Shipments Ahead of Bookings 


[Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., Aug. 30.—Two hundred and ninety-three softwood mills of six associa- 
tions with normal production of 188,317,000 feet, gave actual production during week ended 
Aug. 25 as 88 percent, shipments 90 percent and orders 89 percent of normal production. Their 





shipments were 104 percent and their orders 97 percent of actual production. The “week’s 
figures for normal and actual production, shipments and orders follow: 
No. of Normal Actual 
Sorrwoops— Mills Output Output Shipments Orders 
Southern Pine Association.........-+++eee08 155 83,432,000 71,519,000 80,334,000 89,473,000 
Western Pine Mfrs. Association............ 34 35,924,000 35,226,000 36,011,000 30,967,000 
Calif. White & Sugar Pine Mfrs. Assn....... 21 31,496,000 30,882,000 26,150,000 23,652,000 
California Redwood Association.........++. 16 9,843,000 7,388,000 8,053,000 7,081,000 
North Carolina Pine Association........+++. 60 14,920,000 8,660,000 9,571,000 7,229,000 
Northern Pine Mfrs. Association........... 7 12,702,000 12,143,000 9,370,000 10,028,000 
293 188,317,000 165,818,000 169,489,000 168,430,000 
West Coast Lumbermen’s Association....... SS re 147,420,000 156,268,000 135,128,000 








Northern Hemlock & Hardwood Mfrs. Assn. 48 20,667,000 5,546,000 6,416,000 5,750,000 
Wate GOEVWGGEE o.oo vce cece becca steers Me * “sieeienwes 318,784,000 332,173,000 309,308,000 
HARD WooDsS— 

Northern Hemlock & Hardwood Mfrs. Assn. 72+ 15,253,000 7,042,000 10,081,000 8,725,000 

Hardwood Manufacturers’ Institute......... 307¢ 64,383,000 50,876,000 48,792,000 51,644,000 
Potats, RATEWOOES ..0. oscccaveseseosececcnaetee TO,60e,0e0 57,918,000 58,873,000 60,369,000 


+Units of daily capacity of 35,000 feet. Northern Hemlock & Hardwood figures are for week 


ended Aug. 18, and production is log converted to lumber scale. 
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Books for Lumberman’s Library 

We should like to have you list for us the 
titles of a number of books suitable for a start 
in building up a lumber reference library. If 
you will please give us the title, the prices, and 
describe briefly the character of each of the 
books, we shall perhaps be able to judge 


which of them will be best suited to our re- 
quirements.—INQuIRY No. 2,201. 





[This inquiry comes from a retail lumber 
concern in Michigan. There are some reference 
books that are well nigh indispensable to the 
retail lumber yard. There are others that while 
perhaps not indispensable are nevertheless use- 
ful and would save time and labor and in vari- 
ous ways increase the efficiency of persons em- 
ployed about the yard if they were made avail- 
able and used. There is still another class of 
books that while not directly relating to the 
practical operation of retail yards, nevertheless 
supplement the practical knowledge of the 
operator, and serve to broaden his view in such 
a way as to increase his managerial ability and 
general usefulness. . 

With the thought that not only this inquirer 
but many other lumbermen would be interested 
in forming at least a nucleus for a lumber ref- 
erence library, the information supplied to the 
inquirer is presented below: 

“The Lumberman’s Actuary” is the one book 
that is indispensable to the retail lumber yard 
operator. The Actuary shows at a glance the 
value in dollars and cents of any number of 
feet of lumber at any price from $6 a thousand 
to $150 a thousand feet in steps of 25 cents a 
thousand; that is at $6, $6.25, $6.50 etc. per 
thousand. The Actuary shows also the num- 
ber of feet in any number of pieces between 1 
and 2,000 pieces of any length from 10 to 20 
feet in steps of one foot, for any thickness, as 
1 inch, 1% inches, 1% inches, 2 inches and up 
to 12 inches and for any width from 2 inches 
to 24 inches. These are the two main features 
of the book, but it contains considerable gen- 
eral information in addition that will be found 
frequently useful in conducting a retail lumber 
yard. The Actuary is heavily bound in syn- 
thetic leather, the pages are printed on heavy 
ledger paper and the cut indexes are reinforced 
with heavy buckram. With respect both to con- 
tents and construction, the Actuary is made for 
constant use for many years. It is supplied by 
the AMERICAN LUMBERMAN at $10 a copy, 
delivered for the new edition now in press. 

“The Perry Lumber Reckoner” is a small 
pocket-size book containing tables that indicate 
at a glance or with a minimum of calculation 
the number of board feet in any number of 
pieces of the lumber sizes ordinarily carried in 
the retail yard. The tables are printed on 
strong ledger paper and are cut indexed, the 
indexes being heavily reinforced with buckram. 
The Perry Lumber Reckoner is supplied at $2 
a copy delivered. 

“The Expert Lumber Pricer” presents on 
each page all the different sizes and lengths of 
lumber carried in the ordinary retail lumber 
yard, and shows the price per piece and per 
lineal foot of all these sizes and lengths at one 
price per thousand board feet. These prices are 
figured in steps of $1 a thousand board feet 
from $25 to $150 and in steps of $5 from $150 
to $200. The pages of this book are about 8 
by 10 inches, the tables are printed on strong 
bond paper and the book is bound in heavy 
cloth. For the convenience of the yard man a 
looseleaf book of pocket-size in addition to the 
regular pricer is provided. Into the small book 
the prices at the current rates are drawn off 
from the large pricer, the dimensions and classi- 
fications being printed on the loose leaves sup- 
plied with the price book. The pricer is sup- 
plied at $9 a copy each. The price book for 
yard use is supplied at $1.75 each. 

“Lumber and Its Uses,” is one of the most 
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useful and popular of books for lumbermen. 
It contains chapters on the structure and physi- 
cal properties of wood, on the grades, sizes and 
shipping weights of lumber, on lumber and log 
measurement, structural timber, seasoning of 
lumber, wood preservation as well as on other 
phases of the lumber business in which all 
lumbermen are interested. In Chapter 15, “The 
Uses of Lumber,” are listed the important 
classifications of uses, with the woods utilized 
shown by percentages, and in chapter 16 are 
listed the important commercial species with 
the classifications of uses for which they are 
utilized. This book contains also much addi- 
tional information that can not fail to be help- 
ful to the lumberman who seeks to inform him- 
self in a general way regarding his business. 
It is supplied at $4 a copy, delivered. 
“Lumber, Its Manufacture and Distribution,” 
is a rather comprehensive treatise on lumber 
manufacture, historically considered, with de- 
tails regarding equipment and methods of manu- 
facturing and marketing, together with con- 
sideration of the market and the organization 
of the industry. This book is supplied at $4.50 
a copy. 
« “The American Lumber Industry” is designed 
to serve as a textbook as well as a practical aid 
for those engaged in the lumber industry, and 
a reference book for the general public inter- 
ested in the economics, statistics and merchan- 
dising methods of the industry. The lumber- 
man who desires to get a comprehensive view 
of the industry with no more of detail than is 
required to do justice to the various aspects of 
the subject, will find this book adequate to his 
needs, It is supplied at $3 a copy, delivered. 
“Wood and Lumber” comprises a brief yet 
rather comprehensive discussion of the sources 
of lumber, the growth of trees, and the physical 
charatceristics of wood and includes adequate 
treatment of such subjects as seasoning, mois- 
ture content, shrinking and swelling, warping, 
durability, decay, preservation, classification 
and grading, manufacture and sizes. This book 





will be found especially valuable to the lumber, 
man who wishes to keep abreast of develop- 
ments in sales methods involving the use of 
somewhat technical information regarding wood 
structure and properties that make it the pre- 
ferred material for numerous purposes. The 
price of this book is $2.25, delivered. 

“The Properties and Uses of Wood,” as the 
author states, is “an attempt to present in as 
non-technical a manner as is consistent with 
clearness and accuracy the more important facts 
concerning the properties of wood and how 
these properties affect its utilization.” Much of 
the information contained in this book is the 
result of researches of the Forest Products 
Laboratory. It deals with the structure, physi- 
cal properties, mechanical properties or strength, 
chemical properties, seasoning, deterioration 
and protection of wood against decay and fire, 
as well as the kinds and quantities of wood used 
for various purposes. A final chapter is de- 
voted to grading and to standard sizes. This 
book is supplied at $3.50 a copy, delivered. 

“American Forest Trees” is designed to sive 
the leading facts regarding the principal com- 
mercial trees of the United States. However, 
it is one of the most readable of books, for 
while the author has given a wealth of informa- 
tion regarding each of the trees, he has inter- 
spersed with his more serious facts innumerable 
odd and _ interesting observations that add 
greatly to the value and attractiveness of the 
work. This is a large book of more than 700 
pages and it contains in addition to the text, 
full page illustration of each of the important 
trees described. The book is supplied at $5 a 
copy, delivered. 

There are of course many more books that 
many lumbermen will wish to include in their 
libraries. The foregoing books and many 
others that would appeal to, or be useful to 
most lumbermen are described and priced in the 
AMERICAN LUMBERMAN’S catalog of “Books for 
Lumbermen,” which will be sent on request.— 
EpiTor. ] 
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At the trustees’ sale, a few | asserted that railway sleepers | back. This concern has for the 


days ago, the property of the | made of wood so prepared need 
disturbed for 
Unfortunately owing to 
sawmill at Chippewa Falls and | some cause or other, the dis- 
upwards of 300,000,000 feet of | covery has not been utilized. 


Union Lumber Co. of Chippewa | not be 
Falls, Wis., consisting of the | years. 


last two or three years con- 
fined its business almost ex- 
clusively to supplying city op- 
erators who are usually com- 
pelled to buy more or less to 


fifty 





standing pine, was disposed of, 
subject to mortgages aggregat- 
ing $144,000, for $170,000. 

** * 

The log crop for the Wolf 
River, Wis., for this year foots 
up to 70,000,000 feet. 

xe 

Some time ago, a native of 
Russia professed to have dis- 
covered a process by which tim- 
ber newly felled might be made 
so hard as to resist the influ- 
ences of the most trying cli- 
mate for an almost indefinite 
period. The most curious part 
of the invention was that it did 
not involve the use of chemicals 


| McLean & Son’s mill at Bay 
| City, Mich., in 675 minutes put 
758 Norway pine logs, averag- 
ing eight logs to the 1,000 feet, 
over the carriage, cutting up 
every fifth log and canting the 


53 1/3 seconds for 11 % hours. 
The saw was a 60-inch solid 
tooth saw cutting a kerf of a 
quarter inch, with the old fash- 
ioned friction feed. 
** * 
Thad Dean informs us that 
the firm of which he is active 
| partner—Messrs. Dean Broth- 





other four for the gang, thus | 
|averaging one log for every | 








patch up broken assortments or 
fill special orders; but as this 
trade is not likely to prove 
very good for a while, owing 
to the large stocks on hand at 
most yards, Mr. Dean proposes 
to sell more of his boards to 
country dealers. 
** 8 

The generosity of Chicago 
lumbermen is remarkable as it 
is proverbial. On Monday last 
A. G. Van Schaick under- 
took to raise money for the yel- 
low fever relief fund, and in 
an hour and five minutes had 
the handsome sum of $600. 
T. W. Harvey on the same day 
raised $600 more, and the lum- 


of any sort, such as steeping in| ers — contemplates competing | bermen will give in all fully $2,- 
creosote etc, and that the) for interior trade during the | 000. Chicago will contribute at 
process was applied to the tree 
while growing. 





coming fall to a greater extent | least $25,000 to the aid of the 


The inventor | than has been its custom along | suffering people in the South. 
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Southern Pine Mills Book Large Volume of Orders 


A remarkably large volume of business was booked by 
southern pine mills during the week ended Aug. 24. Orders 
amounted to more than 25 percent above production, and 
to more than 12 percent above shipments, so that there was 
an increase of 3.5 percent in files of unfilled orders. Aver- 
age of unfilled orders now is almost equal to four weeks’ 
output at the current rate. 


Production at the principal mills is still being curtailed, 
operating time for the week being 11 percent less than 
60-hour standard, and output being 14.28 percent below 
the 3-year average for the reporting mills, 

That mill stocks are low is shown by figures for the year 
to date, shipments for 33 weeks having exceeded the pro- 
duction by 10 percent. Stocks of many items are becom- 
ing scarce, and price advances are being put into effect. A 
number of items have now reached a level at which their 
production is profitable, but the mills feel that those which 
so far have lagged behind the rest of the list must be 
brought into line by further advances. 


Demand from country yards in the middle West, South- 
west and South is active, but it is felt that it will increase 
as soon as farmers are able to market more of their bumper 
crops. City trade is also taking larger quantities, a good 
amount being taken by the North. Eastern trade is slow, 
but is expected to liven up early in September. Some nice 
export orders have recently come to hand, at prices much 
more favorable to the mills than those previously offered. 
Dimension and boards have been in low supply, and now 
shed stocks are being rapidly depleted. 


Stocks of West Coast Mills Are Greatly Depleted 


Production on the West Coast is now at a rather high 
rate. While the average 1927 output of a group of 226 iden- 
tical mills was 189,405,000 feet, and average output for 1928 
was 187,530,000 feet, their cut for the week ended Aug. 25 
amounted to 196,833,000 feet. However, in each case the 
production was a good deal below capacity, which for this 
group is 224,702,000 feet. It is understood that during Sep- 
tember there will be marked curtailment among all the 
mills. Stocks at many of them are undoubtedly at a very 
low point, shipments for the year to date having exceeded 
production by about 7 percent, so that they need some 
rounding out for fall demand for mixed cars. Assortments 
have become so badly broken that it is now difficult to 
place even ordinary assortments, and the difficulties are 
expected to increase during the next two months. 

The condition of mill stocks partly accounts for the fact 
that bookings of 176 mills for the week ended Aug. 25 were 
9.92 percent less than production, though shipments were 
5.19 percent in excess of production. 


Rail trade is now the most active section of the market, 
and prospects for its expansion are considered bright. 
Large crops throughout the greater part of the middle 
West are greatly stimulating farm demand, while stocks at 
yards are lower than they were last year at this time. 

Domestic cargo markets are taking fair amounts. The 
Atlantic coast has been receiving too many transits, while 
business is somewhat slow and competition for it is keen. 
The California market is in strong position, with stocks 
low and inward shipments restricted. 

Export business has been good, Japan, China ind Europe 
taking large amounts, while Australia, with stocks now 
depleted, is again coming into the market. 


Lumber Statistics Appear on Pages 48, 49 and 52; Market Prices and Reports on Pages 67 to 70 


All the Western Pines Are in a Strong Position 


Total bookings of California and Inland Empire mills for 
the first thirty-three weeks of the year exceeded their pro- 
duction by 220,515,000 feet and their shipments exceeded 
production by only 47,362,000 feet. In the same period of 
last year, the two groups booked orders for only 82,614,000 
feet more than they cut, and their shipments exceeded their 
cut by 88,223,000 feet. It will therefore be seen that stocks 
of western pines this year are much lower, while order 
files are better filled out. 

In the Inland Empire, production is restricted, running 
less than five percent above normal, although usually it 
greatly exceeds that during the summer months, and the 
average cut showed a slight decline during August. Book- 
ings of these mills for the first thirty-three weeks of the 
year exceeded their cut by 17 percent, but shipments ex- 
ceeded it by only 12 percent. They therefore have good 
order files. On Aug. 20 last year their average unfilled 
orders amounted to only 2,461,000 feet a mill, while on 
Aug. 18 this year they averaged 4,024,000 feet a mill. On 
the other hand, decrease in stocks since the first of this 
year has averaged 103,000 feet a mill. The mills see every 
prospect of an active fall demand at better prices, and in 
fact have recently been able to effect some advances. 

California pine production averaged 102 percent of 
normal for the first thirty-three weeks of the year, but has 
been a little lower recently. Both orders and shipments 
since the first of the year have exceeded the cut by 8 per- 
cent, so that stocks are quite low, and reports from many 
markets tell that some items are hard to secure. Some 
advances have been put into effect, and the whole list is 
stronger. 


Improving Hardwood Demand Is Stiffening Prices 


The whole hardwood market is beginning to look 
stronger, partly as a result of the determined curtailment 
policy of the mills, and partly because of an improvement 
in general business. ‘The principal consuming industries 
consider the outlook for fall trade good, and manufacturing 
operations are being expanded. 

Automobile production is active, and it is probable that 
farm demand for cars will be large this fall. The furni- 
ture industry has been lagging a little, but many of the 
plants are now reporting a better run of orders and some of 
them are running full time. Low grades have been in brisk 
call by box and crating users. 

The building trades are expected to come in for large 
amounts during fall, for while building operations have 
been slow in gaining momentum this year, prospective 
demand is large and hardwood producers expect to benefit 
as structures reach the finishing stages. The muiwork 
plants are reported to be a good deal more active than they 
were a month ago, and are doing a lot of figuring. South- 
ern oak flooring has been moving well, especially the com- 
mon grades, and trade in northern floorings has been 
improving. Exporters find foreign buyers much more 
receptive than they were recently, and willing to pay better 
prices, so that an increased movement is predicted. In the 
domestic market the list is stiffening. Not many southern 
items have advanced to levels that the mills consider 
reasonable, and they believe that in the next few weeks 
they should obtain several dollars more on the average. 

Hardwood bookings for the first thirty-three weeks of 
the year exceeded the cut by 7 percent, and those for the 
week ended Aug. 25 were about 5 percent above. 
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Engineers Prefer Timbers for Bridges 
TX Office Reports Stimulated Interest in Airport Development 


in Texas—New District Office at Pittsburgh 


Wasuincton, D. C., Aug. 27.—The en- 
gineers of Nebraska, Wyoming and other west- 
ern States find that by building timber bridges 
it is possible to construct many more miles of 
roads than when steel- or concrete is used. 

For example, Burdett Green, manager of 
the central western office of the National Lum- 
ber Manufacturers’ Association at Kansas 
City, has been informed that last year the 
State of Nebraska was able to gravel 150 
miles of additional road by the saving effected 
through the construction of wooden bridges. 

In Wyoming the same policy resulted in a 
saving of some $100 a foot of bridge, or an 
aggregate of $4,000,000. This saving made it 
possible for the Wyoming highway department 
to build 400 miles of graveled roads at a cost 
of about $9,000 a mile, thus contributing very 
materially to the economic development of the 
State, 

S. W. Conwell, chairman of the Wyoming 
State highway commission, has given the fol- 
lowing reasons why he prefers treated timbers 
over steel or concrete for bridges: 

1. More economical, 





tion of agricultural as well as forest lands. The 
tax commission is studying the situation with a 
view to working out a system of tax reform 
that will more fairly equalize the tax burden. 
Organized sentiment from the forest owners’ 
and forestry standpoint, he thinks, would help 
the tax commission give to forest property and 
forest growing their proper place in the 
problem. 

He mentions several well known lumber com- 
panies that could probably be induced to take 
an active interest in a commercial forestry 
conference. 

. + a s * 


Photograph Tells Interesting Story 


A. C. Horner, manager of the western di- 
vision, San Francisco, has transmitted to the 
National Lumber Manufacturers’ Association a 
photograph taken in Berkeley, Calif., which 
tells a story of some interest. A load of kiln 
dried flooring was unloaded in front of an 
apartment building five days before the picture 
was taken. Earth from a sidewalk excavation 





thus enabling a greater 
amount of roads to be 
built. 

2. Perfectly satis- 
factory and sufficiently 
permanent to. satisfy 
even anticipated needs. 
3. Lumber is easily 
transported and erect- 
ed, even in rather out- 
of-the-way locations 
where oftentimes water 


and the proper types 
of sand or aggregate 
are not available for 


use in mixing concrete. 

4. Reasonably 
of construction when 
timber is used, where- 
as unsatisfactory re- 
sults have been expe- 
rienced from faulty 
concrete. 


Sure 


5. Can be protected 
better against floods. 
6. High alkaline con- 


dition of the soil and flooring. 
water in Wyoming, 

Arizona, New Mexico and other western 
States causes concrete structures to be eaten 
away. 


Suggests Commercial Forestry Conference 

Franklin W. Reed, who is now in North 
Carolina pine territory making an industrial 
forest survey for the trade extension depart- 
ment of the National Lumber Manufacturers’ 
Association, in a report to headquarters states 
he is impressed with the belief that North Caro- 
lina and Virginia would benefit materially from 
a conference on commercial forestry organized 
along the lines of the Wisconsin conference of 
last spring. Among other things, Mr. 
points out that both States still are large pro- 
ducers of lumber and other products of the for- 
est and that their forest industries can be per- 
petuated because the problem is not a difficult 
one. He finds that “general public sentiment” 
in both States is rather dead as to forestry and 
its economic importance. The North Carolina 
forestry department has been able to extend its 
fire protection service over only 44 of the 100 
counties of the State. The Virginia forestry 
department has been able to extend its fire serv- 
ice to only 69 out of 100 counties. 

Mr. Reed likewise finds that the forest tax 
problem in North Carolina is acute. The rapid 
industrial and economic progress of the last 
fifteen years has brought about excessive taxa- 
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Kiln dried fir flooring left in the street in front of a building under 
construction at Berkeley, Calif. A sprinkler cart passed earlier in the 
day. Earth from sidewalk excavation was piled over and around the 
Eventually the lumber will receive the blame 


had been piled over and around some of the 

flooring. A water sprinkler cart passed the 

corner earlier on the day on which the camera 

snapped the scene, wetting the lumber consider- 

ably. Eventually this fir flooring doubtless will 

receive the blame for this obvious mis-treatment. 
* * * * * 


Pittsburgh District Office Opened 


The National Lumber Manufacturers’ As- 
sociation announces the formal opening of the 
thirteenth of a series of offices in the large 
wood-consuming centers of the country. The 
new office, known as the Allegheny district, is 
located in the Law and Finance Building, Pitts- 
burgh, Pa. Harold S. Crosby, until recently 
connected with the eastern division headquart- 
ers, New York City, will have charge of trade 
extension activities in the Allegheny district. 

Arthur T. Upson, manager of the eastern di- 
vision, declared that the purpose of the new 
office is to bring to lumber users in Pittsburgh 
territory, who utilize from 2,000,000,000 to 3,- 
000,000,000 feet of the annual cut of lumber, 
the benefits of the National association’s tech- 
nical staff assistance and its trade promotion 
campaign for the wider use of American stand- 
ard lumber. In this work thé National associa- 
tion is standing firmly behind the program of 
standardization and elimination of waste in 
manufacture and the close utilization of lumber 


| 
| 


as advocated by the 
Departments of ‘Com- 
merce and Agriculture. 


Mr. Crosby is not 
new to the lumber 
game. He takes with 


him to Pittsburgh wide 
experience in the sale, 
distribution and manu- 
facture of lumber and 
forest products gener- 
ally. He will have the 
assistance of a staff of 
wood technologists and 
lumber experts, whose 
business it will be to 
help wood users in the 
Allegheny district solve 
problems as they arise. 

The Pittsburgh office likewise will serve as 
the district office of the National Association of 
W ooden 3ox Manufacturers, and will be 
equipped to handle, as representatives of the 
joint box bureau, various lumber, box and 
crating problems. Other district offices are 


H. S. CROSBY, 

Pittsburgh, Pa.; 

In Charge of TX 
Activities in Alle- 
gheny District 


rendering very valuable assistance in spreading : 


the gospel of wood and helping wood users 
solve problems on the spot, no matter what 
their nature. In general, the theory behind the 
establishment of these branch headquarters is 
to bring the TX campaign closer to the wood 
consuming public. Additional branches will be 
established from time to time. 


* * *&* * & 


Maple Flooring for Street Car Aisles 


H. L. Bravo, of the eastern division of the 
TX. department, has been informed by officials 
of the Cleveland Railway Co., Cleveland, Ohio, 
that maple flooring is used in the entrance ways 
of all street cars and in the aisles of all cars 
of that company, and has been found to be the 
best material for this purpose. 

The Cleveland company uses 500,000 feet of 
lumber annually for building and maintenance. 
Creosoted oak ties will be used for all roadbed 
maintenance, according to company officials. 

** ¢ * *& 
Texas Airport Facilities Surveyed 


Texas is becoming alert on the subject of air- 
port development. With a large part of the 
Army Air Corps aviation training activities 
centered in the Lone Star State and a great 
consolidated air training center and flying 
school provided for, the Dallas Chamber of 
Commerce thinks it high time that a complete 
survey of airport facilities be made, covering 
the entire State. 

All of the information, as it is collected, is 
being made available to W. H. Scales, manager 
of the southwestern office of the TX depart- 
ment. Mr. Scales, needless to say, has furn- 
ished the aviation secretary of the Dallas 
chamber with copies of “Airplane Hangar Con- 
struction,” and he, in turn, is distributing them 
to the various cities throughout the State. The 
survey will cover approximately 400 cities. 

The increasing Army air activities in the 
State naturally are making the people of Texas 
more airminded as time passes, and airport de- 
velopment always means more openings for the 
sale of forest products. 


* ¢$ &¢ *¢ & 
Modernizing Moving Picture Commended 


The work of filming the remodeling of an 
old farm house in Illinois in co-operation with 
the American Farm Bureau Federation has 
been completed. Still pictures of the trans- 
formation wrought in the structure, which was 
almost tumbling down, tell a story that could 
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a 
be described only inadequately in words. Some 
persons who have seen photographs of the old 
farmstead “before” can hardly believe the 
story told by the “after” plates. The pictures 
have not yet been released for publication. 
They are pretty sure to satisfy the most exact- 
ing when placed before the public. 

Bookings are now being made for showing 
this modernizing film. It will be tried on the 
staff at National Lumber headquarters here 
Friday of this week. Doubtless the film may 
have some minor faults, but those directly re- 
sponsible for the work are so happy over the 
results they say no critic is apt to find any 
serious deféct in the work. 

An old, tumbledown farmstead is trans- 
formed into a most attractive cottage. The 
present owner of the property is delighted and 
plans to do all necessary remodeling on the in- 


terior and occupy the house as a home. This 
is quite in line with the theory underlying the 
entire project—to make farm surroundings so 
pleasing to the eye and so comfortable that 
young folks as well as the elders will have no 
pressing desire to rush off to town to live. 


. . ia 
Business on Satisfactory Basis 
St. Louis, Mo., Aug. 27.—‘“Business in lum- 

ber—both southern pine and West Coast prod- 
ucts—is on a_ satisfactory basis, with the 
outlook good for fall,” according to T. C. 
Whitmarsh, president of the W. T. Ferguson 
Lumber Co., Arcade Building. 

Our bookings for the first six months of 
1928, he said, showed considerable improve- 
ment over the same period last year. Gains 
were made despite the fact that dealers are 


buying more cautiously, and there is still a 
marked tendency among dealers to hold their 
stocks down to the minimum and buy only as 
the need arises. This situation has made con- 
ditions sound. There is no overbuying, and 
dealers are operating with greater margins of 
profit, and are better able to take care of their 
obligations. 

Conditions generally are satisfactory. Every 
indication points to a successful fall business 
in lumber. We look for a stronger market. 
Stocks in hands of the mills are none too large 
and there is a tendency to curtail their cut- 
ting; and as there is much building in pros- 
pect, prices should be some higher. The re- 
mainder of the year should be good for the 
manufacturer, therefore, as well as the re- 
tailer. 


Mr. Whitmarsh returned recently from a 
business trip to Pennsylvania, where he found 
the dealers preparing for a good fall trade. 


New Redwood Company Is Organized 


Negotiations Between Finkbine-Guild and Great Southern Companies Result in Formation 
of Southern Redwood Co. With Headquarters at Bogalusa, La. 


SoGALUSA, La., Aug. 27.—Negotia- 
tions which have extended over many 
months between the Finkbine-Guild 
Lumber Co., of Jackson, Miss., and the 
Great Southern Lumber Co., of this 
city, have finally resulted in the or- 
ganization of a new company known 
as the Southern Redwood Co., which 
has taken over all of the properties of 
the Finkbine-Guild Lumber Co., in- 
cluding its redwood operation at 
Rockport, Calif. Both the Finkbine- 
Guild and Great Southern lumber 
company interests will be large stock- 
holders in the new company. 

The foregoing was the announce- 
ment made yesterday by W. H. Sulli- 
van, vice president and general man- 
ager of the Great Southern Lumber 
Co., this city, upon his return from a 
trip north. Additional details concern- 
ing the new redwood organization 
follow. 

The officers of the Southern Red- 
wood Co. will be A. C. Goodyear, 
president ; C. W. Goodyear, vice presi- 
dent and treasurer; M. E. Olmsted, 
vice president and general manager. 
The directors are the above named 
officers and F. H. Goodyear, Garner 
W. Green, W. E. Guild and W. H. 
Sullivan. Mr. Olmsted will leave for 
California to take charge of the opera- 
tions there. 

There are no other changes contem- 
plated in the operating personnel in 
California. As soon as the necessary 
alterations to the sawmill at Bogalusa 
are completed, it is expected that the 
cutting of redwood will be begun in 
the mill. It is planned to dismantle 
the twin band rig which has been shut 
down since April 1, 1928, and replace 
it with a band saw and carriage de- 
signed for the cutting of redwood. The 
rest of the mill will continue to op- 
erate as at present. The redwood 
cants cut in California will be loaded 














Tree on lands of Southern Redwood Co. 
(Compare size with man at right) 


on vessels of the Redwood Line and 
brought to New Orleans, from which 
point they will be handled by the IIli- 
nois Central Railroad Co. to Coving- 
ton, and thence over the tracks of the 
New Orleans Great Northern Railroad 
to Bogalusa. 

Control of the Redwood Line will be 
held by the Southern Redwood Co. 
There will be no change in the operat- 
ing personnel of the Redwood Line. 

For the present at least, the mill of 
the Finkbine-Guild Lumber Co. at 
D’Lo, Miss., will continue to operate 
on redwood as at present. Whether or 
not this operation will be continued 
after the commencement of handling 
redwood at Bogalusa has not yet been 
definitely determined. It is expected 
that the cutting of redwood at Rock- 
port, Calif., will be materially in- 
creased above the present production 


of about 40,000,000 feet per annum. 


It is believed that there is a splen- 
did market for redwood in territory 
that can be reached to advantage from 
Bogalusa, and if the operation under 
the plans outlined proves to be suc- 
cessful, it will mean a great deal for 
the future of Bogalusa, enabling the 
Great Southern Lumber Co., of which 
W. H. Sullivan is general manager, to 
continue the operation of its mill until 
its extensive reforested areas have pro- 
duced saw timber and thereby a con- 
tinuous sawmill operation becomes es- 
tablished at Bogalusa. 

The Finkbine-Guild Lumber Co. has 
been making very substantial progress 
in the manufacture of redwood at 
D’Lo, but experience has shown that a 
larger production is necessary if the 
operation is to attain its full possibili- 
ties. The Bogalusa mill offered such 
an excellent opportunity for the ex- 
tension of these operations that the 
interests of all concerned made the 
new arrangement desirable. 
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Country As a Whole Has Bumper Crops 


(Continued from front page) 


in his section, both wheat and corn, above the average for several years. 
Several recent rains have practically assured the corn crop, and, said 
he, “conditions among the farmers are quite rosy. There is more or 
less figuring on new buildings and repairs, though not as much as the 
crop conditions would seem to warrant. Nevertheless there is consider- 
able interest in new building, and we trust that a little later there will 
be genuine activity in actual construcion.” 

Wisconsin is another State to which all eyes turn when the country’s 
agricultural and business conditions are under discussion. A concise 
report from H. E. Beckwith, president H. E. Beckwith Lumber Co., 
Chetek, Wis., which concern operates a chain of yards in that State, 
sums up the situation in comprehensive fashion as follows: 

“We are glad to report that the crops in this section of the State, 
as a whole, are very good. It looked for a while as though we were 
going to be very short on hay, but, due to rains along the latter part 
of the growing season, the crops developed materially, and we har- 
vested a very good crop of hay. All over, our other crops are looking 
fine at this time. There seems to be a very good feeling among the 
farmers, and considerable repair work is being done, also new work 
going on in the rural districts. New building in the towns or cities is 
quite spotted; some towns are doing considerable, while others are 
quite inactive in that respect, but as a whole the farm districts are 
doing more or less repair work, and considerable new construction, We 
are considerably ahead in our volume, as compared with last year, and 
expect a very, good trade this fall.” 

A good business this fall for the farmers of his territory is looked 
for by J. R. Moorehead, Lexington, Mo., who reports all crops in that 
community excellent. “Things look better,” are the concluding words 
of his optimistic letter. 

From Kentucky come reports of the best crops in several years. Jerry 


M, Robinson, Pikeville, in that State, says “the building business jp 
town and country is much better than it has been for several years,” 
Writing from Shelbyville, Ky., George S. Chowning, of the Chowning 
Lumber Co., says: “Corn and tobacco crops are very good, which has 
resulted in quite a bit of country business, especially tier poles, tobacco 
sticks and additional shed room for the tobacco. New building and 
repair work have been quiet up to this time, but should improve this 
fall.” 

The Davis Lumber Co., Seminole, Okla., reports: “Crops excellent 
here. Rural building will be good, probably 50 percent more than last 
fall. Town building here is influenced by oil field work, which js 
better now than any time in the last ten months.” 

From Haynes, N. D., comes a short but meaty letter written by C. G, 
Christie, Haynes Equity Exchange, as follows: “Harvesting is mostly 
done, and crops are better than the average. Look for a large lumber 
business.” 

The next letter picked from the pile is from a Nebraska dealer, J. G, 
Wiebe, Beatrice, who says: “We have had a very good wheat crop in 
this section of the country. Yields of 25 to 30 bushels per acre were 
quite common. Threshing is completed, with exception of a few stacks 
here and there. A considerable part of the wheat is being stored by 
the farmers. Prospects for a good corn crop were strengthened by 
an inch-and-a-half to two-inch rain this week. The building business 
has been rather quiet during August, but we are figuring a number of 
bills, and if the corn crop comes up to expectation, we look for quite 
a bit of new building, especially among the farmers, who have got 
behind with their building in the last few years.” 

Following are some excerpts from letters received by the AMERICAN 
LUMBERMAN this week from other lumber dealers, in all parts of the 
country, reflecting conditions in their various trade territories, supple- 
menting and reinforcing the opinions already quoted: 





3RODHEAD, Wis.—Small grain crops are splen- 
did, oats averaging 40 to 60 bushels per acre, 
and barley 30 to 40 bushels. Corn prospects 
are excellent, the crop being nearly two weeks 
ahead of last year and developing very rapidly. 
With good maturing weather, it can not help 
but make a splendid yield. With milk and 
hog prices as they are, we are looking ahead 
for much better building business next year.— 
Roperick Lumber Co. 


CoLtinsviLte, Itt—A compilation of the 
entire crop situation would show that yields are 
far above the average, with prices generally 
lower. If prices for farm products increase 
somewhat it will have a tendency to increase 
farm business, not in new building, but in 
repair work and rehabilitation of farm build- 
ings generally—A, C. Gaven, Gauen Lumber 

0. 


Rap City, S. D.—Crops generally are very 
good in this section. There will be consider- 
able building in the country districts this fall, 
although most of the money for the current 
crop will go for tractors and other farm ma- 
chinery, including automobiles. Farmers gen- 
erally are getting in good shape, and collections 
= current bills are good—Fisn & HuNTER 

0. 


Epcar, Wis.—Crops are good in this section. 
Harvesting was started a little earlier than 
last year, and with good weather there should 
be a nice lot of building this fall Business 
has been a little better than the average this 
year, and we expect it to continue this way 
throughout the rest of the season. We do 
not, however, look for any great increase in 
building or remodeling—S. E. Hvurtcurns, 
president Clover Leaf Lumber Co. 


Bic Rock, Itt.—Corn gives promise of a 
very good crop. This is of much more impor- 
tance here than the small grain crops, as this 
is a feeding section and a good supply of feed 
is of prime importance. Most of my custom- 
ers have fairly good herds of hogs, and if 
present prices hold up until they are marketed, 
next year should see some improvement on the 


farms. Fences and buildings are in very poo- 
repair for this section, and it should mean a 
few years of good business to get these in 
shape—S. D. Asport, manager Big Rock 
Farmers’ Co-Operative Co. 


DwicHt, Kan.—Crops are very good—hbetter 
than last year. There should be an increase 
in new building. Stocks are larger than last 
year at this time——NogpeeEN Lumper Co. 





Avupsurn, It_t.—Corn and oats crops are good, 
and have helped the lumber business some. 
There is not much new building, but some re- 
pair work. Think business will be better later 
in the season.—W. H. Hummett & Son. 


CARLINVILLE, Itt.—Crops throughout this 
district promise to be better than usual. Corn 
is our principal crop and prospects look good 
for a bumper yield, which should result in 
some extra repairing and remodeling.—C. R. 
Murpnuy, Ibbetson & Murphy. 


LittLeton, Coto.—Arapahoe Cotinty is in ex- 
cellent shape. Our principal crops are sugar 
beets, alfalfa and wheat. We are also in a big 
dairy community. As regards business situation 
and outlook, wish to state that we show quite 
an increase in our business over that of 1927.— 
A. NuTTING, assistant_secretary, Littleton Lum- 
ber Co. 


CHEYENNE WeLLs, Coto.—Crop conditions 
in this vicinity are somewhat better than for 
the last three years. Prospects for building 
in town are nil. While there will not be more 
than a 5 percent increase over last year in 
building in the country around us, there will 
perhaps be 25 to 40 percent increase in repair- 
ing and remodeling farm buildings —E1cHEN- 
BERGER LUMBER YARD. 


Dovce City, Kan.—The crop situation is 
very satisfactory, but ptice of wheat is lowest 
since pre-war, so very little business can be 
expected. Farmers not in debt are disposed to 
hold wheat for higher price—C. C. Isery 
Lumper Co. 


ENGLEWoop, Coto.—Wheat and hay crops 
above average; fair corn crop; beets very good. 
—Wise & Fercuson Lumser Co. 


Ouray, Coto.—Crops in the Uncompahgre 
Valley, north of here, are excellent; in fact, 
they may be called “bumper.” Prices for the 
early crops have not been all that might be 
desired, but the farmers will undoubtedly re- 
ceive a large amount of money in the aggregate. 
—Frank A. Rice, manager John F. Rice Lum- 
ber Co. 


HutTcHinson, Kan.—In the territory in 
which we operate—southwest Kansas and west 
central Kansas—the amount of wheat grown is 
somewhat more than an average crop, but con- 
tinued rains during July caused large loss for 
the reason that much of the acreage did not 
get harvested. As regards the “row” crops— 
corn, kaffir corn, milo maize and broom corn— 
the acreage is about average. While these crops 
are not yet matured they will be within a few 
weeks, and promise to be better than an aver- 
age. With this condition, we expect normai 
business for the balance of the year, but do 
not look for exceptional sales because it will 
take one or two more good crops in our sec- 
tion to get the farmer in condition to have 
money for this particular use—O. L. SHeEr- 
woop, O. L. Sherwood Lumber Co. 


Horton, Kan.—Wheat crop was high in 
yield, but moisture content was also high, 
which cut the grade. Corn, however, is our 
main crop and is looking good as a whole. We 
look for good business in repair and remodel- 
ing from the country, but very little new con- 
struction. The farmers have been making 
money the last two years, but are still paying 
for their losses. in the slump.—M. L. Rousey, 
manager Horton Lumber Co. 


Danvit_e, Ky.—Crop conditions as a whole 
are better than they have been in ten years. 
There will be an unusual production of good 
corn, and a large crop of tobacco. Our farm 
trade this year has been slightly less than av- 
erage, and we do not anticipate any increas? 
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Good Autumn Farm Business Is in Prospect 


the remainder of this year.~Our town business 
for the rest of this year will be unusually good. 
_J. O. Stace, Bland & Stagg Lumber Co. 





Lonc Prairit, Minn.—Crops are very good 
with us. As to business, our volume so far 
this year has been quite satisfactory. We have 
about 15 percent increase over last year at this 
time, practically all country business.—H. C. 
WoLFARTH. 


Winona, Minn.—Crop situation in this ter- 
ritory is very much better than last year. Pros- 
pects for a bumper corn crop are very bright. 
We hope for an increase in fall business over 
last year—H. S. Horton, secretary Standard 
Lumber Co. 


Wapena, Minn.—In this vicinity there was 
a fair rye crop, good crop of oats, barley, hay, 
clover and potatoes, and a fair crop of corn is 
expected. We look for an increase in repair 
and remodeling work this fall as compared with 
last—W. M. Quinn, Dower Lumber Co. 


Lirtte Fatts, Minn.—Crops in this territory 
are about the best in 20 years. We are not 
looking forward to much of a building pro- 
gram this fall, as many of our customers hav 


Great Fatits, Mont.—We do not look for a 
very large increase in building on the farms 
this fall. In the towns there is indication that 
there will be considerable remodeling and some 
new construction, since with the influx of farm- 
ers to town in winter the house situation is 
acute. We expect town business to be about 
double that of last year for that reason.—F. H. 
RoBINSON, vice-president Grogan Lumber Co. 

Farco, N. D.—The volume of business in our 
yards in North Dakota is over 10 percent ahead 
of 1927, and we are enjoying what we ordi- 
narily call a fair average run of business. Col- 
lections have slowed up somewhat the last 
thirty days. However, we believe that this is 
only seasonal, and we are looking forward to 
not more than an average fall business. While 
crops seem to be uniformly good, the present 
low prices for grain and potatoes have had the 
effect of slowing our business up somewhat the 
last two or three weeks.—J. J. Daut, division 
manager Thompson Yards (Inc.). 


BrookviILLE, Onto.—Conditions have im- 
proved considerably on account of recent rains. 
Tobacco crop is a little short, but quality is 
excellent and price will be high accordingly, so 
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The thickly dotted shocks are typical of thousands of other wheatfields this year 


mortgages to take up, and some have accounts 
with the merchants that need attention, but we 
do look for increasing demand next spring.— 
Morrison County Lumpser Co. 


AtsAny, Mo.—Our principal crop is corn, 
and prospects were never more promising for 
a big yield—B. E. Wuirte, secretary Albany 
Lumber Co. 


Concertion Junction, Mo.—We will have 
the largest corn crop this year that we have 
had in ten years.—W. S. VANDERVENTER LuM- 
BER Co. 


HarLtowtown, Mont.—Crops are only fair. 
Winter wheat damaged by drought in May and 
the first half of June. Spring wheat should be 
a good crop, where not too late. Hay crop is 
good except in few cases where first crop of 
alfalfa was wiped out by hail. Sales of build- 
ing materials probably 15 to 20 percent ahead 
of last year. Very little new building, consist- 
ing mostly of garages, small buildings and some 
remodeling —Urner LuMmBer Co. 

Scopey, Mont.—We are harvesting one of 
the best wheat crops this country has ever had. 
Lumber business is good, and the big obstacle 
to overcome is the price the farmer gets for 
the wheat.—EcLtanp Lumser Co. 


that in the end the farmers will have the same 
amount of money. The general outlook is bet- 
ter than for quite a while, and outlook for 
fall building is much improved—Rasor Lum- 
BER Co. 


Cycnet, On10.—Wheat crop here was almost 
a total failure; oats a fair crop; corn pros- 
pects best in years. In general, crops are as 
good as, or above, the average, and we think 
the farmer will have more money this fall 
than in several years, and that repairs to build- 
ings will be on the increase, also remodeling. 
—W. C. ScHroepeR Lumser Co. 


Tripp, S. D.—Practically no building in town, 
but building in the country is 20 percent better 
than last year—FAaRMERS LuMBER Co. 


Rapip Ciry, S. D.—Taking western South 
Dakota as a whole, the principal crops are 
wheat, oats, flax, corn and hay. The first three 
probably are above the average this year. We 
are not in the retail lumber business to any 
extent, but judging from our wholesale busi- 
ness we would say that western South Dakota, 
outside of Rapid City, was doing about the 
same volume of lumber business as in 1927, In 
Rapid City, however, the increase 1s estimated 
at 25 to 35 percent over 1927. This applies both 


to new building and to remodeling and repair 
work.—WarkEN-LAMB LuMBeER Co 


Farrview, OxLta.—Wheat is our principal 
crop and it has been a little better than average 
this year. Price has caused much of this 
year’s crop to be placed in storage waiting for 
a better figure. Business in the city of Fair. 
view has been very good since the first of the 
year and will continue so throughout the re- 
mainder of the year. This is due largely -to 
the fact that farmers are gradually moving 
in town, tractor farming having crowded out 
the small farmer who cannot secure farm 
lands. There is a shortage of homes in town. 
Another reason for increase in city building is 
the ease with which new homes may be 
financed through building and loan association 
funds.—Home Eguipment Co. (Inc.). 


BryAn, Tex.—It looks as though crops would 
be about like 1927, perhaps a little better. The 
cotton crop is made—at least, 90 percent of it. 
Our business is very much better this year, but 
not because of country buying, although we ex- 
pect a better country trade this fall than we 
had last—W. S. Howett, Howell Lumber Co. 


KENDALLVILLE, IND.—We had a bumper crop 
of oats and barley, and prospects for a large 
crop of corn are very: good. We are expecting 
an increase in farm building over last fall, but 
doubt if same will be very great—E. H. Sa- 
BROSKY, treasurer Kendallville Lumber Co. 


BriLtion, Wis.—Corn is coming along fine. 
The hay crop was very short, but reports on 
small grains are very favorable. This is an 
old settled community and our farmers are 
pretty well supplied with good buildings, hence 
we do not look forward to very much work in 
that line. There is some repair work and re- 
modeling, but nothing very extensive in sight. 
a LeprLa, secretary Brillion Lumber 

0. 


GREENSBURG, IND.—The outlook for corn, our 
principal crop, is the best in years. Wheat 
made only about a fourth of an average crop, 
but there was a bumper oats yield. New build- 
ing in town has been better this year, but not 
so much repairing. Trade in the country is 
about normal. Business as a whole is about 5 
percent better than last year at this time, and 
fall business ought to be good.—C. F. Grout- 
EFF, Grouleff Bros. Lumber Co. 





Fox Lake, Wis.—Crops are better than for 
several years. Country trade is much im- 
proved with us this year, and we look forward 
to good fall business—J. M. Ropcrr. 


ELKHorN, Wis.—Being located in a dairy 
section, our farm trade depends largely on the 
amount of feed the farmer produces on his 
farm. This year the small grain crop is far 
better than average; corn looks good, and hay 
crop was fair, which indicates to us that the 
farmer will buy more lumber and less feed 
than he has in the past few years—ELKHORN 
Lumser Co. 


‘(Crown Point, Inp.—Crops in this vicinity 
are in very good shape. Farmers are threshing 
and seem to be pretty well satisfied with oats 
yield, but not with the prices they are getting. 
The outlook for corn is very good. Yesterday 
a farmer was in the office and I remarked to 
him that “It looks as though you are going to 
have a tremendous corn crop this year,” and 
in reply he said, “Yes, it looks as though we 
will do pretty well, but it is going to be hell 
on the land.” So from what information I 
have, I wouldn’t want to go on record as say- 
ing that the farmers are entirely satisfied. Fall 


(Continued on page 65) 
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Kokomo Finds Joint Undertakings Profitable 


Advertising of Building Services, Operation of a Planing Mill and 
Purchases of Stock Done on a Co-operative Basis 


Driving into Kokomo, Ind., in the rain, 
we halted the Realm flivver at the big and 
splendidly kept plant of the South Side 
Lumber & Coal Co. Ducking inside, we got 
acquainted with Raymond Mehlig and Dan 
S. Troy; a couple of friendly men who ap- 
parently are past masters of the art and 
science of lumber retailing. Indeed, Ko- 
komo is famous in Hoosierdom for its cap- 
able lumbermen and for the friendly and 
sensible way in which they work together 
for the common good. There is a lumber 
club which meets once each two weeks and 
which includes not only the four yards in 
the city but also several if not all the deal- 
ers in the county. Each yard, of course, 
makes its own prices and its own policies 
and goes after business in its Own way. 
But quite outside these matters, which nec-- 
essarily are individual, there is plenty of 
room for proper codéperation. 

One coéperative endeavor consists of buy- 
ing certain items in car lots and dividing 
among the yards. Without this community 
buying the yards would be forced either to 
pay higher prices or to overstock. While 
I imagine not many items are bought this 
way, for the Kokomo yards are all large and 
must buy most of the stock in car lots for 
each company, this does effect a certain sav- 
ing; and it indicates the friendly spirit that 
prevails among the retailers. 


A Jointly-Owned Planing Mill 

Another enterprise of considerably more 
significance is the joint ownership of a 
planing mill by three of the yards. The 
fourth yard had a large mill and has a con- 
siderable trade in special manufacture and 
did not join. This was perfectly well un- 
derstood. The three yards owning the joint 
mill, the South Side Lumber & Coal Co., 
Thomas J. Dye & Son, and the Indiana 
Lumber Co., have found the joint under- 
taking a very useful thing. I believe the 
consolidation occurred within the year. Be 
fore that time, with each yard running its 
own machines, the profits on the milling 
business were conspicuous by being absent. 
In fact they consisted of rather serious 
losses, if you understand my Irish. It was nec- 
essary to have the machinery, for Indiana 
customers generally are accustomed to the 
service of special millwork when they want 
it. But there was duplication of equipment 
and unnecessarily heavy labor costs. Since 
the consolidation these losses have been 
eliminated; and while the companies admit 
that even yet the mill is showing no posi- 
tive profit, the fact that the losses are cut 
out is a profit over the old basis. 


Advertising Done Co-operatively 
Still a third undertaking in which all the 
yards in the city are joining and in which 
it is likély several of the county yards 
will share is a campaign of advertising. 


This advertising copy is prepared by a local 
agency that handles the accounts of most 
or all the local factories. These advertis- 
ing men know the local community and its 
people thoroughly. They know buying ca- 
pacities and habits of thought and so are 
prepared to appeal to these people in a way 
that is more effective than outsiders could 
do. And in addition to knowing the cus- 
tomers these men understand the art of 
advertising. 

This advertising, which had just gotten 
under way at the time of our visit, is digni- 
fied and persuasive. It tells the story of 





G. W. Landon, of the Armstrong-Landon Co., 
Kokomo, Ind., a veteran who is 82 years of 
age and active in his various business interests 


building, its difficulties ahd the services 
which are available to smooth out these 
difficulties. It is not signed by the lumber 
companies but merely states that the local 
lumbermen are prepared and willing to be 
of service. This, of course, is possible be 
cause of the fact that all the yards are 
sharing in the enterprise. 

Mr. Mehlig said that local trade was very 
good. He recalled the fact that Kokomo 
has had some hard luck in recent years, due 
to the crash of a couple of large corporations 
upon which the town’s prosperity was 
largely founded. Business men of Kokomo 
started in at once to get new industries and 
to strengthen those already operating. In 
this they have been remarkably successful. 
Nine or ten new industries have come to 
the city in the last two and a half years, 
and the business buildings and residences 
that were vacant during the local depres- 
sion are now all occupied. This has added 
a certain diversification to local business 
that, in Mr. Mehlig’s opinion, will keep 


Kokomo prosperous when some of its neigh- 
bors may not be faring so well. 

“Everybody knows that business is chang- 
ing,’ Mr. Mehlig said. “It’s changing every- 
where and at a pretty rapid rate. It does 
no good to regret this fact or to wish it 
wasn’t true. The thing to do is to keep 
up with it and to choose those methods 
which the times call for and which are 
also sound. I heard an automobile execu- 
tive make a speech in which he told about 
the growth of the great corporations in the 
motor world; the way in which scientists 
and inventors are using new ways of ac- 
complishing better results at less cost in 
labor and materials. But he added some 
thing which I thought was worth remem- 
bering; that with all the newer and bet- 
ter ways at his command, a man still has 
to work hard and intelligently if he’s going 
to succeed. 


Customer Financing by Lumbermen 


“Lumbermen are having to do more 
financing than they used to do. Of course 
the lumber business has always carried lots 
of credits, and often it carried them in hap- 
hazard and wasteful ways. The new credits 
are better in one respect, for they’re or- 
derly, and people understand that the pay- 
ments must be met. But it takes quite a 
lot of capital to carry them. Here are the 
blueprints of a house that will cost about 
$12,000. It is being built on a lot worth 
$2,000, and the lot is clear. But the owners 
are not going to pay a dollar down on the 
house. They’re to pay out on it at the rate 
of $100 a month. Few if any lumbermen 
would have considered or even have been 
asked to consider such a deal a quarter of 
a century ago. But we handle many of 
them now; if not on this precise plan at 
least in a generally similar way. It’s profit- 
able business for us and for our customers. 
Many of them, with their income coming 
in the form of wages or at least at regular 
intervals, find they can finance a house this 
way easier and more securely than in any 
other way. We fit our services to their de- 
sires. But of course it means that we may 
have more money invested in these ac- 
counts than some retail lumbermen, doing 
the same volume of business, have in their 
entire business. 

“This is a good farming country. Yields 
are large and prices this year are good. But 
our farmers, like farmers generally, haven't 
gotten over the depression. Some splendid 
farms in this county would hardly bring 
on the open market the value of the build- 
ings and fences and drainage. Of course 
farmers don’t work as hard as they used 
to. There’s probably too much farming be- 
hind windshields. But for that matter, none 
of the rest of us work as hard as we did 
or as we could.” ote 
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“At the Sign of the Log” 

“At the Sign of the Log” at the yard of 
Thomas J. Dye & Son, we found Willis Dye. 
Mr. Dye is one of the widely known Hoosier 
lumbermen; known not only in his own 
State but in many neighboring States. This 
department has heard him speak at a num- 
per of conventions, and he always brings 
an array of facts and ideas which he has 
tried out in his own business. He is of 
course prominent in his own association and 
believes that the spirit of codperation upon 
which associations are built is one of the 
most promising and constructive forces in 
the retail world. 

We had supposed that in a city as large 
as Kokomo, noted as it is as an industrial 
center and surrounded by small towns, there 
would be but a rather small volume of farm 
business. But Mr. Dye told us of one branch 
of his yard trade that disposed of this idea. 
He has specialized somewhat in small farm 
structures. The Dye company handles posts 
and poles and various hard or semi-hard 
woods not commonly found in the general 
retail stock. So a little while ago Mr. Dye 
decided to experiment with a farrowing 
house of good quality. It has been his ob- 
servation that too many of these portable 
structures are so cheaply and lightly con- 
structed that they soon go to pieces. Since 
sound accounting figures the cost of all such 
things in terms of service, these supposedly 
“cheap” buildings are costly. 


Portable Houses Are Sales Builders 


So Mr. Dye designed a house built on 
Tennessee red cedar runners and floored 
and lined with cedar boards. These boards 
are not planed, and the animals don’t slip 
on them as they do on smooth lumber. Then 
the famous aroma of this Tennessee lumber 
has a certain potency in repelling flies and 
bugs. The structure is soundly framed and 
well built and yet sells for about $25. I be- 
lieve Mr. Dye said that last year, or per- 
haps it was this, he had 200 of these houses 
built in his yard and sold them all. He 
urges farmers to keep them painted and to 
give them ordinary care; in which case 
they will give many years of service. He 
says he is investigating the market with 
the idea of finding shorts which can be 
used in finishing the outside of these houses. 
He will, if successful, be willing to rede- 
sign the house for the purpose of the most 
economical use of material. 

The Dye yard builds garages on the prem- 
ises; and when they are sold, a truck is 
backed into them, they are swung up off 
the ground and delivered where wanted. 
Mr. Dye says he finds it necessary in most 
cases to sell garages on a financing plan, 
anyway, and he can build them better and 
at less cost in the yard, using yard labor 
rather than carpenters for the purpose. 
This is proving a rather profitable depart- 
ment of the business. 

“As we see it,” Mr. Dye said, “these port- 
able farm structures, such as the farrowing 
houses, have a double usefulness for us. 
They bring us a certain direct profit, and 
we're convinced that they’re money mak- 
ers for the farmers. This means that 
they’ll help earn the money that later will 
be invested in barns and houses.” 

Mr. Dye mentioned the joint advertising 
and said it was the outgrowth of discus- 
sions at the local lumber club. The plan 
is to use various materials in the copy; for 
instance, progressive pictures of remodel- 
ing jobs. Remodeling, big and little, is 


much to the front in Kokomo just now. 
Mr. Dye is an ardent advertiser. In ad- 
vertising the portable hog houses men- 
tioned above he makes it a point to mention 
every nationally advertised material used 
in constructing them. This advertising 
gives a certain confidence in the quality of 
the materials and reflects a confidence in 
the houses themselves. 


Inventory Sheet as a Memory Jogger 


The Indiana Lumber Co. operates a chain 
of four yards, all located within reasonable 
distance of Kokomo. 

Mott M. Uitts, to whom we talked in the 
Kokomo yard, which is the head of the 
line, showed us a device which aids in 
keeping investment in stock within bounds. 
A physical inventory is taken each month 
in each yard and is sent to the head office. 
There these inventories are transferred to 
parallel columns on specially printed forms. 
The name of the yard is printed at the 
head of its column, and the size, grade and 
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Home Builders 


jd deny WANT ~ — if you need a home, if you are planning for a home, this is the best possible of all 

to build—n use of lumber and material prices, not use of labor costs, but because it is al- 
ca AA best time phe season tor’ building, People who put o off ——s one year because they feel that the 
cost will some day be lower yo it off the next ir because “eonditions’ are net right, and the following 
year for some other reason. Such people s their lives as tenants. 


Facts about KOKOMO 


Less than two years ago there were a thousand vacant houses in 
Kokomo, and even so, business was at all times pretty good. The 
depression at its greatest was more fancied than real. The empty 
houses are tenanted now, and we have forgotten that we ever 
were frightened at the specter of hard times, because Kokomo 
never stopped growing. Nine new factories. Think of it! Nine 
good industries are enough to make a brisk and properous city in 
themselves, and Kokomo has added nine, while many of our own 
old-line industries have been steadily growing. By fall another 
new factory, a big one, will have joined the crowd. That's news 
for Kokomo, and news for all of Howard County. It is progress. 


Facts about BUILDING 


But, you say, while the number of empty houses has shrank to the 
disappointing point, building has been “quiet.” Hasit? Building 
permits for the first six months of this year, aecording to official 

totaled $212,000.00. In that short period there have been 
27 new homes and 42 additions to homes. Seventy-three people 
built new garages, six business rooms were remodeled and seven 
new store rooms were built. New filling stations cost $24,000. 
Everybody, it seemed, was either building new or improving, and 
the first six months do not tell all of the tale, or half of it. It isn't 
2 boom, of course, but it is something vastly better than a boom; 
it is the regular, steady growth of a healthy eommunity. 


Facts about YOU 


Sometimes people say that it is wiser to rent a house and put the 
money thus saved into investment securities. A lot of things can 
happen to investment securities. that can not happen to a house, 
but just how many people do you know of that kind who have any 

extensive investments? Not many. -The great percentage 

















have never definitely and positively made up your mind to build. 
Try it and see how easy it is. 


THE LUMDSS DEALERS OF KOKOMO AND nowanD counry ‘Will be glad to act as couns?’ ors for those 
who desire to consider building. This advice is charge, is based upon years of experience 
and founded on knowledge of city and county conditions. “Please feel free to call upon ‘the dealer of your 





Example of co-operative advertising placed in 
the daily papers by Kokomo retail Iwmber 
dealers 


length of the stock is printed in the margin. 
The sheets are designed to cover the stock 
carried in all the yards. It is a matter of 
simple clerical transfer to note the number 
of pieces on the composite sheet. A copy of 
this composite inventory is then sent to 
each yard. If a local manager finds him- 
self running low on an item it takes but 
a moment to find it on the inventory, trace 
across the parallel columns and see if some 
other yard is long on that item. If so, a 
telephone call will confirm it, and a truck 
will quickly bring over what is needed. 


This tends, of course, to keep the stock 
turning evenly at all the yards. It serves 
also as a check and guide to buying and 
keeps investment at a safe minimum. 

Mr. Uitts mentioned the fact that the 
yards in the city and in the county buy full 
cars jointly of stock that turns slowly. He 
stated that just before we came in he had 
called one of the county dealers whose yard 
is rather close to Kokom$ and had arranged 
for the two of them to buy a car of some 
thing or other. This is as good evidence 
as a person needs of the cheerful good feel- 
ing among the dealers. This department 
would undertake to find about seventy-six 
instances of neighboring city and village 
dealers who wouldn’t let each other buy 
postage stamps for a joint purpose. But 
on second thought our figure may be too 
high. Perhaps we should put it at about 
fifty-nine. What do you think? 


Veteran Keeps Young by Working 


One of several pleasant occurrences in 
Kokomo was a visit with G. W. Landon, 
of the Armstrong-Landon Co. We asked 
Mr. Landon how long he had been in busi- 
ness in Kokomo, and he looked at us with a 
quizzical smile and said he had started in 
business in the city 54 years ago! This 
veteran is 82 years of age. He is active in 
business and in civic affairs, hears perfectly, 
uses glasses only to read and seems in per- 
fect health. When I mentioned this fact 
he replied that he never had been consid- 
ered a well man. He was in Grant’s army 
and was discharged shortly before the end 
of the Civil War for disability and it was 
a number of years after that before he 
could get life insurance. But he has cared 
for himself; and of the six young men who 
started in business together he is the only 
one left. 

Mr. Landon is a director of the Citizens’ 
National Bank, an office he has held for 
46 years. He goes over to the bank every 
day to keep in active touch with its affairs. 
He is also chairman of the building com- 
mittee that is charged with the duty of 
building the new court house. He smiled 
over this a little and pointed from the front 
of the big hardware store where he has his 
office to the half demolished remnants of the 
old court house. After the work started the 
matter got into litigation and is still in 
the courts. But it seems likely that the 
difficulty will be cleared up soon and the 
new building gotten under way. 

The Armstrong-Landon Co., as indicated 
above, operates one of the leading hardware 
stores in the city in addition to the big 
lumber yard out on the north side. This 
company has its own planing mill. Mr. 
Landon said there was little direct profit 
in a planing mill, but it seems to be a ne 
cessity, and with careful management and 
looking ahead it can be made a source of 
some indirect profit and perhaps some di- 
rect. Kokomo is a city of factories, and 
not a day passes but some one or all of 
them want work done quickly and exactly. 
This factory work in the long run rolls up 
a considerable volume and brings some 
other sales along with it. 

Perhaps it should be said in connection 
with the jointly owned mill that it is em- 
ployed only for special work. The yards 
interested in it buy all the millwork they 
can from the big plants. Wolf & Co., the 
well-known accountants, have general su- 
pervision of the accounts of this Kokomo 
co-operative millwork plant. 
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Sells Kiln-Dried Stock Exclusively 


Builds Large Trade by Featuring Aad- 
vantages of Thoroughly Dry Lumber 


PortLanp, Ore., Aug. 25.—‘Selling kiln dried common lumber was 
of the greatest assistance to us in building up our retail lumber business 
in this city,” declared Harry M. Rowell, of Rowell, Brown & Co., this 
city, to a representative of the AMERICAN LUMBERMAN. 

“In spite of the shrinkage in building permits for the first seven 
months of this year, as compared with last,” he 
continued, “our sales of common lumber have 
already passed those of the entire year 1927. 
We have proven, without a doubt, that people 
who build actually want kiln dried common lum- 
ber and, further, that they are willing to pay 
for it.” 

Rowell, Brown & Co. are not the largest retail 
lumber concern in Portland, but, without ques- 
tion, they are among the most aggressive and 
progressive firms in the famed “Rose City.” And 
they turn their stock nine times a year. 

The company’s unique rebus_ trademark, 
through extensive use in ads, on business sta- 
tionery and elsewhere, has become familiar to all local lumber users. 
It consists of figure of an owl preceded by a capital “R,” thus forming 
the combination “R-owl” (Rowell). Then follow the words “Brown & 
Co.,” thus completing the firm name, the whole being enclosed in a dia- 
mond-shaped space. 

Harry M. Rowell, who is in charge of sales, grew into this branch 
of lumber merchandising. Starting as a helper in an Iowa lumber yard, 








View of office and front of warehouse of Rowell Brown & Co., 
Portland, Ore. 


he has sold lumber as traveling salesman, as wholesaler, and, were it 
not for “striving to please” the customer, the firm of Rowell, Brown & 
Co. might easily not have come into existence. But that’s getting ahead 
of the story. 

After the World War, Mr. Rowell, who had served with the Engi- 
neers in France, returned to the Middle West and was engaged by a 
wholesale lumber firm. Later, his firm decided to send him ty the 
Pacific Northwest to purchase its lumber requirements. He came to 
Portland, and within a short space of time decided he could sell hard- 
wood flooring at wholesale and retail in this city, and so purchased a 
carload. He stored it with the Pacific Storage & Delivery Co., in which 
S. L. Brown is financially interested, and made his local sales from this 
stock. Many customers asked Mr. Rowell to send along some other 
items of which they were short, and in due course of time he began to 
supply this demand. When he found a supply of lumber, such as short 
spruce siding, which he could buy to advantage and which he felt he 
could sell, he purchased it, and, in turn, parcelled it out to his cus- 
tomers. For quite a while his business consisted mostly of hardwood 
flooring and the special offerings of lumber bought in this way. 

In 1922 Mr. Rowell, S. L. Brown and his son, Ernest M. Brown, 
formed Rowell, Brown & Co., and the present retail firm got under 
way. Gradually their stocks were increased and new items were added, 
and the business was carried on much the same as like concerns of the 
city, except that when they were offered special prices on salable mer- 
chandise, they bought; and in turn, went out and sold it. 





“We're busy here,” 
said Mr. Rowell, “but 
we've always got time 
to listen to new ideas. 
We don’t turn any- 
thing down simply be- 
cause it is new and 
untried; if it sounds 
feasible, we'll give it 
some serious thought.” 
And, unquestionably, 
their success is mostly 
due to keeping an 
open mind anda 
ready ear, to learn 
and adopt new meth- 
ods and new mate- 
rials, when they are 
offered by science, in- 
vention and adapta- 











Harry M. Rowell, president and manager 

Gen Rowell, Brown & Co., who believes that only 

; kiln dried lumber should be used in frame 
house construction 


In 1926 Mr. Rowell 
decided there was 
merit in the claims of superiority made for dry common lumber. The 
Central Coal & Coke Co., through its subsidiary, the Oregon-American 
Lumber Co., had been advertising the advantages of kiln dried com- 
mon, and Mr. Rowell took the question up with some of his custom- 
ers. “A lot of bunk,” said most of them. “Why, we have always used 
green common. Out here in this wet country it is the right stuff td 
use—the dry lumber would get wet, anyway, and, besides, it costs too 
much money.” 

“But wouldn’t it be an advantage to be able to complete a house with- 
out waiting thirty days or more for the green lumber to season after 
you get it framed, and wouldn’t you like to get away from the plaster 
cracks, the pulling of mitres and joints, and the buckling of hardwood 
floors?” persisted Mr. Rowell. But the contractors were unconvinced, 
retorting that, “People here know what to expect of a new house, so 
we don’t have any trouble on those scores.” 

Mr. Rowell, however, discerned the advantages to a builder of using 
kiln dried common, and so got in touch with the Oregon-American 
company and bought a shipment. And then he began to advertise in 
the local papers. “Watered Stock—Green Lumber is 50 percent water; 
why pay for water?” read one of his ads. And other ads told the 


story of how he fought to get the home builders, contractors and ° 


architects to realize that this material would give them a more satisfac- 
tory job, and to bring them to his yard. He finally induced a friendly 
contractor to give it a trial. The house was finished quicker; the cor- 
ners and joints held fast, the plaster didn‘t crack, and the contractor 
was delighted. And, on Mr. Rowell’s suggestion, the contractor put up 
a sign reading “This House Was Built With Dry Lumber.” Soon it 
was sold, and the contractor was pleased with the experience. Other 
contractors were interested, and after much persuasion and argument 
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View of apartment under construction with Central Coal & Coke Co. 

kiln dried common fir lumber sold by Rowell Brown & Co., which 

concern has furnished this lumber for many other Portland apartment 
buildings 
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both on the part of Rowell and L. I’, dePomeroy, a representative of 
the Oregon-American Lumber Co., one after another bought kiln dried 
common lumber and secured satisfactory results through its use. 

Finally, Rowell, Brown & Co. took a decisive step. “There is no 
green lumber for sale at this yard” read a sign placed in a prominent 
place, and since that time they have carried nothing but kiln dried in 
common grades, and kiln dried upper grades. Mr. Rowell says that 
green lumber is all right in some places, such as for concrete forms, 
and their sales for that purpose are bought from a mill and delivered 
at the job, but he contends that green lumber has no place in house 
construction. 

He further says that they always favor the stock of Central Coal & 
Coke Co., that he thoroughly believes that the trade-mark—which is 
the guaranty of the company—makes it easier to sell and much more 
satisfactory to handle. And he says further that the Oregon-American 
company’s policy of drying all its lumber rough, then surfacing it and 
grading it after it is ready for loading into the car insures its being 
up to grade; clean, bright, straight stock with perfect right angle edges. 

Their sales of kiln dried common in 1926 equalled their sales of 
green common in 1925. In 1927 their volume doubled, and they have 
already sold as much of this item in 1928 as their total sales during 
1927. In addition their total gross sales are 18 percent ahead of last 
year, although the building permits in the Portland district have fallen 
off nearly 40 percent from last year’s figures. And this record was 
made in a city whose mills produce over 500 million feet annually, 30 
percent of which is retailed by the mills locally. 

Mr. Rowell has found a readiness to specify kiln dried among the 
architects. Most of them are familiar with tests made by state and 
federal agencies demonstrating the increased strength of properly dried 
lumber as compared with green lumber of the same grade. Quite a 
few contractors likewise are appreciative of the lessened damage by 
shrinkage in houses in which all kiln dried common is used. Mr. 
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Portland’s most prominent “show place” residence here depicted 
was built with kiln dried common lumber from the yard of Rowell 


Brown & Co. 


Rowell says his own employees like it, because they don’t have to stick 
it, and because it is lighter to handle. And the contractor or builder 
who is doing a remodeling job is pleased to find he can get thoroughly 
dry lumber for such work, 

Mr. Rowell tells of a prospective home builder who, knowing the 
advantages of building a house from completely dry stock, was scouring 
the second-hand building material yards of the city. He hadn’t found 
much before he heard of Rowell, Brown & Co., and came to them and 
bought his needs. He also relates the story of a contractor who built 
a house with kiln dried common, and hung up a sign during progress 
of the work, saying that “Nothing but Kiln Dried Lumber Is Used in 
the Construction of This House,” and sold the house for cash to a 
business man who daily traversed the street upon which it was built. 

“Most of the better type of homes and apartments now being built in 
this city are being constructed with kiln dried common,” says Mr. Row- 
eli, “and, as our sales prove, there is a steadily increasing demand for 
it as contractors, builders and home owners learn its advantages, and 
they are willing to pay more for it. For a long time we have had a 
standing offer to contractors that if they will build two identical houses, 
in comparable locations, using our kiln dried common in one house and 
ordinary green common in the other, and advertise the fact, and price 
our house at $100 or even $200 more than the other, if our house doesn’t 
sell before the other one does we will give them the difference in the 
cost between the ordinary common and our C. C. & C. Co. kiln dried 
common, and we haven’t had to dig up yet. I honestly think a home- 
Owner gets more real value by paying more for this kiln dried common, 
which is 25 to 35 percent stronger than green, absolutely sterile, with 
no decay-producing fungi in it, holds firmly in place with minimum of 


shrinkage, than he does for anything else that goes into his house, for 
by getting it he insures himself against plaster or stucco cracks caused 
by shrinkage, warping woodwork, buckling of hardwood floors, and 
gets a house frame that will resist decay for a considerably longer space 
of time. And it costs only a little more than green lumber.” 

Mr. Rowell is president of the Oregon State Retail Lumber Dealers’ 
Association. He is married and has a seven-year-old daughter. Of 
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This neat Portland home was built with kiln dried lumber furnished 
by Rowell Brown & Co. 


engaging personality, he has an active, analytical mind, and a persistence 
when the facts are with him that wears down opposition. 

The Rowell, Brown & Co. yard stocks IXL maple flooring and Mari- 
etta maple stains, Weyerhaeuser’s end-matched hemlock flooring, Dixie 
oak flooring, Willapa spruce siding, Masonite in its several forms and 
other high-grade specialties that make money for progressive retail yard 
operators, ‘ 

And every load of lumber that leaves the yard bears a sign reading 
thus; “Dry Lumber—from Rowell, Brown & Co. of course,” 





Parade Float Becomes Permanent Exhibit 


BeLpinG, Micu.; Aug. 28.—Driving through Belding the attention of 
an AMERICAN LUMBERMAN staff representative was caught by an attrac- 
tive miniature bungalow standing on a grassy space in front of the 
office of the Belding Lumber Co. The camera was brought into action 
with the result here shown. 

Inquiry revealed the interesting fact that this tiny bungalow was 
originally constructed for mounting on a truck as a float in a parade 
held in the town. It attracted so much favorable attention that the 
company resolved to set it up in front of its office as a permanent 
display. 

And speaking of displays, this company has in its window an ex- 
ceedingly attractive exhibit, showing a model farm layout. The center 
of attraction in this exhibit is a miniature residence, built in the com- 
pany’s own yard at a cost of $68. It is set in a yard with fence around 
it, and embellished with grass, trees and flowers. The complete farm- 
stead is shown, including a thoroughly uptodate barn, chicken house 

















Office building and miniature bungalow display of Belding Lumber Co. 


etc. All of the miniature buildings, as well as the fences, are attrac- 
tively painted. Interest is added to the display by introducing in their 
appropriate places tiny toy farm animals and chickens. 

The company changes its window display four times a year, the 
purpose being to have displays that are appropriate to the changing 
seasons. 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 











Has Float in “Ski-Hi” Parade 

Monte Vista, Coto., Aug. 27.—Each year 
there is held in this up-and-coming little city 
of 3,200 population, nestled in the sunny San 
Luis Valley of south central Colorado, an 
event that draws visitors from far and near. 

This festive occasion is known as the Ski-Hi 
Stampede, featuring three days of cowboy 
sports and other Wild West features. Dur- 
ing that period the streets are a surging mass 








Attractive float of the Valley Lumber 


of life and color, with cowboys in “chaps” 
and gay shirts, cowgirls in ten-gallon Stetson 
hats, Indians in bright colored blankets—the 
whole making a vivid and unforgettable pic- 
ture. 

The 1928 “stampede,” held the first three 
days of August, was the tenth annual produc- 
tion. A feature of the celebration was a 
parade, in which many of the business con- 
cerns of the town had attractive floats. Among 
these, and attracting a great deal of favorable 
comment, was the float of the Valley Lumber 
& Supply Co., featuring Premier standardized 
woodwork, the centerpiece being a handsome 
breakfast set. The sides and top of the float 
were embellished with trellises, ornamental 
wood picket fence, pergola etc., the whole 
making a very attractive appearance. 

The Valley Lumber & Supply Co., of this 
city, is a unit of a chain of yards having 
headquarters in this city and branch stores at 
Alamosa, Center, Hooper and La Jara. The 
plant here occupies a site 250 by 300 feet, with 
four sheds, 34 by 150 feet, 24 by 100 feet, 20 
by 100 feet, and 50 by 75 feet. A planing mill 
is operated in connection with the yard. The 
local manager is G. R. Harries, who has oc- 
cupied that position for the last six years, and 
is highly regarded as a progressive business 
man and citizen. 


Arounp Columbus, Neb., the initials K K K 
stand for Kramer Koal Kompany. On the big 
sign surmounting its coal silos, as well as on 
its letterheads and all other business station- 


ery, the firm name is spelled in this phonetic 
fashion, which undoubtedly attracts quicker at- 
tention and causes the name to be remembered 
longer than if it were spelled in the conven- 
tional way. 


Railroad Honors Lumber Concern 

BIRMINGHAM, ALa., Aug. 27.—In an attrac- 
tive folder recently issued by the Louisville & 
Nashville Railroad, devoted exclusively to ex- 





& Supply Co. in recent “Ski-Hi’ parade 


ploiting Birmingham, “The Industrial Center 
of the South,” three illustrations appear. One 
of these illustrations shows a fine bird’s-eye 
view of the Estes Lumber Co.’s plant, the other 





two showing the Alabama Power Co.'s office 
building, conceded to be the city’s most beau- 
tiful structure, and a view of the city’s main 
thoroughfare through the business section, 

This piece of advertising will be circulated 
throughout the United States, and the Estes 
Lumber Co. naturally feels a justifiable pride 
in the fact that its fine new plant was selected 
for portrayal as one of the city’s leading in- 
dustries. 


Thousand Visitors Attend Opening 


Manomet, Itt, Aug. 27.—The public open- 
ing of the new and uptodate lumber ware- 
house of the Patton Lumber Co., held Wednes- 
day evening, August 22, was a great success, 
and the company is highly pleased both with 
the attendance and the interest which the vis- 
itors manifested in the various exhibits. 

The new building replaces one which was 
destroyed by fire just one year ago. At least 
1,000 persons attended the opening, of whom 
approximately 800 were farmers. The open- 
ing was set for 8:30 p. m., but two hours be- 
fore that time scores of farmers’ automobiles 
were discharging their human freight, and de- 
sirable parking space was at a premium. 

Music was furnished by the local band, aided 
by musicians from Champaign and other neigh- 
boring towns. A number of features put on 
by the lumber company created considerable in- 
terest and amusement, these including a post 
driving contest, with seven contestants driving 
at the same time. Souvenir balloons were 
given the children, and lead pencils were passed 
out to the adult visitors. 

The prizes given away totaled about $100, 
part of these being donated by manufacturers. 
Considerable interest and curiosity had been 
aroused by advertisements stating that a num- 
ber of “hound dogs” and also several “pigs” 
would be given away at the opening. Many 
people apparently took this literally, but appre- 





of the doors. 


to good advantage. 





This Week’s 


Partition Also Serves to Display Doors 


A representative of the AMERICAN LUMBERMAN who re- 
cently visited the yard of the Merchants’ Lumber & Supply Co., 
Battle Creek, Mich., noticed a very good idea embodied in the par- 
tition which divides the office from the paint and hardware depart- 
ment. This partition consists of doors of different types, unfinished. 
The top panels are all glazed. This not only makes a very at- 
tractive partition, but serves a useful purpose as a sales display 


He also noticed that finished panel doors of different designs are 
used to enclose the stationary cabinets and clothes closets. The trim 
around the doors is finished in white enamel, which sets them off 


Timely Tip 
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eee 
ciated the joke, and also apparently were just 
as well pleased, when they found that they were 
to receive Douglas fir hounds, and “Little Pig- 
gie” bread boards. One farmer’s wife had cau- 
tioned him when he left for the opening, say- 
ing: “Whatever you do, don’t bring home an- 
other hound, as the eight dogs we already have 
are all we can feed.” Doubtless she was well 
pleased when “hubby” brought home the fir 
hound, which needs no feeding. 

A school boy who drew a $5 credit slip in- 
sisted that he would rather have a dog. It 
was explained to him that his credit slip was 
worth several dogs, but nevertheless he reit- 
erated that he would “rather have a dog.” 

A miniature model home, brilliantly illumi- 
nated, created much interest, as did also three 
large mounted pictures showing remodeled 
homes before and after, supplied by the Amert- 
cAN LUMBERMAN. A number of manufactur- 
ers were represented, their representatives giv- 
ing advice and information regarding their 
products and building in general. 

The “lumber house” attracted many visitors 
and created a great deat of interest. The in- 
side was painted snow white and _ brilliantly 
lighted. In this building a two-reel movie was 
shown, illustrating the various processes in the 
manufacture of lumber in the Northwest. 

“We feel that this little party was a wonder- 
ful success and that we have been well repaid 
for the expense and work involved,” said 
Charles Patton to the AMERICAN LUMBERMAN. 


‘Se aeaeaeaaaaan: 


Trademark Proves O. K. Address 


The Braun Lumber Co., Detroit, Mich., re- 
cently received a letter enclosed in an envelope 
having as address only the company’s “lumber- 
jack” trademark and its slogan “Get Ac- 
quainted With Us” pasted thereon, with the 
added words ‘ Detroit, Mich.” 

The fact that the letter was delivered with- 
out delay shows that the company’s ddvertis- 
ing has made its trademark and slogan so well 
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Portion of envelope showing trademark-slogan 


known as to be, in the minds of the post-office 
authorities, instantly identified with the com- 
pany itself. 


Builds Many Tourist Cottages 


SHERIDAN, N, Y., Aug. 27.—The Wendell F. 
Woodbury Co, (Inc.), located here, conducts 
I connection with its retail lumber business a 
complete building service. 

_This concern has of late specialized in equip- 
ping tourist camps with cottages; for the ex- 
terlors of which it uses a lumber specialty 
called “wood brick veneer.” One side of this 
product simulates brick, while the reverse side 
makes regular %-inch by 4-inch bevel siding. 
The Woodbury company has used upward of 
30,000 feet of this material in the last fourteen 
months. 

Kendall Tourist Camp, situated betweeen 
Sheridan and Silver Creek, is the largest jov 
handled. This camp is owned by the Kendall 
Refining Co., of Bradford, Pa., and is the espe- 
cial pride of Otto Koch, president of the com- 
pany. This camp contains 49 cottages, all com- 


plete and rentable, and they are full nearly 
every night. People come back to this camp 
and also recommend it to their friends because 
the place is kept clean and attractive. The camp 
is provided with rest rooms and showers, lunch 
counter, dining car and community kitchen. 
The camp grounds are all laid out and con- 
nected by gravel drives and concrete walks. 
The Woodbury company is proud to have beet 
the builder of this uptodate camp. 

The same concern also built Slawson Camp 
at Irving, containing 12 cottages, using the 
same “wood brick veneer” siding. Smith 
Camp, at Sheridan and Fredonia, comprising 
10 cottages, also was built by the Woodbury 
company, but regular siding was used, 

The Wendell F. Woodbury Co. (Inc.), 
started in the retail busine’s in 1925, was in- 
corporated in 1926, and has built its sales from 
zero up to $7,000 a month. Besides lumber, 
other building materials, coal, paint, plumbing 
etc., are handled, and as high as 25 men are 
employed in the contracting branch. 

Sheridan is a town of only about 500 popu- 
lation and, said Mr. Woodbury to the Amert- 
CAN LUMBERMAN, “we have to go out to get 
the business, but we are getting it.” 


| This Week's 
AD-IDEA 


HANDLE WITH CARE! 


It is a little risky to introduce political allu- 
sions into advertisements, particularly in a 
campaign that promises to be as hotly contested 
as the one upon which the country is now en- 
tering, but it must be admitted that, if absolute 
neutrality is preserved, a_ timely political 
“crack” may direct to an advertisement a de- 
gree of attention hardly to be obtained through 
a more conventional approach, 

Certainly no one could claim that either of 
the presidential candidates is favored or dis- 
criminated against im an advertisement just 
sent out, in the form of a mimeographed cir- 
cular letter, by the Hixon Brothers Lumber 
Co., Attica, Ind. The following paragraphs 
will show the “strictly neutral” tone pre- 
served throughout: 

Herb Smith and Al Hoover druopped in to 
see us a few days ago. They were looking 
over the crop situation in this vicinity and 
remarked that although our seasons had been 
both wet and dry, they were well pleased 
with the prospects. 

We felt that it was an honor to have these 
alleged farm experts call on us. They in 
turn expressed themselves as feeling that it 
was a privilege to them to have the oppor- 
tunity to inspect such a complete stock of 
lumber and building materials as we have 
for our fall trade. 

















This style of copy, of course, is just as well 
suited for a newspaper advertisement as for a 
circular letter. It should be kept constantly 
in mind, however, as was intimated at the be- 
ginning, that the nerve of political partisan- 
ship in a presidential campaign is a very‘sensi- 
tive one, and even with the best of intentions 
an advertiser may unwittingly give offense. 
This is not in any way a criticism of the ad- 
vertisement above quoted, but rather a warn- 
ing against careless handling of the two-edged 
sword of political “wisecracking.” Political 
allusions and references to candidates may 
“hot-spot” an advertisement, but “hot-spots” 
can burn as well as brighten. 

That the Hixon copy hit the mark is indi- 
cated by the fact that a number of the com- 
pany’s friends and customers called up its 
office the morning after the letter was mailed 
and asked if “Al and Herbie were still there.” 


Time-Saving Service for Contractors 


The Kelsey & Freeman Lumber Co., Toledo, 
Ohio, “Lumber Dealers Since 1856,” operating 
fully stocked retail yards at 1225 Indiana Ave- 
nue and 3025 Summit Street, as well as a 
downtown store at 244 Erie Street, are just 
now inviting the special attention of contrac- 





On your downtown work when you want 
some odd items to complete a job, you 
won't have to drive miles for a 2 x 4, 


Just drop into our store and take it 
away with you. 


tors to the time-saving facilities on downtown 
jobs afforded by the Erie Street branch. 

This is being accomplished, in part, by the 
issuance of a special mimeographed bulletin, 
headed “Another Service for Contractors,” and 
embellished in the upper right hand corner by 
the cut and typewritten text herewith repro- 
duced. 

Then follows a sub-head reading “Here’s a 
list of a few items we carry—ask about any 
you don’t see.” Then appears a number of 
items of lumber and specialties, including wall- 
boards, insulation, cedar closet lining, hard- 
ware, moldings, building papers, roofing etc., 
all of the items of a given class being grouped 
together in a “box” with hand-lettered caption 
over each classification, 

The announcement is clinched at the end 
with the injunction in large letters: “Remem- 
ber the address—244 Erie Street, Main 9323.” 


A Real Merchandising Aid 


A new booklet which dealers should find 
very helpful in creating lumber sales has 
just been issued by the Long-Bell Lumber Co., 
Kansas City, Mo., under the catchy and ex- 
pressive title “Homes for Hens.” This is a 
well illustrated brochure of 32 pages and cov- 
ers, measuring 814 by 11 inches. It is a com- 
plete compendium of information for the poul- 
tryman, with numerous plans of approved poul- 
try house designs of various types, prepared 
with special reference to varying climates, 
economical construction and profitable opera- 
tion. 

A few titles taken at random from the 
table of contents will show the scope and 
practical interest of the various subjects: 
“Cold climate laying house,” “Kansas straw 
loft house,” “Housing the 200-egg hen,” “Kind 
of lumber to use,” “Fundamentals of poultry 
house designs,” “Time saver laying house,” 
“Portable colony house,’ “Economy of short- 
length lumber,” “Laying house for 250 hens,” 
“Poultry catching crate” etc. The foregoing 
are only a few of the more than fifty subjects 
treated and illustrated in this most useful 
booklet. 

This is primarily and essentially a book of 
poultry house designs, not embodying any one 
man’s hobby, or plans applicable only in a lim- 
ited territory, but showing a wide variety of 
designs, approved by agricultural stations and 
practical poultrymen—designs, moreover, that 
are in successful operation in many states. 

“Homes for Hens” is a book from which 
the beginner or experienced poultryman may 
safely select plans for a complete layout of 
laying and brooding houses, colony houses and 
poultry yard equipment. It contains concise 
rules for figuring floor area required for 
flocks of all sizes, as well as rules governing 
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the installation of feeding and nest equipment. 
It contains advice on ventilation, artificial light- 
ing and other requirements of modern poultry 
raising. Finally, emphasis is laid upon the 
advantage of building with wood, and one in- 
teresting chapter is devoted to explaining to 
consumers the economy of using short-length 
lumber in building these houses. 

The booklet of course is intended for the 
retail dealer to place in the hands of poultry- 


ion that the Ohio lien law makes the interest 
of the savings associations and the lumber com- 
panies opposing ones. Many controversies have 
arisen as to priorities. A change in this law 
so that the seller takes the risk rather than 
the lender should be the first step of those that 
are sincere in their efforts toward codperation, 
rather than just seeking to enlarge their per- 
sonal profits. With the lien law situation 











Showing the attractive exteriors and environment of buildings of the Citizens Lumber Co., 
Sturgis, Mich. The large building at left is the office, while at right is seen the display room, 
with large show window 





men and other prospective customers. Printed 
prominently in the front part of the book is 
the statement: “Plans and material lists fur- 
nished only through your local retail lumber 
dealer.” 

To make the book still more personal, and 
therefore more appreciated, provision has been 
made for individualizing the book, by print- 
ing on the inside front cover a form reading: 
“This book is presented to —————— with 
the compliments of —— —.” The idea, of 
course, is that the name of the recipient and 
the signature of the lumber dealer will be writ- 
ten in by hand, thus lending a personal touch 
not usually provided for in advertising and 
sales literature. 

"See eaaeaaaas 
Co-operating with Building-Loan 
A number of letters received recently by the 

AMERICAN LUMBERMAN from building and loan 
association officials touch upon matters of in- 
terest to lumber dealers. 


The importance of encouraging remodeling, 
both as a stabilizer of values and a stimulator 
of business for the lumbermen, is stressed by 
John C. Emick, secretary Douglas County 
Building & Loan Association, Lawrence, Kan., 
who says: “I think that the greatest thing that 
can be done by the lumber dealers at this time 
would be to encourage the remodeling and im- 
proving of dwellings already erected. It seems 
that, through this locality at least, the tendency 
the last ten years has been to encourage the con- 
struction of new buildings, which has left a lot 
of old structures upon desirable locations, 
which with a little remodeling would make 
splendid homes. If a tendency could be cre- 
ated to remodel the houses already built, it 
would keep the prices of real estate in towns and 
cities more stable, and would afford lumber 
merchants a good outlet for their products.” 

G. D. Bradley, secretary Union Mutual Build- 
ing & Loan Association, Danville, Va.: “The 
adoption of the policy of loaning 100 percent 
of the entire cost of remodeling should prove 
a great help toward increasing the volume of 
work. Specializing in remodeling would be very 
desirable, provided the work undertaken was not 
too extensive and the costs too great. There is 
need for a remodeling drive.” 

W. M. Elberfield, secretary Hub Building & 
Loan Co., Columbus, Ohio, writes: 

“We regret to inform you that it is our opin- 





changed, building associations in Ohio will be 
in a position to co-operate. But not until then.” 


(SMB AAAAAR: 


New Retail Yard Is a Top-Notcher 


ALEXANDRIA, N. Y., Aug. 27.—One of the 
finest retail lumber yards and mills in any com- 
munity has been constructed by the Alexandria 
Bay Lumber Co. It is located in the lower 
bay, with excellent docking facilities. Jay Gar- 
lock is president and general manager of the 
company, and George I’. Rodey secretary and 
treasurer. 

The main building, facing Holland Street, 
houses the office, shop, mill room and hardware 
storeroom on the first floor. The second floor 
contains the paint shop and glazing room. The 
two 70-foot sheds are stocked on both floors. 


——— 


Helps to “Get Next” to Customers 


A section of a huge native pine log mounted 
on a platform in front of the North Denver 
yard of the McPhee & McGinnity Co. has been 
a source of mild curiosity on the part of pas- 
sersby for the last three months. 

Although the wary public may suspect that 
an advertising stunt is lurking somewhere in the 
background, there are none of the familiar ear. 
marks. The block appears innocent of any 
advertising intent. No word of explanation js 
found on or near it. 

The motorist driving by is further mystified 
by the activity he occasionally sees going on 
about this section of pine tree. He seldom 
happens by but that someone is carefully meas- 
uring it with a yardstick or tapping it experi- 
mentally with his knuckles. Sometimes two or 
three men are grouped about it. They seem to 
be in some sort of an argument. Apparently 
this particular log is of more than ordinary in- 
terest. 

Customers at the yard seldom leave without 
inquiring, “What’s the idea of that pine block 
out there on the parking ?” 

“That’s a section of Colorado native pine, 
How much do you say it weighs?” asks a yard 
man by way of answering. 

“Is this some sort of contest?” queries the 
customer. 

“Nope, just a friendly guessing contest,” is 
the reply. “Here, take this stick and measure 
it. One fellow missed it by a thousand pounds, 
See what you can do.” 

“We like to send our customers away in good 
humor,” says Charles Ringsted, manager of the 
yard. “Although in the case of the weight of 
the block the joke is usually on them they seem 
to appreciate our efforts to be friendly. The 
section weighs 880 pounds. We've had some 
wild guesses, 150 and 2000 pounds being the 
most outstanding. 

“Although this stunt could have been run as 
a contest we thought it a better plan just to 
make it a friendly guessing affair. It breaks 
the ice with the diffident customer who is in the 
habit of making his purchase and walking out 
without having any further conversation with 
the salesman. You can’t talk building materials 
with this type of man. He doesn’t thaw easily. 
If you can draw him into conversation you may 
interest him in what you have to sell. The log 
just makes conversation. That’s the only value 
we place on it, but we’ve found it worth while’ 











The chief interest of this view of interior of the shed of the Citizens Lumber Co., Sturgis, Mich., 
is the placing of signs indicating contents of the bins. On account of poor light only a few of 
these signs are legible, but there are many more all along the bins on both sides. “Our lumber 
is well piled, which improves the appearance, and most everybody buys lumber on appearance 
rather than grade,” said E. G. Godfrey, manager of the company, to the AMERICAN LUMBER- 
MAN representative. “One of the things that we insist on is good housekeeping. Our lengths 
and widths are piled in specially marked bins, and customers can see just where the different 
items are, which we find expedites our service” 
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Urged to Put Character in Business 


[Special telegram to Amertcan LumBerMAN] 


MontcoMEry, ALA., Aug. 29.—A feature of 
the meeting of the Roofer Manufacturers’ 
Club at the Exchange Hotel here, yesterday, 
was the straight-from-the-shoulder address of 
President Hugh Thurston, of Thomaston, Ga., 
who said, in part, as follows: 


There is no place in the lumber business for 
a crook. It does not matter if he is a small 
sawmill operator or owner of the biggest band 
mill made. It does not matter whether he is 
manufacturer, wholesaler or retailer. For the 
man that permits or commits shady practices 
in his businss there will come a day of reckon- 
ing. 

Dawe are three things that the members of 
the lumber fraternity need to incorporate into 
their business. They need to incorporate char- 
acter. The mill that will stand behind its 
contract is a far more desirable connection 
even though it has a very low financial rating 
than the mill that will evade a contract even 
though its rating, financially, be over the mil- 
lion mark. The lumbermen need to incorpor- 
ate confidence in their business. There will 
not be satisfactory business when the manu- 
facturer thinks that the wholesaler is taking 
advantage of him, nor when the wholesaler 
thinks that the manufacturer is not giving his 
orders fair consideration. Where there is con- 
fidence there will be no friction; there will be 
no unpleasant correspondence; there will be no 


claim adustment that will leave a sour taste 
in the mouth of either. Then, last, the lum- 
bermen should put personality into their busi- 
ness. Too many businesses are run like a 
machine. The human element is apart and 
unseen and unfelt. It is cold business. There 
is nothing about a concern that does business 
in this way that is attractive. It should be 
the ideal of every lumberman to put friend- 
ship into his business and to seek the friend- 
ship of very one that he is doing business 
with. Supplant the impersonal touch with the 
personal touch. 

Do not crowd your lumber on an _ unre- 
sponsive market. The manufacturer is too 
often unjusly critical of the wholesaler for 
crowding down prices, when in reality the 
manufacturer, finding that the demand is weak. 
tries to market his commodity by cutting the 
prices himself. Then, too, with no orders on 
the file the manufacturer is too often prone to 
ship lumber in transit, which invites low bid- 
ding and subjects the shipper to such treat- 
ment as the buyer sees fit to give him. Dodg- 
ing demurrage has put the crimp in many in- 
tended selling prices. 

The meeting was well attended by both 
Georgia and Alabama roofer and dimension 
manufacturers, and following the president's 
address there was a roundtable discussion on 
business conditions, dealing mostly with the 
problems of the manufacturer in handling ship- 
ments during unfavorable weather. 


Col. Lee Long, well known lumberman of 
Alabama, operating mills at Brantley and Red 
Level, and one of the well known Democratic 
leaders of the State, being present speaker in 
the house of representatives, gave an interesting 
talk on conditions in Alabama with reference 
to production and shipping. The talk by Col. 
Long was spiced with his widely known wit, 
and at its conclusion he urged the manufactur- 
ers to a closer co-operation that, united, they 
might keep the red ink off the ledgers. 

There was a general discussion of the ad- 
visability of and the demand for making roof- 
ers 23/32-inch instead of the customary %- 
inch. Some of the wholesalers who sell their 
roofers 23/32-inch in thickness said that their 
trade requested this working as it served the 
same purpose as a %-inch board and was 
cheaper because of the difference in freight 
charges. 

The big treat of the program and the meet- 
ing was the address by Judge Leon McCord, 
well known Alabaman and Montgomery 
County judge. Judge McCord spoke on char- 
acter and told the lumbermen that until they 
put their characters into their business they 
would be cheating themselves and be unfair to 
their customers. A business without character 
will not stand; it will hit the rocks. 


Forecasting Short-Time Business Movements 


In this monthly discussion of business trends, 
the fifth of a series entitled “Looking Ahead,” 
Alvan T. Simonds, president Simonds Saw & 
Steel Co., Fitchburg, Mass., presents his views 
on the influence of various factors on business. 
The following article deals with a method of 
forecasting business movements a short time 
ahead.—Editor. 


In the four preceding 


downward immediately takes place in the move- 
ment of business. As a matter of fact, since 
the war the change has not begun until twelve 
to fifteen months later than the turning point 
in money rates. 

Everyone realizes that there is now an added 
complication that may decidedly affect the state 
of business in the United States in the fall of 
1928, and for some months following. This is 


the short-time forecaster shown in this issue. 
Good business and widespread prosperity are 
assured so long as three great industries are 
growing in activity and in volume, These are 
the steel, the building, and the automobile busi- 
ness. If on the day that this article is being 
prepared, we could know just how much busi- 
ness is ahead of-the steel industry for three or 
four months, and for the same length of time 
how much business is 





issues of “Looking Ahead” 
we have dealt with changes 
in money rates, changes in 
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three years apart. It also 
seems clear that the down- 
ward movements in busi- 
ness have been preceded by 
rising money rates, and the upward movements 
by declining money rates. Money rates therefore 
have been, since the war, what we may call a 
long-time forecaster of business movements, as 
compared with the short-time forecaster de- 
scribed in this issue. 

From the fall of 1926 to the end of 1927, 
money rates moved down for about fifteen 
months. If the regular sequence since the war 
is continued, the general movement of business 
will now be upward to a peak in 1929. Since 
the beginning of 1928, money rates have moved 
up sharply, and if money rates continue to move 
up for a few months more and the regular 
Sequence since the War occurs, business will 
move down from the peak in 1929 for a time 
approximately equal in length to that of the 
upward movement in money rates. How much 
longer money rates may continue to move up 
is decidedly uncertain. We have called atten- 
tion to the fact that the common error in com- 
paring money rates with business movements is 
to expect that with a major change in the di- 
rection of money rates, a change upward or 


Chart shows light line giving work ahead of three major industries, while heavy line 


is forecast for parallel individual business 


the Presidential election. There are mary who 
believe that the election of one of the candi- 
dates might result in a depressing influence upon 
business, severe enough to modify or even de- 
cidedly change what would have been its normal 
and regular movement. For this reason, in this 
issue of “Looking Ahead,” we are showing a 
short-time forecaster which we have found re- 
liable in forecasting the sales of the Simonds 
Saw & Steel Co. Any favorable or unfavor- 
able influence arising out of the Presidential 
election will show itself in this forecaster be- 
fore it does in the movement of general busi- 
ness, and before it does in the sales of the 
Simonds Saw & Steel Co. or those other com- 
panies dependent upon general industrial activ- 
ity. As we have stated before, the sales of the 
Simonds Saw & Steel Co. run practically 
parallel to general business and, even with less 
variation, parallel to the volume of manufac- 
ture in the United States. Anyone interested 
in forecasting the sales of a particular business 
can, of course, readily chart the sales and com- 
pare their movements with the movements of 


industry, and we have re- 
ports of building contracts 
awarded in thirty - seven 
States. On the tenth of 
every month, therefore, we know quite accu- 
rately just how much work lies immediately 
ahead of two of the three greatest manufac- 
turing industries in the United States. 

The chart above shows, combined in the fore- 
caster, the movement in work ahead in steel 
production and in building. Changes in direc- 
tion of this movement are regularly announced 
by a hesitation in the index for a month or 
longer; that is, instead of moving up or down, 
it moves horizontally. If it is going up and the 
horizontal movement takes place, it indicates 
that it is to be followed by a downward move- 
ment. If the movement is downward and the 
horizontal movement takes place, it indicates 
that it is to be followed by an upward move- 
ment. A study of the chart will show that this 
forecaster ‘gives us advance notice of major 
changes up or down in the sales of the Simonds 
Saw & Steel Co. On request we shall be glad 
to send a detailed statement of how the fore- 
caster is worked out. For many lines of busi- 
ness it may prove as valuable and as reliable 
as it has for ours. 
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Hardwood Buying Shows Increase 


Prices Show Greater Strength 

MeEMPHIs, TENN., Aug. 27.—For the first 
time in many months, hardwood producers of 
Memphis and the entire southern territory are 
optimistic. Prices have advanced on all items 
to some extent, but no radical changes have 
been announced. The price advance has been 
gradual as business has been resumed. 

THe AMERICAN LUMBERMAN correspondent 
has just paid a visit to practically every hard- 
wood producer in Memphis and surrounding 
territory and has had an interview with some 
officer of every concern, These men are cer- 
tain that better times are ahead and are mak- 
ing preparation for a wonderful fall business 
at fair but not high prices. The consensus of 
opinion is that an advance of from $5 to $10 
on the principal hardwood items will be effec- 
tive within the next sixty days, but that the 
advance will be gradual. Last week orders 
were not heavy. Inquiries were good, and 
manufacturers were picking from orders, many 
of which were returned because quotations were 
entirely too low. Buyers have wired accept- 
ances of the higher prices quoted. 

Stocks of hardwood are being cut down and 
there is beginning to appear a scarcity of some 
items, principally in gum. There is a scarcity 
of maple and elm, and prices on these woods 
have probably advanced most. Desired items 
are exceptionally hard to find. Flooring oak 
is being sought. The prevailing market quota- 
tion on flooring oak in Memphis is $35 and $45. 
Some oak is selling for slightly less, but not 
in large quantities. Manufacturers with floor- 
ing oak are holding until their price is ob- 
tained, Flooring manufacturers report an ex- 
ceptionally nice business, with a heavy demand 
for common grades. Common grades are bring- 
ing high prices and only a small quantity is 
left on the market. Better prices for select 
grades are expected. Demand from the build- 
ing trade is good, as is the demand from the 
box and crate manufacturers. The automobile 
manufacturers are still taking a nice volume of 
hardwoods, and at better prices. Furniture de- 
mand continues slow, but some furniture buyers 
are, buying now for future needs. Certain of 
the furniture plants are said to be operating 
full time. The export demand is showing con- 
siderable improvement, and prices have ad- 
vanced about $2.50 over previous levels. Many 
cables are being received where the English 
buyer is offering at least $2.50 more for items 
than he did thirty days ago. It is true that 
shipments are light, but indications are that 
business will show considerable improvement 
during September. 

Weather conditions have been ideal for pro- 
duction, yet few southern manufacturers are 
operating extra time. 


Outlook Thought Good 


CincINNATI, Onto, Aug. 27.—While whole- 
sale hardwood trade this week is nothing to 
brag about, dealers feel that the outlook is 
good. Orders are mostly for mixed carlots, 
but there is still a fairly good repeat business 
on the general list from automobile factories. 
bus body builders and the cabinet trade. The 
furniture trade is slow in getting in its orders, 
but a few southern Indiana factories are order- 
ing single carlots. Box factories are taking 
single carlots. The export departments of local 
wholesalers are about as busy as they were last 
week. Most shipments are being made through 
the southern and Gulf ports. The flooring 
trade is taking on renewed activity, and floor- 
ing prices are more satisfactory. Demand is 
chiefly for plain oak 2%4-inch flooring, 15- and 
16-foot lengths. Hard maple flooring is not 
much sought in this market. Flooring facto- 
ries are kept busy, as the building program is 
now well under way. Prices of Appalachian 


hardwoods have not changed materially, and 
there is some complaint of direct selling by 
mills. Mills of the Memphis territory are re- 
porting scarcity of sap gum, plain and quar- 
tered, and other items, and there are hopes of 
better prices for sap gum, oak, ash and poplar, 
especially in higher grades. 


Volume Is Fairly Good 

LouisviLte, Ky., Aug. 27.—Hardwood de- 
mand has continued good during August, al- 
though lightening up a trifle toward the month 
end, as usual. Flooring oak, while in fair de- 
mand, has not moved as freely as it had been 
expected to, sellers failing to get business at 
higher quotations. Apparently the flooring 
manufacturers have fair stocks and are buying 
on the dips in the market. Low grades for box 
manufacturing have been moving very well in 
gum. Poplar is also active and the movement 
of ash, maple, elm and magnolia is fairly 
satisfactory. Walnut lumber and veneers have 
been moving at firm prices, although low grade 
walnut is still hard to dispose of. Hardwood 
quotations f.o.b, Louisville: Walnut, FAS, 
$240; selects, $160; No. 1, $90@93; No. 2, $40. 
Appalachian poplar, FAS, $100; saps and se- 
lects, $75; and common, $55. Southern poplar, 
$85, $65 and $48 for FAS, saps and selects 
and No. 1, while No. 2A is $38. Appalachian 
red oak is priced at $95 for FAS and $56 for 
common; with southern at $68 and $48. Appa- 
lachian white oak is $100 and $60; southern, 
$80 and $50. Plain sap gum is $54 and $38; 
quartered sap, $60 and $45; plain red $95 and 
$50; quartered red, $100 and $55. Cottonwood 
is $54 and $36. Ash, $80 and $50. 


Georgia Curtailment Continues 


ATLANTA, Ga., Aug. 27—A week of favor- 
able weather has enabled Georgia hardwood 
mills to increase output, though output is still 
heavily curtailed. Mills have little surplus, 
with dry stecks exceptionally low. Both orders 
and shipments continue well in excess of pro- 
duction. Southeastern furniture factories are 
buying heavily of red and sap gum, both FAS 
and common, most factories being sold ahead 
for some months. Some orders for FAS oak 
are also reported. Middle western furniture 
orders are about normal, while orders from 
eastern plants continue less. Box and crate 
business is the best in several months. Auto- 
mobile and body factories continue to buy 
actively of ash, sap gum and hickory. Thicker 
dimensions are in a stronger price position than 
in some months, and the tendency seems to 
be steadily upward. Oak flooring demand has 
been showing steady improvement. Some of 
the larger retailers in the Southeast are buying 
for early fall wants, due to increasing prices. 
Southeastern orders are above normal for this 
period, while orders from northern yards are 
about normal. Maple flooring is still selling 
well at good prices for textile and school con- 
struction. Millwork demand for shop items 
continues active. 


Georgia Output Remains Small 

Macon, Ga., Aug. 27.—Hardwood production 
in this section was at a standstill this week 
because of recent floods. Rains have delayed 
efforts to resume operations in logging camps 
and at mills. Production for the last two weeks 
has been the lowest in years. Even though 
there is no more rain, it will be another week 
at least before logs in sufficient volume can be 
obtained. Manufacturers report a good de- 
mand, with sap gum still leading the list. The 
movement, which includes all woods and all 
grades, is helping to reduce stocks on yards, 
but there is an ample supply to take care of 
all orders. 


Market Is Becoming Stronger 


BRoOKHAVEN, Miss., Aug. 27.—Total hard. 
wood orders and shipments are far in excess 
of production. In this immediate section, or- 
ders have hardly been as heavy as production 
and production has exceeded shipments also, 
Production was brisk because of an excellent 
run of logs. Shipping was hindered by a 
shortage of inspectors. There is no ash jn 
surplus, and what little beech there has been 
in surplus has been sold. There is a fair as- 
sortment of cypress and it is a little slow. 
Demand for gum items is showing a very 
material increase, and inquiry is exceedingly 
heavy. Mills are very reluctant to make any 
long time contracts on the present level of 
prices, and contracts for future delivery are 
only being considered on the basis of higher 
prices than today’s. Oak items are showing a 
great deal of strength, prices being advanced 
right along. Magnolia is extremely firm, be- 
ing sought after rather extensively. Poplar 
has continued to sell exceptionally well, and 
stocks are rather low. Tupelo is being inquired 
for, and stocks are rather low, while prices 
show a tendency to advance as offers are too 
low. 


More Regular Trade Expected 

E.xins, W. Va., Aug. 27.—The West Vir- 
ginia market is decidedly irregular. Some 
weeks may be productive of a fairly large run 
of orders, while in others there is a dearth of 
either inquiries or orders. Basswood is prob- 
ably the most active wood and prices on it have 
advanced slightly. Thick maple is in more 
active demand from the automobile industry 
and 4/4 is being bought for flooring. Chestnut 
and better grades of oak are weak. Producers 
and wholesalers are confident that soon after 
Sept. 1 there will be a more general demand 
for all kinds and grades of hardwood. 

Progress is being made by the Hardman 
Lumber Co. in getting ready to operate a large 
mill near Bergoo, in Webster County. The 
company was recently reorganized, and addi- 
tional timber acquired. Troy E. Hardman, of 
Elkins, is president. 

The principal office of the Pardee & Curtin 
Lumber Co. has been changed from Curtin, 
W. Va., to Bergoo, W. Va., in Webster County 
where the company has begun to operate on a 
large scale in a tract of about 25,000 acres ot 
hardwood. 


Buyers Begin to Take Hold 

BurFraLo, N. Y., Aug. 27.—Reports from a 
number of the local wholesale hardwood yards 
indicate that an increased inquiry has lately 
sprung up for the various woods and that a 
better feeling is general. While orders have 
not increased to any large extent, the buyers 
are beginning to get back from their vacations 
and show more interest in’ taking hold. Fur- 
ther improvement is expected to be quite notice- 
able during the coming month. 

Canadian resorts have had a vacation appeal 
to lumbermen during August and among those 
recently spending some time there on fishing 
and recuperating trips were Elmer J. Sturm, 
William P. Miller, John McLeod, H. A. Plum- 
ley, Frank M. Hendricks, C. R. Kelleran and 
E. W. Conklin. 

Arthur J. Yeager, vice president Yeager 
Lumber Co., is able to sit up after an illness of 
several weeks and is slowly improving. 

Cellized oak flooring is beginning to take 
well in this locality, according to one of the 
handlers of this new product, and in his opin- 
ion Cellized interior trim is likely to be on the 
market within a year as another new and valu- 
able product. What is needed in this line, he 
says, is a trim which will develop lasting quali- 


For Current Market Prices on Hardwoods See Pages 68 and 60 
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ties and that need would be filled by a Cellized 


product. 

Clark W. Hurd, of Hurd Bros., is one of 
the officials in charge of the Erie County Fair, 
which is being held at Hamburg this week. 
He has charge of the judging of cattle. 


Outlook Is Much Brighter 


PirtsBuRGH, Pa., Aug. 28.—Hardwoods, both 
Appalachian and southern, are moving a little 
more freely, with the tone of prices on many 
items slightly better. There is a strong demand 
for oak and maple flooring in all grades. Fur- 
ther advances are looked for in oak flooring, as 
prices are regarded as entirely too low. The 
suspension of some West Virginia mills has 
caused slight increases in prices of certain 
items of bill oak. Industrial business in the 
Pittsburgh area continues to show a great im- 
provement, with increase in demand for lumber, 
many more shipments of which are being made. 
Dealers who specialize in West Virginia hard- 
woods report that demand continues good for 
items of yellow poplar and hard maple, as well 
as wormy oak. Reports indicate that many 
more of the bituminous coal mines in all parts 
of the field lately affected by the strike are 
preparing to resume operation, which will fur- 
ther increase the demand for heavier timbers, 
especially. 


Discuss Severance Tax on Gum 


New Ortveans, La., Aug. 25.—Prevalence of 
a more optimistic tone in views expressed con- 
cerning the situation within the industry was 
an outstanding feature of the monthly meeting 
of the Southwestern Hardwood Manufactur- 
ers’ Club here Aug. 23. The principal sub- 
ject of discussion proved to be the establish- 
ment of a uniform method of computing the 
Louisiana severance tax on sap gum as dif- 
ferentiated from red gum. 

The discussion on this question was precipi- 
tated by V. H. Sonderegger, who submitted a 
scale worked out for determining the percent- 
ages of heart and sap in gum logs by meas- 
uring the respective diameters, or rather the 
diameter of heart and the measurement of sap 
on one side. The use of this scale was advo- 
cated on the basis that the logs can be scaled 
either in the woods or the mills and the per- 
centage of sap easily determined so that the 
log can be readily classified under either of the 
two classifications. The severance tax varies 
as to sap and red gum, with the former tak- 
ing a much lower rate. 

The opinion was advanced that the export 
classification would not be a workable or suit- 
able test for gaging the logs for severance tax 





Business in Brief 








Many of the most potent factors in the general situation appear to justify confidence that 
there will be early enlargement of manufacturing volume, with general betterment. For many 
months production and distribution have been conservatively, and at times, 
GENERAL perhaps cautiously-active. If there has been no decided slump there has been 
no positive upward trend. Now that the summer is well over without the 
usual seasonal let-down in the major industries, the way seems to be clear for the customary 
fall expansion. Bank clearings for the latest week totaled $9,025,140,000, compared with 
$8,749,986,000 for the week before. Revenue freight loadings for the week ended Aug. 18 
amounted to 1,056,905 cars, compared with 1,066,828 cars; both weeks being slightly in excess 
of the corresponding periods of 1927. Dun’s reported for the latest week 377 commercial failures, 
compared with 369 for the same week of 1927. 


The price situation can be described only as it has been described each week for many 
months, as decidedly steady and with no positive or decided tendency either up or down. In 
fact, the absence of surpluses in hands of either producers or distributers 

PRICES eliminates the major inducement for price cutting. Refusal, which appears 
to have settled into a habit, of distributers to load up injects an element of 

conservatism that betokens steadiness in price. Money rates remain high, ranging from 7 to 
7¥, percent on the New York exchange. Probably, money rates are causing more comment 
and speculation by economists than any other feature of the situation. Dun’s reported 21 


advances to 26 declines in commodity prices for the latest week and Harvard Economic Society's 
commodity index rose from 99.4 to 99.9 for the week ended Aug. 22. 


Reports from the great agricultural sections indicate excellent crops of the principal cereals 

and there is already evidence of more liberal purchasing by farmers. Cash prices on the 

Chicago market, however, have rather steadily moved down the scale. 

PROVISIONS No. 2 red wheat at the latest week-end stood at $1.51% a bushel, compared 

with $1.55 the week before, and with $2.243, on April 27, the highest point of 

the year. No. 2 yellow corn at the latest week-end was priced at $1.21% a bushel, a gain of 

5 cents over the week before, but below any other of the latest six weeks. Beef steers at the 

week-end were selling at $16.75, the highest price of the year, and pork at $12.35, a drop of 

15 cents a hundred from the week before, which was the highest of the year. Creamery butter 
held at 4714 cents a pound for the second week. 


Good reports continue to come from the steel industry. Production has been well main- 

tained throughout the summer, with much less than the usual let-down. Now with a high level 

of production in the automobile industry, with a continuation of construction 

STEEL on a large scale and with a sustained demand for farm implements, the steel 

industry is in a fair way to expand operations. Already a strengthening of 

values has been noted and pig iron for the first time in many months is showing betterment in 

price. As a trade barometer the steel industry at present unites with other indicators in 
forecasting early expansion. 

The total output of bituminous coal for the week ended Aug. 18, including lignite and coal 

coked at the mines, as reported to the bureau of mines, was 8,950,000 net tons, compared with 

9,140,000 net tons for the corresponding period of last year. The total produc- 

FUELS tion of soft coal for the present year up to Aug. 18 was 294,044,000 net tons, 

compared with 334,813,000 net tons for the corresponding period of 1927. The 

average daily production of crude oil as reported to the American Petroleum Institute for the 

week ended Aug. 25 was 2,477,450 barrels, compared with 2,444,500 barrels for the week before. 








purposes, it being stated that a large percent- 
age of the logs will not stand up to the export 
classification, it being also contended that even 
the large logs will run sap. The suggestion 
of a uniform 20 percent allowance on the spe- 
cies be set up for the State was discounted on 
the basis that the logs run unequally, accord- 
ing to the section of the State, which would 
allow inequality. A log that runs 50 percent 
or more sap, it was said, should be classed as 
sap gum and the tax paid accordingly. Ap- 
proximately 75 percent of the logs will run 
sap under the schedule. 

The consensus was that an understanding 
should be reached prior to the time for first 
return on Oct. 1 and that it was preferable for 
the trade to agree on the most workable basis 
and then go to the supervisor of public ac- 
counts for approval’ rather than to have con- 
flicting opinions and rules to contend with, Ac- 
cordingly President George Henderson named 
a committee consisting of V. H. Sonderegger, 
New Orleans; John Thistlethwaite, Opelousas ; 
W. J. Stebbin, Garyville, and Parrish Fuller, 
Oakdale, to canvass the situation and confer 
with the supervisor. The members of the club 
operating in Louisiana were urged to accord 
prompt co-operation with this committee on 
account of the short time allotted to handle 
the matter. The scale advanced by Mr. 
Sonderegger was taken under advisement sub- 
ject to the decision of the committee which is 
to ascertain the views of the Louisiana opera- 
tors. 

Informal discussion of conditions revealed 
that business had been very satisfactory during 
the Aug. 1-15 period, but some slackening had 
been noted since that date. The automobile 
trade was shown as offering a substantial sus- 
taining influence on the hardwood industry, and 
the furniture trade was reported as appearing 
to be in a better frame of mind. In 1927, ac- 
cording to figures quoted, the automobile trade 
had absorbed 13 percent of the hardwood pro- 
duction and some of the softwood, the latter 
being used largely for crating. It was indi- 
cated that operations are being kept largely 
within the shipments of the hardwood manu- 
facturing trade. 

Figures compiled to show the conditions at 
present among sixteen members of the club 
membership showed the following: Flooring 
oak stock on hand, green, 7,156,000 feet; floor- 
ing oak stock on hand, dry, 8,998,000 feet; oak 
orders 4,921,000 feet; other orders, 13,885,000 
feet; logs on hand, 2,705,000 feet; total feet ot 
lumber, 86,824,000 feet or an average stock of 
approximately 5,500,000 feet. 

Among the twenty-seven mills in the West 
Side club the following figures were quoted as 
shown: Oak flooring, green, 6,200,000 feet; oak 
flooring, dry, 6,300,000 feet; oak orders, 4,200,- 
se feet; total stocks all hardwoods, 90,490,000 
eet. 

The export movement was reported as being 
dull during this month. : 

Prediction that the southeastern mills in 
those sections affected by heavy rains incident 
to the passage of the tropical storms over Geor- 
gia, Florida, Alabama, and the Carolinas would 
result in those operators losing some of their 
production was made by V. H. Sonderegger. 
He declared that when the effect of the rains is 
felt production in this area, where difficulty 
has been experienced in obtaining support for 


* the conservation program, will range downward 


to 25 percent of normal. 

The September meeting of the club was or- 
dered suspended because of the National Hard- 
wood meeting and George Schaad, secretary of 
the club, instructed to attend the Memphis 
meeting at the expense of the club. 

President Henderson announced that an or- 
ganization of the Texas hardwood manufactur- 
ers into a State group for the combating of 
unfavorable freight rates and other local obsta- 
cles is being effected. 
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. 7. 
National Production, Shipments and Orders 

Wasuinoton, D. C., Aug. 27.—The follow!ng statistics were compiled by the National Lumber Manufacturers’ Association: 

me o08 mene yT 1928 1927 — 1927 100° 192 
eek ended: 1928, Aug. 18; 1927, Aug. 20—1 7 

Southern Pine Agpeelation. Selechiie bath = oscoe ee 105 70,510,000 62,594,000 77,888,000 64,.29,000 74,326,000 65,368,000 
West Coast Lumbermen’s Association........ 145 120 141,340,000 123,099,000 144,296,000 124,619,000 150.665,000 123,673,000 
Western Pine Manufacturers’ Association.... 33 37 34,363,000 36,093,000 34,776,000 28,303,000 28,822,000 26,951,000 
California White & Sugar Pine Mfrs.’ Assn... 17 18 25,006,000 26,204,000 20,439,000 22,368,000 17,650,000 22,947,000 
North Carolina Pine Association..........5++. 60 41 9,224,000 6,850,000 9,693,000 6,951,000 9,294 4,421,000 
California Redwood Association.........++..+. 15 16 6,270,000 8,885,000 6,133,000 6,730,000 5,202,000 6,481,000 
Northern Pine Manufacturers’ Association.... 8 s 12,042,000 10,880,000 8,152,000 8,238,000 7,891,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 50 16 7,654,000 2,756,000 9,190,000 2,664,000 7,165,000 2,470,000 

Total softwoods, one week............... 478 361 306,409,000 277,361,000 .310.698,000 264,116,000 301,363,000 260,202,000 

Thirty-three weeks ended above dates— 
Southern Pine Association...... Dik a aeond an ace eee eee 2,257,714,000 2,190,211,000 2,425,841,000 2,145,104,000 2,432,469,000 2,173,457,000 
West Coast Lumbermen’s Association........ 3799 aa 3,870,746,000 27,665,611,000 4,115,608,000 2,737,971,000 4,21 4000 2,786.763,000 
Western Pine Manufacturers’ Association.... 1056 ey 929,622,000 919,409,000 1,088,037,000 944,184,000 1,083,982,000 952,514,000 
California White & Sugar Pine Mfrs.’ Assn... 785 724,363,000 8 ,000 787,811,000 859,451,000 773,872,000 
North Carolina Pine Association..........++.+. 1592 944,000 240,417,000 277,911,000 241,962,000 261,079,000 205,390,000 
California Redwood Association..... ccccccces SOO 269,736,000 241,175,000 255,007,000 278,666,000 4685 296,587,000 
Northern Pine Manufacturers’ Association.... 278 280,064,000 282,362,000 279,831,000 266,602,000 275,917,000 264,780,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 1209 161,887,000 111,052,000 135,219,000 125,747,000 134,262,000 115,563,000 

Total softwood, thirty-three weeks....... 13253 8,828,009,000 7,374,560,000 9,385,488,000 7,528,017,000 9,523,048,000 7,568,927,000 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 

Ce WOE vcs cctebed ousss dedbbvreadeseosue 79+ 16 9,282,000 2,197,000 10,836,000 3,272,000 10,087,000 1,815,000 

PRIrty-tRPeS WOME ccccccecccccececcctcee 1209+ 304,508,000 178,792,000 242,856,000 146,755,000 ,000 144,330,000 
Hardwood Manufacturers’ Institute— 

OMG WEG cocccccccece eeccccecceece cocooe SOT 133+ 43,826,000 20,631,000 47,980,000 17,254,000 54,398,000 22,293,000 

WET OD WOGMD co cctcccecceccivncncee 988At ak 1,306,505,000 762,641,000 1,435,235,000 $66,614,000 1,473,953,000 871,280,000 


tNorthern Hemlock & Hardwood Manufacturers’ Association totals are for week previous to indicated date and for 32 weeks. 
Northern Hemlock & Hardwood production footage is log converted to lumber scale. 


Units of 35,000 feet daily capacity. 





National Analysis 


Wasuincton, D. C., Aug. 27.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Aug. 
18—orders and shipments being shown as per- 
centages of production: 


One Week 33t Weeks 
— 


om Se 
No. of Ship- Or- Ship- Or- 
mills ments ders ments = 

0 





Association— 


Southern Pine....147 110 105 107 

eee COGes «cccee 145 102 107 106 109 
Western Pine .... 33 101 84 112 117 
California Pines... 17 82 71 108 108 
N. Carolina Pine.. 60 105 101 105 99 
California Redwd. 15 98 83 95 96 
Northern Pine .... 5% 70 68 100 99 





N. Hem. & Hdw.. 50 120 94 84 83 
All softwoods...475 101 ~ 98 106 108 
N. Hem. & Hdw... 79¢ 117 109 80 80 
Hdw. Mfrs. Inst..290f 109 124 110 113 
All hardwoods. .369 111 121 104 107 
deen WEGGE ccscece os 103 102 106 108 
Actual production reported made the follow- 
ing percentages of normal in the periods in- 
dicated : 
1928 1927* 
~~~ -- -— | —_—— 
No. 1 33t No. 1 33t 


Mills Wk. Wks. Mills Wk. Wks. 


SorTwoovs 


South. Pine...A 147 88 93 105 86 89 
West Coast....A of -- 120 120 109 
Western Pine.A 33 98 94 37 105 80 
Calif. Pines...A 17 9% 102 a aie - 
N. Car. Pine..C 60 70 73 16 70 72 
Calif. Redwd..A 15 67 91 41 97 &5 
North. Pine....A Ss 94 91 wa ia . 
All softwoods 280 8&9 95 319% 104 
HARDWoOODs— 
N. Hem.&Hdw..C 794 56 


Hdw. Mfrs. 

Inst. 290 72 64 133¢ 93 74 
All hardwoods 3697 68 66 
nt OO ce. e ows 83 &% 


*Normal production had been established by 


only six associations for 1927. tSix groups. 
$Five groups. 
A—Normal based on actual output for pe- 


riods of two to five years. 
C—Normal based on estimated mill capacity. 


fUnits of production, having daily produc- 
tive capacity of 35,000 feet. 


tNorthern Hemlock & Hardwood Manufac- 
turers’ Association percentages are for only 
32 weeks. 





THE LarGEsT building trades council in the 
world, with a membership of 150,000, has been 
established in New York. The new organiza- 
tion, which will be known as the Building 
Trades Council of Greater New York and 
Vicinity, will comprise every building trades 
council in the city. 


_ Week ended Aug. 18: 


West Coast Waterborne 


Seatr_e, Wasn., Aug. 25.—Following is a 
report of July cargo shipments of lumber 
from the Pacific Northwest, totaling 468,654,127 
feet, as compiled by the Pacific Lumber Inspec- 
tion Bureau: 





Domestic 
INTERCOASTAL— 
PE. cececaneboevseeene 175,839,286 
MEMMCOTH COMGER ccc cccccocccecs 6,853,671 
COASTWISE— 
ES 119,494,825 
Dich bee badness tethbe st oeawbae 743,170 
OTHER— 
Hawaiian Islands ............... 4,998,831 
Panama Canal Zone............. 1,529,204 
Philippine Islands............... 208,986 
EEL RR 44,470 
OGRE GOONS cciceccvceveces 309,712,443 
Export 
AUSTRALASIA— 
WE. sada et ss eedere ee 11,046,737 
BD kc sisi ciwe treneiade 1,875,908 
Gee Gs BINGE, cc reiecvecesess 216,004 
LATIN AMERICA— 
South America (east coast)..... 4,860,712 
South America (west coast...... &,081,254 
EE I s Walwin@akeotd cons wed 1,725,551 
ORIENT— 
0 a ee 24,033,510 
SE he nh bah eh ek OR eA be «66'S ack 65,712,785 
Dt Sainenawndiee mAs henee sean ene 249,794 
United Kingdom & Continent...... 38,755,817 
a a a ee 2,383,612 
Re PE cis we uwe ce tbcaveus 158,941,684 


Districts of origin of 
are given as follows: 
British Domestic 

Columbia .. 36,939,245 
Washington .193,599,506 
Oregon 79,173,692 


309,712,443 


the above shipments 


Export Total 

25,993,975 62,933,220 
82,736,407 276,335,913 
50,211,302 129,384,994 


158,941,684 468,654,127 








Hemlock and Hardwood 


OsukosH, Wis., Aug. 27.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 


Hardwoods Hemlock 

Units of 35,000 feet daily 
Pn Lcsccapieoeses 72 98 
Productive capacity..... 15,253,000 20,667,000 
Actual production....... 7,042,000 5,546,000 
Percent of capacity.... 46 27 
ee eee 10,081,000 6,416,000 
Percent of actual cut.. 119 104 
Orders received ........ 8,725,000 5,750,000 
Percent actual cut.... 111 101 
| Orders on hand end week. 50,881,000 18,723,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Production is based on mill log scale. 





North Carolina Pine 


Norrotk, VaA., Aug. 27.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from sixty mills for the 
week ended Aug. 18: 


Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normal* ...... 13,326,000 or 
CO Eee 9,224,000 69 vr 
Shipments ...... 9,693,000 73 105 
ere 


9,294,000 70 «101296 
56,569,000 ~—e ae eke 
+As compared with preceding week, there is 


a decrease in orders of 4 percent, the same 
number of mills reporting each week. 


Unfilled orders .. 


*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. ; 


i 





Western Pine Summary 


PortLanp, Ore., Aug. 25.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 18, from 
33 member mills: 

Per- 
cent 
Percent Ship- 


Production— Carst Feet of cut ments 
Pn cconap aed 33,000,000 
ME wéctwdes «+++ 34,363,000 
Shipments (car)..1,306 33,956,000 
Local deliveries .... 820,000 
Total shipments.... 34,776,000 101.20 
Orders— - 
Cancelled ..... 4 104,000 
Booked (car)..1,077 28,002,000 .... 
PE wkenenene “axes 820,000 ... 
Total orders... .. 28,822,000 83.87 82.88 
On hand end 
OS” ae 4,874 126,724,000 .... «++: 


Bookings for the week by thirty-three iden- 
tical mills were 90.32 percent of those for the 
previous week, showing a decrease of 936.000 
feet. 

TCars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 


During the week production was 104 percent 
of normal, shipments, 105 percent of normal, 
and orders 87 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production, 103 percent; 
shipments, 92 percent, and orders, 81 percent 
of normal. 

Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 
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Southern Pine Barometer 


New Orveans, La., Aug. 27.—For the week 
ended Aug. 24, Friday, 155 mills of total capac- 
ity of 198 units (a unit representing monthly 
output of 1,500,000 to 2,000,000 ‘feet between 
Nov. 1, 1924, and Oct. 31, 1927), report as 
follows to the Southern Pine Association: 

Percent Percent 


2-Year Actual 

Production Carst Feet Av. Prod. Output 

Average 3 yrs. 83,432,982 

Actual ccc - 71,619,672 5.72 f 
Shipments* 2 80,334,592 96. 29 112. 3 3 
Orders— , 

Received* ... 4,259 89,473,072 107.24 125.10 

On hand end 

weekf ..... 2,709 266,990,67 


*Orders were srt 38 percent of chieimmeaities 

tOrders on hand showed a decrease of 3.54 
percent, or 9,138,480 feet during the week. 

7Basis of car July 
21,008 feet. 

One hundred and fifty-four mills reported 
net undertime of 1,028 hours, which is 11.13 
percent less than full 60-hour week basis. 


loadings is average, 


Southern Pine Costs 


New Orveans, La,, Aug. 27.—The Southern 
Pine Association has issued its cost statement 
for June, this being a summary of the average 
cost per thousand feet, board measure, of pro- 
ducing and shipping lumber, not including 
stumpage or interest on loans or invested cap- 
ital. The report shows that the total conversion 
cost, which is the sum of “total manufactur- 
ing,” “general and administrative,” “deprecia- 
tion” and “shipping and selling,” for southern 
pine during June was $19.70 a thousand feet. 
This is based on reports from 73 concerns op- 
erating 80 mills, representing 131% units that 
produced 229,966,271 feet. This was $1.04 
higher than the average for the previous month, 
and 74 cents lower than for June, 1927. Ona 
reported production of 1,530,996,604 feet, the 
average total conversion cost for the first six 
months of 1928 was $19.10. The total con- 
version cost for June covers a range from a 
low figure of $12.04 to the high figure of $30.93. 
Of the mills reporting, 35 had costs less than 
the average of $19.70. 


California Redwood 


San Francisco, Cauir., Aug. 25.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Aug. 18: 
Redwood——_—_——- White- 








No. of Percent of wood 
Millis Feet production Feet 
Production ..... 15 6,270,000 100 2,478,000 
Shipments ...... 15 6,133,000 98 2/ 281,000 
Orders— 
Received ..... 15 6,203,000 83 1,949,000 
On hand .icecs 14 38,908,000 6,741,000 
Detailed Distribution of Redwood 
Shipments Orders 
Northern California*...... 2,950,000 2,255,000 
Southern California*...... 1,434,000 1,375,000 
. 0 RP ee 49,000 65,000 
SS rr re 1,410,000 862,000 
35 basa dace enaceues 290,000 646,000 
TOR by ccirdoaenverer> 6,133,000 6,203,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


* +Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


(Continued on page 52) 





The Elder was reading the Retailers’ Idea 
Exchange. when ‘Charlie Buckthorn came in, 
slumped into a chair and threw his hat down 
after noting that the floor of the office was 
clean and waxed. He ignored this peculiar- 
ity and began telling his troubles. 

“Doggone it, Elder,” he said, “I’m goin’ to 
trade the old yard off for a shovel and get 
me a job diggin’ a ditch. I bet I could learn 
that job in time. I’ve been sellin’ lumber 
for fourteen years, and I don’t know near as 
much as I did when I started. Of all the 
dad-burned occupations in the whole cock- 
eyed ae 

“Where vores it seem t 
asked the Elder mildly. 

“Well,” said Charlie, “it’s a general ache, 
calling for an exploratory operation. But 
mostly, I guess, it’s customers. I’ve got the 
ding-bustedest customers that ever made a 
man regret an upright and pure youth. The 
things they want to know! Everything from 
how to make a hog trough that won’t leak to 
the design for a late-colonial dog house. Any 
day I expect a housewife to ask me how to 
embroider purple forget-me-nots on a wed- 
ding cake. 

“This morning Old Man Jones’ boy came 
in. He’s so sure he’s goin’ to get married 
this fall that he aims to build a house in 
advance of the happy event; and he got to 
askin’ me a lot of questions about permanent 
frame construction. I told him sure; all 
frame construction is permanent enough for 
this divorce-ified world, but that wasn’t the 
right answer. He scowled and began askin’ 
about diagonai sheeting and foundation foot- 
ings and a lot of other queer stuff he said 
he’d read in a paper somewhere. Looks like 
he must anticipate a lot of stress and strain 
in his happy home. I told him to get a 
good carpenter; but at that he went out of 
the office still muttering all this tripe, lookin’ 
as happy as a bargain hound who sees the 
lady ahead grab the last 19-cent saucepan. I 
ain’t an engineer; I’m a lumberman. If he’d 
ask me something about lumber—” 


mi Id 


* «art the worst?” 





Elder Berry Finds Idea Selling Pays 


His Customers Want Things That Add to Comfort or Save W ork 


“Yeah,” said the Elder, “in which case 
you'd told him you had some lovely boards 
at $48 a thousand. And wouldn't that have 
answered all his questions about house fram- 
ing and design?” 

“But look here, Elder, I’ve got my own 
work to do. It’s hard enough to keep stock 
and collect a dollar now and then without 
bein’ a universal compendium of knowledge. 
I ain’t a school teacher or a doggoned li- 
brarian.” 

“Uh-huh,” said the Elder, “and I suppose 
you think anybody who reads on a billboard 
that ‘They Satisfy’ is a bookworm. Let me 
show you something.” 

The Elder led Charlie over to the counter 
and indicated some pamphlets arranged in a 
pattern under the glass top. He pointed out 
one entitled “Safe and Permanent Frame 
Construction.” 

“T’ll bet you a nickel against the Imperial 
Russian debt to France that the Southern 
Pine Association sent you some of these 
booklets and that they’re kicking around out 
of sight in your office right now. That's 
what the Jones’ sprout was talking about, 
even if he didn’t know its name. If you'd 
handed him one, which would have taken 
you all of ten seconds, provided you knew 
what it was and where to find it, he wouldn’t 
be out trying to pick up the trail of a regular 
lumber merchant. If he’s calling you a 
freight agent or worse and is thinking that, 
like Lorelei’s friend, you're ‘not mental,’ 
it’s because. you didn’t pass as a school 
teacher or a lumberman or a bookworm. 

“There are a couple of things us board 
venders can’t seem to bear. One of ’em is 
that a lot of our custcmers are bored and 
lazy. The old stuff don’t go with them any 
more. When they build, it’s got to be some- 
thing to put green in the eye of the neigh- 
bors; and it’s got to make the owner com- 
fortable and save him some work. They 
don’t know how to invent these things, so 
they look around for ideas. Especially they 
look in the household magazines; and when 


that clicks with 


We tell ’em to hire 


useful to us. 
dealer over in Ohio. 


and buildings 
look useful. - 
the AMERICAN LUMBERMAN, but the manu- 


trough fixed up by an Iowa dealer. 
usual V-shaped affair, but the ends are set 
in a cross piece that has a notch cut into it. 
The notched-out piece is set into the end 
of the trough and simply has to fit. 
do otherwise. And the spikes, going through 
the sides of the trough and into this end 
piece, just have to hold. When Ma Swine 
climbs into the trough for a post-prandial 
nap the sides can’t spread, and the end can’t 
push off. 


dog house. 
and sell a kennel to a young fellow who is 
building a Colonial house. 
or rather the picture did.” 


like a lumber yard would ‘soon be worse than 
a drug store. 
annex to keep up with the parade I guess I'd 
better learn to read.” 





they find the pic- 
ture of a house 





them they cut it 
out, rush in to us 
and ask for some- 
thing like that. 
What do we say? 











a carpenter. Now ain’t that inspiring! 


“Another thing we can’t bear to know is 
that some of our competitors may have 
worked out a kink or two that would be 
I learned a trick from a 
It’s a file into which 
I put pictures and descriptions of methods 
and built-in features that 
I get most of this stuff out of 


facturers’ booklets contribute their share. 


Here, for instance, is the picture of a hog 
It’s the 


It can’t 


“Among this harvest is the picture of a 
This picture inspired me to try 


Sure I sold it; 
“Well,” said Charlie in despair, “It looks 
If it’s got to have a college 

“That’s a bright idea,” said the Elder. 
“Anyway it beats walking around in your 


sleep until you stub your eye on a burglar’s 
black jack.” 
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Pacific Coast 


Endorses Study of Forest Taxation 


SEATTLE, WaAsH., Aug. 25.—The forestry 
committee of the West Coast Lumbermen’s 
Association has endorsed the study of forest 
taxation in the Pacific Northwest recently 
launched by the United States Forest Service 
under the direction of Dr. F. R. Fairchild, it 
was announced by the association today. 
George S. Long, general manager of the 
Weyerhaeuser Timber Co., Tacoma, is chair- 
man of the committee. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksoaboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 


Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 24 Face in 
First, Second and Third Grade. 


Brown Lumber Company 


1402 Eaton Tower, MANISTIQUE, 
Detroit, Mich. MICHIGA 








Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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Iron Mountain, Michigan 
Manufacturers of 17 different species 


7 
VON PLATEN -FOX COMPANY 
of Northern Hardwoods 
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Lumber News 


This inquiry into forest taxation is being con- 
ducted under the provisions of the Clarke-Mc- 
Nary law, in co-operation with the forestry 
departments of Oregon and Washington and 
with local organizations having special interest 
in the subject. In endorsing the tax study the 
association’s committee recommended the co-op- 
eration of operators and owners of timber land 
and cut-over land in furnishing the information 
required to the Forest Service. 

This study, Mr. Long stated for the commit- 
tee, deals with one of the most important 
forest problems of the Northwest, and should 
yield authoritative results that will materially 
assist us in working out this problem. Neces- 
sarily a large amount of data must be obtained 
from forest land owners, in order to show 
clearly the economic status of timbered and 
cut-over holdings in relation to taxation; and 
such information can not be obtained without 
the co-operation and assistance of many own- 
ers of forest property. 

Dr. Fairchild is an economist from Yale 
University who was engaged by the Forest 
Service for the special purpose of making this 
study. His headquarters office is with the 
Pacific Northwest Forest Experiment Station, 
Portland, Ore., and he has a staff of men in 
the field now making preliminary studies. 


Reception Room of Redwood 


Los ANGELES, CAuir., Aug. 25.—Dominating 
the skyline of Los Angeles, the city hall departs 
from the conventional public building both in 
exterior and interior design. The style of 
architecture might be termed 
Italian classic, while its ma- 
jestic tower gives the mod- 
ernistic impression. Prob- 
ably one of the most unique 
and elaborately decorated 
rooms is the reception hall 
of the mayor’s suite, which, 
with its southeast exposure, 
has a most cheerful, restful 
and quiet environment. This 
note is carried throughout 
the reception hall by a panel 
9 feet high around the en- 
tire room and by the massive 
girders and cross beams of 
the ceiling which is con- 
structed entirely of Califor- 
nia redwood. Painted deco- 
rations of the ceiling com- 
prise various coats of arms 
and emblems placed at inter- 
vals, and borders and other 
compositions of color har- 
mony. The appearance of the four aisles ad- 
joining the main rotunda is enhanced by hand 
hewn beams also of California redwood. 








Dangerous Fire Conditions Present 


PorTLAND, Ore., Aug. 25.—After a few weeks 
of uncertain weather, dangerous fire conditions 
have appeared throughout almost the entire Pa- 
cific coast, according to advices received by the 
Western Forestry & Conservation Association 
simultaneously from private, State and Federal 
forest agencies. Losses have net been high so 
far, because of thorough organization, but the 
situation is critical. Effort is being made to 
make loggers, recreationists and settlers ob- 
serve every precaution. 

Washington forests, State, Government and 
private, have had 765 fires up to date, 186 as- 
cribed to lightning, 174 to smokers, 84 to camp- 
ers, 60 to brush burners, 56 to railroads, 53 in- 
cendiary, 39 to lumbering and 35 to berry pick- 
ers. Merchantable timber damaged is only 2,- 
426 acres and 398,000 feet, board measure. All 
fires are now under control. 

Oregon reports 900 fires with merchantable 
timber damage on 7,300 acres but actual loss 
only 1,500,000 feet valued at $4,425; log loss 


of the Week 


also 1,500,000 feet valued at $13,000. Damage 
to logging equipment and settlers is $24,000, 
Reforestation areas comprising 44,000 acres 
have been more or less damaged and 10,000 
acres of brush and grass land burned over. 
Conditions are extremely critical in eastern and 
southern Oregon, with much incendiarism prey- 
alent. Both Oregon and Washington have had 
more lightning fires than usual. 

Idaho reports 875 fires for the season, about 
600 being in national forests, mostly in old 
burns. Lightning set 320 of these fires. Mer- 
chantable timber loss is practically negligible, 
only 278 acres, with 1,000,000 feet lost, being 
actually reported so far. 

Montana has had comparatively little damage 
although conditions are dangerous. 

California, outside of Federal lands, has had 
937 fires to date, representing 252,384 acres 
burned and $920,000 damage, of which only 
1,050 acres and $693 is merchantable timber, 


bee 

















Los Angeles city hall, 
with a view of the 
mayor's reception hall 
and its harmonious ceil- 
ing of California red- 
wood 





The majority is brush, pasture and grain land. 
Forest reproduction and potential forest land 
represents about 7,000 acres and $1,815,000 
damage. 

The national forests of California report 790 
fires so far for the season, with damage to 
154,000 acres within their boundaries, but only 
33,000 acres of Government land damaged and 
the merchantable timber loss only 5,000 acres. 
Chief damage has been to brush and woodland. 

Summary of the entire Coast situation is that 
the critical point of the 1928 season is somewhat 
late, but evidently about at hand, with every- 
thing set for a bad time unless every precat- 
tion is taken or unless the weather breaks for 
the better. Precaution is urged, particularly 
upon loggers and forest visitors. 


To Erect Mill in Oregon Pine Belt 


PorTLAND, Ore., Aug. 25.—According to word 
received here today from Medford, Ore., 
new lumber manufacturing town is to be eés- 
tablished on the Ashland-Klamath Falls high- 
way in Jackson County. It means an extensive 
timber and sawmill development in one of the 
biggest pine belts in southern Oregon planned 
by J. H. Henry, prominent lumberman of 
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Pasadena, Calif., and formerly of Lincoln, 
N. H. The new town is to be named Lincoln, 
and will be situated on highway near Pine- 
hurst, at an elevation of about 5,000 feet. 
Work has already been started on the mill 
building as well as on the store building, 
office, boarding and rooming houses. 

The mill and auxiliary plants will cost ap- 
proximately $200,000. The project is said to 
have been planned for the last year by Mr. 
Henry, who formerly held controlling interest 
in several large lumber and paper mills in New 
Hampshire before retiring and coming to the 
Pacific coast, 16 years ago. The mill equip- 
ment will consist of a 7-foot band saw with a 
daily capacity of 50,000 feet. A standard-gage 
railroad is being built from the mill site back 
into the Henry timber holdings, consisting of 
4,000 acres. The railroad will be about six 
miles in length. The plant will be ready for 
operation next spring and will employ about 
a hundred men. 


H. E. Tabor, of Pasadena, general contractor 
and an old employee of Mr. Henry in the East, 
will have complete charge of building of the 
plant and the new town of Lincoln. A dam 
is to be constructed in Keene Creek for gen- 
eration of electric power and to furnish water 
supply for the town, which will be landscaped 
and modern in every way. A fleet of five large 
trucks will be purchased to haul lumber and 
supplies between Ashland, the shipping point, 
and the plant. 


Takes Over Montana Mill 


Mitttown, Mont., Aug. 25.—Announcement 
has been made that effective Aug. 23 the lum- 
ber business of the Western Lumber Co., of 
Milltown, was sold to the Anaconda Copper 
Mining Co., manufacturer of Pondosa pine, 
Montana larch and fir. The operations at Mill- 
town will be conducted by the lumber depart- 
ae of the Anaconda company at Bonner, 
Mont. 











Selection of Federal Building Sites 


The building committee of the Post Office 
and Treasury departments announces the selec- 
tion of 15 sites in various parts of the coun- 
try on which new Federal buildings are to be 


erected. In most instances the price paid for 
the sites remains to be determined, the Govern- 
ment having to resort to condemnation pro- 
ceedings in a number of cases. 

Authority for the purchase of these sites is 
contained in the Public Buildings Act of May 
25, 1926, which authorized an appropriation of 
$200,009,000 for the acquisition of sites and the 
erection of new buildings throughout the coun- 
try. In addition to this sum there will be 
available about $22,000,000 from former appro- 
priations for sites and buildings not heretofore 
expended. It is likewise estimated that ap- 
proximately $30,000,000 will be added to the 
above sums from the sale of buildings now 
owned by Uncle Sam. 

The cities in which sites have been selected 
are San Pedro, Calif.; Pawtucket, R. I., Roa- 
noke, Va.; Freeport, Ill.; El Dorado, Ark.; 
\lbuquerque, N. M.; Topeka, Kan.; Beaumont, 
Tex., Savannah, Ga.; Fall River, Mass.; Ports- 
mouth, Va.; Morgantown, W. Va.; White 
Plains, N. Y., Newark, N. J., and Youngs- 


town, Ohio. 
Se aaeaaaeaeaaanae 


Hot on Trail of Termite Family 


The bureau of entomology, Department of 
Agriculture, is hot on the trail of the termite 
family and all its branches. Among other 
things the bureau is seeking to have embodied 
in municipal building codes rules to require 
contractors to take proper precautions against 
termites. According to Dr. T. E. Snyder, of 
the division of forest product insects, destruc- 
tion wrought by these insects on the property 
of small househelders often amounts to $2,000 
to $3,000 per individual. 

Different kinds of wood preservatives are be- 
ing studied in the war on these insects. The 
bureau has for some time past maintained a 
testing plot on Barro Colorado Island in the 
Panama Canal zone, where woods are treated 
with chemicals and driven into the ground to 
study the effects of various preservatives. A 
redwood cottage has been erected in Panama 
with a view to determining whether this wood 
is immune from termite attack. 

Ever since 1912 the bureau has been conduct- 
ing tests at Falls Church, Va., a few miles 
from Washington, with various wood chemi- 
cals. Two years ago sixteen test walls to de- 
termine the most effective combinations . for 
foundations below the surface of the ground 
were erected at Falls Church. Other. similar 
test walls have been built by the bureau of 
standards, at Washington, D. C., and by the 
State entomologist of Illinois at Urbana during 


1927 in co-operation with the Federal bureau. 

The inclusion in mandatory city building 
codes of a few brief provisions to prevent ter- 
mite attack, is the most practicable method of 
solving the termite problem, said Dr. Snyder. 
The additional expense of termite-proofing 
will only be 2 percent of the first cost, the 
expenditure of which may save thousands of 
dollars in later replacements. This is a form 
of insurance and should be so recognized by 
those who finance the erection of structures. 
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Interest in Simplified Practice 


With the completion of seven new simplified 
practice recommendations during the second 
quarter of 1928, industries have now developed 
a total of 95 simplifications in co-operation with 
the division of simplified practice, bureau of 
standards, Department of Commerce. 

While recognizing the pitfalls of prognosti- 
cation, Ray M. Hudson, who is directing the 
simplification work for the department, ex- 
pressed the belief that the next six months will 
be marked by an increasing interest in and ap- 
plication of the principles of simplified practice. 

Because of keen competition, rising costs of 
doing business and shrinking profit margins, 
he said, both manufacturers and merchants 
are studying» their inventories, the costs of 
carrying them, their relative rates of turnover, 


and similar pertinent factors, more intensively 
than heretofore. 

A growing recognition is evident among 
manufacturers that a fertile source of hidden 
profits is the elimination of excessive variety 
in the goods offered the public. 

Distributers, wholesale and retail, are finding 
they can apply simplification to their own 
stocks, as manufacturers have been doing for 
some years past, and with similar benefit. 

Interest among consumer groups is also 
developing at a fairly rapid rate. 


Donates Hand Carved Wood Gavel 


When Herbert Hoover returned to Washing- 
ton from the West he found awaiting him a 
gavel hand carved from the wood of the 
Bois D’Arc tree. The donor was T. E. Blair. 
of Alvarado, Tex., 81 years of age and still 
going strong, who wrote Secretary Hoover: 

I am old in years but young in spirit and 

you will always find me fighting for right 
against wrong. I was born Jan. 7, 1847, and 
hope to live to see the day when you are 
President of the United States, and this little 
token, which I have whittled out of an old Bois 
D’Are tree that once stood on the public square 
of Alvarado, Tex., my home town, is to be 
handed by. you to the speaker of the 
House. 
_ The gavel- head is formed by a block of the 
wood, with the, handle attached by mortise and 
tenon. The piece is finished in natural color, 
greatly resembling ash. This wood. is known 
by several names, Osage orange being the most 
widely used. 





The Race for Fall 


Business Is On 


Vacation time is over for the most of us 
and now we are ready to “buckle down” to 
business again. We must get the Fall build- 
ers busy and put new life into building 
activities. 

It is true that the 
volume of building 
throughout the coun- 
try has been large, 
but let’s work to- 
gether and try to 
make 1928 a “record 
breaker.” 

Dealers who have 
our Arizona White (Pondosa) Pine lumber 
in stock find it easier to land the orders. This 
lumber has gained recognition because of its 
fine, soft texture, light weight, and long, 
straight grain. 

Once you try a mixed car of our yard and 
shed stock we know you'll become a regular 
customer. Read the following letter and see 
how this lumber pleases our customers: 


A Kansas Retailer Is 
Well Satisfied 


Winfield, Kansas, 12/22/27 

Your letter of the 17th inquiring as to how 
we were satisfied with lumber shipped from 
the New Mexico-Arizona White Pine Mills 
received and will say that we were pleased 
beyond expectations with the lumber. 

We received Dimension, No. 3 Boards, Sid- 
ing, No. 1 Shop and Mouldings, this lumber 
was well manufactured, good quality and well 
Graded, it sure has made a customer of us. 





Yours truly, 


SCHWARTZ LUMBER CO., 
(Signed) T. B. Ferry. 


* * * *k * 


Get the Latest Market 
Data and Prices 


Write us today and 

y “Put our name on 
your mailing list.” 
We'll give you the 
latest market data, 
prices and stock list, 
without obligation. 
Drop a line new! 


Southwest Lumber 


sales Corporation 
451 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO. 
W. G. Ramshaw, Director of Sales 
cues, tarp. ae en bite Yi Lemiber Cs 

Ariz. Standard Lumber Milly a 


Figett 
Annual Capacity 300 Million feet 
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500 
Carloads 


of lumber is the normal stock at our 


big concentration yards and ware- 


houses here at St. Louis. 


We specialize in quick shipments of 
lumber, such as Cypress, Redwood, 
Fir, shed stock and timbers—Yellow 
Pine, Oak, Hardwood Flooring. We 
solicit your orders for those odds 
which your community demands, but 
you may not stock. 


Serele 


LUMBER CoO. 
St. Louis, Mo. 















Maple, Birch, Beech 


FLOORING 


Made fror. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
r for aig cen 
Grand Rapids, Mich. 


. 


Plant: 
Newberry, Mich. 
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West Penn Lumber Co. 
Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 
Try Us 4 We are 
First the 
, oldest 
- ; a 
\ est 
CHERRY NS En a 
LUMBER CHERRY lumber 
aL RORY, oe. America. 
JAMESTOWN, WN. Y. 














(Statistics—Continued from page 49) 
Carolina Pine Costs 


Noxro.k, Va., Aug. 27.—The North Carolina 
Pine Association reports that in June the total 
cost of rough lumber, exclusive of stumpage, 
was $18.40 for mills doing their own logging, 
the range for these being from $13.95 to $31.16; 
$29.47 for mills purchasing logs, and that the 
average for all mills was $18.78—the statement 
being based on 15 reports from 12 members 
representing 17 mills. Average cost of logs 
for mills doing their own logging, exclusive of 
stumpage, was $7.94 made up of $5.59 for log- 
ging expense and $2.35 for log transportation; 
total cost of manufacturing for these mills was 
$5.65, made up of $3.71 for sawmill, 59 cents 
for dry kilns and $1.35 for yarding and ship- 
ping; total overhead averaged $3.77, made up 
of $1.14 for insurance and taxes, 81 cents for 
depreciation and $1.82 for general overhead, 
and selling expense amounted to $1.04. 


West Coast Review 


{Special telegrata to American Lumperman] 

SEATTLE, WASH., Aug. 30.—The West Coast 
Lumbermen’s Association reports that 176 mills 
—all those reporting production, shipments and 
orders, during the week ended Aug. 25—gave 
these figures : 

Feet 
Production 170,140,753 
Shipments.178,967,062 5.19% over production 
Orders ....153,261,270 9%.92% under production 

A group of 226 identical mills, whose reports 
of production for 1927 and 1928 to date are 
complete, and whose weekly operating capacity 
is 224,702,027 feet, during the week ended Aug. 
25, 1928. cut 196,833,170 feet. Their average 
weekly production during 1927 was 189,404,646 
feet, while the average for the first 34 weeks 
of 1928, ended Aug. 25, was 187,529,992 feet. 
The mills reporting include 127 in Washington, 
61 in Oregon, and 38 in British Columbia. 

One hundred and fifty-two mills reported 
production 147,419,622 feet; orders, 135,127,689 
feet, and shipments, 156,267,919 feet. The same 
mills reported unfilled orders as 501,104,996 
feet. 

One hundred identical mills, consisting of 
producers whose reports on production, ship- 
ments and orders are complete for 1927 and 
1928 to date, had shipments 7.65 percent in ex- 
cess of production and orders 9.64 percent 
under production during the week ended Aug. 
25. For the week these mills reported produc- 
tion as 105,177,669 feet; shipments, 113,221,295 
feet; orders, 95,045,294 feet. These mills‘ re- 
port for the first 34 weeks this year orders 
percent in excess of production while for 
similar period last year their orders were 
percent above production. 





op 





Redwood for Stadium Seats 


CincinNATI, Onto, Aug. 27.—One of the 
largest redwood contracts closed in this region 
for many months was consummated this week 
by the J. B. Doppes Sons Lumber Co., of this 
city, with the St. Xavier University for the 
stadium now under construction. 

The contract called for upward of 90,000 
board feet of redwood 2x4 timbers, all corners 
rounded, for the seats of the stadium. The 
seats are to be laid on brackets four feet in 
length in the same manner as was done with 
the White Sox ball park at Chicago. Deliv- 
eries of the redwood are to be started imme- 
diately by the Pacific Lumber Co. of Illinois, 
which is furnishing the lumber through the 
W. C. Steele Lumber Co. of this city. This 
same redwood company recently furnished the 
lumber for the seats in the stadium of the Uni- 
versity of Michigan. 

Mr. Steele said the competition for the order 
was very keen and that companies handling 


concrete and other wood substitutes were busy. 


trying to land the order. The Pacific redwood 
was chosen because of the long life of the 
wood and because of its resistance to de- 
terioration in the face of exposure, It is under- 


stood that the price paid for the redwood wag 
in the neighborhood of $100 a thousand feet, 


* 7. . 

Buys Oil-Electric Locomotive 

New York, Aug. 27.—Following its policy 
of expansion and in order to be able to meet 
the demands for service made upon it, the Erje 
Railroad Co., with headquarters in this city, 
has bought a 300 horse-power oil-electric loco- 
motive from the Ingersoll-Rand Co., the Gen- 
eral Electric Co., and the American Locomotive 
Co., of New York City. This is the fourth of 
these units purchased by the Erie Railroad Co, 


Auto Body Concern Buys Kilns 


EvansviLie, Inp., Aug. 27.—To supply hard- 
wood dimension stock for its various body 
plants, the Graham-Paige Body Corporation, of 
this city, is now building a dimension plant at 
Perry, Ila., and has placed an order with the 
Moore Dry Kiln Co. of Jacksonville, Fla., and 
North Portland, Ore., for nine Moore Moist- 
Air Progressive dry kilns. These kilns will 











Several generations ago this piece of walnut 
“jewelry” was hung on the limb of a young 
walnut tree for luck, and passing years buried 
it in the growing tree. Then came a day when 
the whirring saw teeth at a mill near New 
Albany, Ind., split the horseshoe in two while 
cutting the log to make fine furniture. The 
shoe brought luck, but it was “all bad,’ both 
for the mill that spoiled a plank and for the 
man who had to resharpen the saw 





have a capacity of 750,000 feet of hardwood 
lumber and will be equipped with automatic 
controllers for temperature and humidity, also 
Moore’s fireproof doors. 

The Graham-Paige Body Corporation is the 
second large automobile body manufacturer to 
turn to Moore kilns within recent months. Sev- 
enteen Moore kilns were recently built for the 
Savannah River “Lumber Co. to supply hard- 
wood dimension stock for the Briggs Manu- 
facturing Co., large manufacturer of automo- 


bile bodies. 


Reports Increase in Bookings 


New York, Aug. 27.—In a bulletin recently 
issued by William Lucas, managing director 
Eastern Millwork Bureau, he says: 

“Information reaching this office during the 
past two weeks from different points in our 
eastern territory indicate that more volume 
is being booked by mills. This information 
is cheering and we believe may be taken to 
mean that the mill business as such is on the 
mend, and that a normal volume is approach- 
ing.” 
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A Grandad Now 


- Just when you’re not just sure just what you 


are— 
Perhaps quite old, perhaps quite youthful 
7a— 
Just when the way you've come looks rather 
far, 
And yet the sun has not begun to set, 
Then comes the news, and you're a grandad 
now. 
And then you wonder just a little how 
The others felt when they became like you 
A grandad? Well, just like all grandads do. 


A little younger than you were last week 
Before you were a grandad and such things. 
Time turns its pages backward, so to speak, 
And stirs the past, and recollection brings. 
For babies hadn’t meant so much of late, 
Since yours grew wp, and passed your door, 
and gate; 
But now new fingers rap upon the door, 
And there’s a baby in your heart once more. 





Between Filling Stations 


Rocnester, N. Y.—Having decided to take 
a week’s vacation from our vacation, we de- 
cided next that the best thing to do-would be 
to drive down to Rochester to see the new 
grand-daughter. One can ride on a railroad 
for three-and-a-half cents a mile, and it costs 
from ten to twenty cents a mile to drive a car, 
depending on the car and the driver, but nev- 
ertheless it is quite generally done, as you will 
observe by a study of the railroads’ passenger 
earnings, or of the ordinary trunk highway. 
During the week we saw cars from every 
State, and in almost every state. 

But, most important of all, we saw things 
we never would have been able to see on a 
railroad train. We witnessed exhibitions of 
jay walking and jay driving that we would 
otherwise have missed, except possibly at a 
crossing occasionally. Of course, now and 
then a man held out his arm, but it was only 
when he intended to turn to the right. If he 
meant to turn to the left he kept it a secret. 
Or, if he intended to pass you, he waited for 
a curve or a hill. This gave you the thrill 
of wondering whether you were merely going 
to see a two-car smash or participate in a 
three-car one. 

In Michigan they have an excellent idea. 
They are painting a yellow line in the middle 
of the curves and on the hills and their ap- 
proaches, to show you that you must not at- 
tempt to pass a car at those points. Of course, 
your own common sense ought to tell you 
that; but what if you haven’t any? Since most 
of us have little regard for our own safety, 
and none at all for the other fellow’s safety, 
the yellow line is a waste of the taxpayers’ 
paint. A man who is fool enough to pass on 
a curve or a hill will pass anyway. The man 
who will not observe courtesy and common 
sense will not observe law any better. 

Everybody drove too fast, including our- 
selves. For example, one day we drove from 
Kalamazoo, Mich., to Rochester, N. Y., a dis- 
tance of 464 miles. We ought to have been 
ashamed of ourselves. And, worst of all, this 
included a stop at Niagara Falls. We ought 
to have been ashamed of ourselves, but, 
strange to say, we were a little proud instead. 
We hung the Stude on the tail of a Packard 
straight eight. At the end of eighty miles .he 
pulled up at a filling station and inquired, 
“Say, how fast will that crate of yours go, 
anyway?” The day before he had driven from 
Omaha, Neb., to Michigan City, Ind., and he 
didn’t hang his head when he told us. Queer 
damfools, these Americans. 

Ann Arbor, Mich., is a hard place to get 
through. Sometimes it takes five years, be- 
cause of the grades. One thing that impresses 


the tourist who goes via Canada is the unfail- 
ing courtesy and consideration of the customs 
officials, There was only one exception, the 
man at the exit gate of the paddock at Niagara 
Falls, Ont. “Hold it up!” he snarled when 
we showed our yellow ticket. But Canada as 
a rule does everything it can to make the 
tourist feel welcome, and the United States 
officials try to make him feel welcome home. 
Sometimes baggage is searched if liquor is 
suspected, but any normal man is willing to 
undergo a little inconvenience if it assists in 
the enforcement of the law. That is little 
enough for a man to do for his country. It 
was never searched in our case, but we would 
have submitted to it blithely had it been. 


Deacon-seat Stories 


We are indebted to T. J. Stewart, of Ames, 
Iowa, for another brace of his deacon-seat 
stories, and here’s hoping it will bring forth 
some more—not only from him but from 
others: 

A foreman on the drive on the Ottawa River 
in Canada decided to run the boats, the famous 
Canadian batteaux, over the rapids, in place 
of the heartbreaking portaging. Jim Doyle, a 
crack boatman, was detailed to make a trial 
trip. Loaded up, he put a certain windbag at 
the bow, more for ornament than use, as he 
shied at anything called white water. On the 
second chute was a rock that looked dangerous, 
so Doyle steered straight for it. The landlub- 
ber looked back and yelled: “Twist our tail 
or you'll break her face!” 

Expressive, but not river language. The 
wash off the rock made it safe, of course. 

Big John MacDonald, boss of the Chippewa 
Corporation drive, was a big, tawny-whiskered 
Glengarry man, clannish to the nth degree. If 
you could persuade him that you knew some of 
his family back in Ottawa (“Gawd! Did you 
know Airchey?”), a job was assured. A 
pound a day and four meal was the wage. He 
always got $15 a day, and was cheap at that. 
His boast was that nothing but new rum, light- 
ning or an earthquake could knock him off a 
log. 


We See b’ the Papers 

It might save time to send the rescue expe- 
dition out first. 

Government ownership might be all right if 
the right people always owned the government. 

The only white elephant in the world is dead, 
but, thank heaven, we still have Muscle Shoals. 

Chicago has decided to go ahead with its 
world’s fair. This is better than what Phila- 
delphia did. 

Col. Lindbergh says that “America has found 
its wings.” What with automobiles and ma- 
chine guns and everything it needs them. 

What the farmer would like to do, as Opie 
Read once wrote, is to exchange a large terri- 
tory of hope for a few acres of reality. 


The Split 
When friends split, or boards split, 
They much resemble, Jack. 
A mere split, a small split, 
Is soon a wider crack. 
A quick word, a hot word, 
A word we didn’t mean, 


And old friends who were friends 
Will find a crack between. 


When friends split, or boards split, 
The lumber or the man, 
Let’s find it, and fix it, 
As swiftly as we can. 
A quick word, a hot word, 
May part us for a bit. 
Forgive, then, forget, then, 
Old friend, before we split. 











See 
cell 


There's no proof like actually 
seeing for oneself. That’s why 
we want you to actually see for 
yourself the good manufacture, 
the fine, uniform quality, the 
soft, even texture of Meadow 
River products. 


Hundreds of other dealers are 
handling our Hardwood Floor- 
ing and Hardwood Trim with 
wonderful success and satisfac- 
tion. 


Try a small order of our 
products. and see for yourself 
their superiority. 


FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING— 
Poplar 


What shall we quote on? 


MEADOW 
RIVER 


BRAND 
The Meadow River Lumber Co. 


RAINELLE, W. VA. 
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Buy it from a mill 5. 
that devotes its entire vy 
time and facilities to the ie 


manufacture of such fy, 
stock. That’s the surest 
way to get what you want 
and obtain better values. 


Our dimension stock is 
very carefully milled and 
scientifically kiln dried. 
We can furnish glued up, 
surfaced or rough stock 
to suit your requirements 





in the woods listed 
‘ around the border of this 
ad. 
7 
Try us on your next 
order. 


/E{ ATLANTIC 
fj Woodworking Mills Inc., 





West Point,Va. |) 

















GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,000,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 














Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISGISGIPPI 
Member Hardwood Manufacturer’s Institute. 


HARDWOOD LUMBER and 
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What zhe Associations Are 
Planning and Doing 


Sept. 5-7—Empire State Forest Products’ Associa- 
tion, Big Wolf Club, Tupper Lake, N. Y. An- 


nual, 
Sept. §—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Mansfield, La. 


Quarterly meeting, 

Sept. 11—-Appalachian Hardwood Club, 
ton, Cincinnati, Ohio. 

Sept. 15—East Texas Mill Managers’ Association, 
Youree Hotel, Shreveport, La. Special meeting. 


Sept. 26—National Lumber Exporters’ Association. 
Peabody Hotel, Memphis, Tenn. Semiannual. 


Sept. 26-28—Concatenated Order of Hoo-Hoo, Ho- 
tél Statler, Boston, Mass. Annual. 


Sept. 27-28—National Hardwood Lumber Associa- 
tion, Peabody Hotel, Memphis, Tenn, Annual. 


Oct, 23-25—Southern Logging Association, New 
Orleans, La. Annual, 


Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Palmer House, Chicago. Annual. 


Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 


Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual. 
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Louisiana Retailers’ Quarterly Meet 
New Orreans, La., Aug. 25.—The quarterly 
meeting of the Louisiana Retail Lumber & 


Building Material Dealers’ Association will be 
held in Mansfield on Sept. 8. 


Hotel Sin- 


Mountain States Dealers to Meet 


Denver, Coto, Aug. 27.—The Mountain 
States Lumber Dealers’ Association is planning 
a meeting to be held in Estes Park, Colo., early 
in September. A date has not been definitely 
set but it will probably be Sept. 8 and 9. The 
meeting, according to T. J. Vincent, secretary 
of the association, will be largely a social af- 
fair, but a business session will be held in con- 
nection with the gathering. The meeting will 
be held at one of the leading hotels in the 
mountain summer resort and special rates to 
the lumbermen will be given. Every effort is 
being made to make the meeting a big success 
and as the social side of the affair will pre- 
dominate the ladies will be most welcome. It 
has been suggested that those attending shall 
meet early Saturday afternoon and stay over 
until Sunday. This will give golf players an 
opportunity to exhibit their skill and all to 
enjoy a good visit. A dinner will be served 
Saturday evening, which will be followed by a 
business session. It is expected that a large 
number of lumbermen and their ladies will at- 
tend. 


Effects Economies in Operation 


New Orteans, LA., Aug. 27.—Completion of 
organization of the work of the Longleaf Yel- 
low Pine Manufacturers’ Association has made 
possible the more economic handling of the 
work so that a reduction in the personnel could 
be effected, according to O. N. Cloud, secretary- 
manager of the group, who advised subscriber 
members that E. W. McKay had severed his 
connection with the association effective Aug. 
15. The work previously done by Mr. McKay 
will be handled jointly by Mr. Cloud and V. L. 
McCarty. 

Concerning the change in the personnel, Mr. 
Cloud said: 

Through its program of technical and lum- 
ber trade press advertising, augmented by a 
direct-by-mail campaign, the Long Leaf Yel- 
low Pine Manufacturers’ Association has 
acquainted the distributing and consuming 
trade, particularly the large users of longleaf 
yellow pine, with its program of promotional 
activity and the service the Long Leaf asso- 
ciation is in position to render such customers. 

The advertising efforts have been supple- 
mented by the assistance of field representa- 
tives through whom personal contact has been 
maintained with the retail lumber merchants 


and consumers, with the result that there is 
no longer any complaint of difficulty in obtain. 
ing longleaf in adequate supply and at a rate 
of delivery affording full assurance against {n- 
terrupted progress in construction programs, 
The work of the association is now so organ- 
ized that, notwithstanding the increased actiy- 
ity resulting from promotional work and the 
association’s ability to sell large orders where 
desired by the customer, economies have been 
effected in the operation of the business per- 
mitting of some reduction in personnel, 


Northern Iowans Appoint Secretary 


Cepar Rapips, Jowa, Aug. 27.—Announce- 
ment has been made here that C. D. Marckres, 
of Oskaloosa, has been appointed secretary of 
the Iowa Lumber & Material Dealers’ Associ- 
ation, which is a consolidation of the Central & 
Northeastern Iowa Retail Lumbermen’s Asgo- 
ciation and the Northwest Iowa Lumbermen’s 

Association, These two 
| | organizations have been 
meeting jointly for sev- 
eral years and at their 
last joint annual meet- 
ing in March decided 
to consolidated after 
electing Elmer Milli- 








Cc. D. MARCKRES 
Oskaloosa, Iowa 
Secretary Iowa Lumber 
& Material 
Dealers’ Association 











gan, of Jefferson, presi- 
dent, and John Haire, 
of Fort Dodge, vice 
president. The appoint- 
ment of secretary was 
given to Robert Con- 
nor, of Des Moines, 
with the understanding 
that it was only temporary. 

Mr. Marckres, who will take office Sept. 1, 
is a well known retailer, having formerly been 
president of the Northwestern Lumbermen’s 
Association. Later he entered the wholesale 
lumber business and more recently has been. 
representing the Huttig Manufacturing Co. at 
Muscatine. Until permanent headquarters are 
decided upon, he will be located at Oskaloosa. 


Discuss Position of Box Lumber 


Mancnester, N. H., Aug. 28.—Donald B. 
Hyde, of the Nicola, Stone & Myers Co., New- 
tonville, Mass., was one of the principal ' speak- 
ers at the recent summer meeting of the New 
Hampshire Lumbermen’s Association, briefly 
reported in the Aug. 25 issue of the AMERICAN 
LuMBERMAN. He covered the question of co- 
operative advertising and trade extension work 
in considerable detail, taking the position that 
the lumbermen’s problem is more than that of 
increasing the market for forest products 
through increased consumption of lumber it- 
self. Mr. Hyde maintained that if the mem- 
bers of the association concentrated their efforts 
to that end there would be no necessity to con- 
sider the problem of producing lumber at lower 
prices. He then went on to explain that the 
lumbermen’s own fraternal order of Hoo-Hoo 
is the most active supporter of this theory and 
is doing trade extension work of unquestioned 
value to the lumber industry as a whole. Mr. 
Hyde announced that the Hoo- Hoo national 
convention is to be held next month in Boston, 
and that the executive committee, now making 
plans for the convention, would appreciate co- 
operation from the New Hampshire lumbermen 
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and from the association as a whole as well as 
from individual members, 

The summer meeting of the association by 
invitation of Director Kendall who is in charge 
of co-operative extension work at the State uni 
versity, was held at Durham. The morning 
was devoted to discussion of the quarterly con- 
solidated stock report and the general market 
situation. By analysis of the printed reports, 
together with other reports which came in too 
late to tabulate, it was shown that the total of 
hox lumber on the sticks Aug. | exceeded by 
ahout 5,000,000 feet the amount shown on the 
April 1 repert, but the percentage of contracted 
(sold) box lumber, 90, is now higher than 
shown by any previous report. 

There was a spirited discussion on the ques 
tion of how to produce box lumber at a lower 
price so as to meet the insistent demands of 
the box and shook manufacturers, who wish to 
buy at somewhat lower prices than are being 
paid. The conclusion drawn from the discus- 
sion appeared to be that prices of stumpage 
seem to be no lower, that operating prices are 
at present as low as can be expected, and that 
hauling charges are also at a low level. Con- 
sequently, it was the general opinion that it 
would be impossible to produce box lumber at 
a lower price. 

Notice was given to members that it is the 
intention of the transportation committee to 
take up again with the Boston & Maine Rail 
road the question of re-classilication of round 
edge lumber, and that if the request for re- 
classification be not granted the matter will 
then be submitted to the Interstate Commerce 
Commission at Washington for a hearing. 


Woodwork Institute Meets in Chicago 


\t the regular monthly meeting of the Na- 
tional Woodwork Institute, held at its offices 
in Chicago, Aug. 24, plans were discussed 
for trade extension and_ publicity activities 
and further details were worked out for 
close co-operation with the various lumber as- 
sociations interested in promoting the use of 
interior woodwork and combating wood sub- 
stitutes. Several recent examples were reported 
where the institute, working collectively, had 
heen enabled to overcome the efforts of man- 
ufacturers of wood substitutes to place their 
products in important buildings. Representa 
tives of several of the most prominent wood- 
workers in the country attended the meeting as 
guests, with the result that it is expected that 
membership will continue to increase at a satis- 
factory rate. Plans were also discussed for 
the extension of the institute’s services to the 
membership and a committee was apointed to 
draft a code of business principles to govern 
relations among each other and with the public. 


Compares Present and Proposed Rules 

rom the executive offices of the National 
Hardwood Lumber Association in Chicago has 
been issued a 21-page pamphlet which com- 
pares the proposed new standard rules to the 
present standard rules for the inspection of 
hardwood lumber. A number of tables are 
included which compare the utility values of 
first and seconds, selects, Nos, 1 and 2 com- 
mon; the cutting requirements of Nos. 1 and 
* common and the quantities in each grade. The 
material has been prepared in this form so that 
members of the association can see for them- 
selves what advantages the proposed rules will 
have over the present rules. 

That these proposed rules have the endorse- 
ment of the executive office of. the National 
Hardwood Lumber Association is indicated by 
the concluding paragraph, as follows: 

There will always be flaws in any rules 
from the standpoint of this or that individual 
and to postpone adoption of these new stand- 
ards until they are perfect from the viewpoint 
of everyone would mean permanent rejection. 
These proposed standards now have the ap- 
proval of the Hardwood Consulting Committee 
of the United States Department of Commerce 


Central Committee on Lumber Standards, and 
of the inspection rules committee and board 
of directors of the association. With this 
backing the executive office of the association 
goes not hesitate to urge members to support 
these new standards at the coming convention, 
as a basis on which to weld together all ele- 
ments of the trade. Let us take this progres- 
sive step now, 


Toledo Club in Outdoor Sports 


ToLepo, Outro, Aug. 27.—Members of the To- 
ledo Lumbermen’s Club were joined last Satur- 
day by sixteen lumbermen from district No. 21 
of the Ohio Association of Retail Lumber Deal- 
ers, which includes Port Clinton, Oak Harbor 
and Elyria, in an afternoon of outdoor sports. 
The party met at Jim Marshall’s place near 
Port Clinton, and while some of the members 
pitched horseshoes and played cards, others 
chose sides and played baseball, the final score 
being 35 to 22. Because the diamond was laid 
in a stubble field, it was necessary for the ball 
players to make some dexterous catches, and 
other than a few stiff ankles as reminders, the 
afternoon was very enjoyably spent. 





Company’s Warehouse Burns 


Monmovutnu, Iin., Aug. 27.—Vire thought to 
have started from defective wiring on the even- 
ing of Aug, 22 practically destroyed the main 
warehouse of the Diffenbaugh Lumber & Coal 
Co., here and in addition a large stock of fin- 
ished millwork was seriously damaged. The 
fire department was called at 7 p. m. to put out 
a fire caused by the burning insulation on the 
clectric wires and departed shortly after every 
visible sign of fire had been extinguished, An 
hour later, however, it was discovered that the 
interior of an old residence adjoining the lum- 
ber yard and used as part of the lumber shed, 
was a seething mass of flames. Until a care- 
ful check up of the damaged millwork is made, 
it will be impossible to determine the exact loss, 
though J. D. Diffenbaugh stated that in his 
opinion it would not exceed $7,500, which is 
covered by insurance. The warehouse, how- 
ever, 150 x 60 feet in size, will have to be 
rebuilt. 


> . 

Is Introducing Foreign Spruce 

New York, Aug. 28.—The Eastern Lumber 
Sales Co., this city, is conducting an interesting 
experiment in the introduction of Czecho- 
Slovakian spruce. G.‘C. Barwick, head of the 
concern, said today that business has been 
growing slowly but surely and, judging by the 
present outlook, bids fair to prove of substan- 
tial volume at some time in the future. Mr. 
Barwick says the lumber is selling fairly well 
at prices slightly under those existing tor do- 
mestic and Canadian spruce. 

It takes a long time to get lumber from 
the mills in Czecho-Slovakia to the consumers 
in New York, Mr. Barwick said. We must 
take orders at least two and a half months 
in advance, and even at that we do not know 


always what to promise in the way of de- 


liveries. However, as long as business is in- 
creasing we are encouraged to go on. 

Thus far we have brought the lumber here 
in comparatively small lots. It is shipped 
from the forests to Mediterranean ports and 
there it is taken up by an Italian steamship 
line. In Czecho-Slovakia all of the big lumber 
concerns are subsidized by the government. 
This has not proved detrimental to the de- 
velopment of our business. 

The spruce, which we handle in small and 
medium sizes, is gotten up in good shape. It 
is never shipped green and is bright in color. 
Our sizes include 1x3, 1x2, 2x4 2x2%, board 
and scaffold planks. The lumber is manufac- 
tured with sharp saws and this keeps the 
edges nice and smooth, adding materially to 
the appearance of the stock. 

Because of our limited supplies, we are kept 
busy now filling repeat orders, which augurs 
well for the success of our venture. 


The Eastern Lumber Sales Co. handles a reg- 
ular line of lumber, including regular water 
shipments of West Coast stock. 








Long Supply 
Assured You 


You need no longer worry 
about a dependable mill con- 
nection for your lumber. Do 
as hundreds of other buyers 
have done— 


Stock 


Yard and Shed Stock 


Our present timber supply is 
sufficient to keep our mill going 
for years tocome. This virgin 
timber has a soft, even texture 
which enables us to manufac- 
ture lumber naturally suited to 
all building purposes. 


Investigate our facilities for ship- 
ping by rail and water today. 


Johnson & 
Wimsatt 
itt D. C. 7, 
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Yellow Pine 


[he Aristocrat of Structural Woods 


—the best lumber 
and structural 
material to stim- 
ulate new orders 
and hold old cus- 
tomers. 


R. W. WIER 
Lumber Company 


FiretNstin’,  HOUSTON,TEXAS 


Distributors:— WierLong Leaf LumberQ. 
Mills :- Wrer.gate,Texas 


MMMM ANCA TT 
Yellow. Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















— 
— 
— 
| ~~ 
































‘A BIG HIT— 


That’s what dealers make with home 
builders when they sell our 


N. C. Pine Miter 


see int Yellow Pine *¢:#4 24 
Car and Cargo Shipments. 


Ellington & Guy, Inc. 


Fayetteville, North Carolina 


Mutual Lumber Co., Inc. 


JACKSON, MISS. 


og sl Yellow 
PINE 























Shiplap, 
D. Rg. Finish. 
IDAHO 
MINNESOTA 


WESTMONT 


White Pine 
LONG and SHORT LEAF 


ALso | Yellow Pine 
WM. SCHUETTE CO. 


Pittsburgh. Pa. New York, N. Y. 
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Golf Leads Lumbermen’s Sports 


Rockford Dealers Play Golf 


Rockxrorp, Iit., Aug. 27.—Members of the 
local lumbermen’s club, covering this district 
of Illinois, gathered for a golf tournament at 
the Rockford Country Club on Aug. 17, with 
60 participating. A dinner was held in the 
evening, at which Harry Colman, of Chicago, 
presided and announced the prize winners and 
presented the prizes. J. F. Bryan, secretary of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation, Chicago, made an address, as did sev- 
eral others present. The winners in the vari- 
ous events in the tournament were as follows: 

Low net—Bob Tolmie, Henry Hultberg, 
George Wattles, Ed Peterson, A. J. Powelson, 
Roy Ward, Tom Meade, E. C. Peterson, Jack 
McGill; low gross—Lou Wilford, Earl Keeley, 
Fred Smith, Frank Bailey, H. O. Reitsch, Ralph 
Blake, C. R. Smith, Lee Grant, R. W. Dane; 
high ‘scores—E, S. Cripe, Jack Holmstrom, 
L. A. Bacon, Jack Pardee; low putts—R. C. 
Clark, L. S. Childs, L. M. Hayes, Frank Naylor; 
most perfect shot—A. H. Marshall; most 6’s—— 
Tom Jewett; most 7’s—G. Holmquist; most 
S’s—Sid Sennott; most 9’s—Walter Schmeling. 


Saw Dust Club to Play 


Pana, Itt., Aug. 27.—Announcements are 
being sent out this week of the golf tourna- 
ment to be held by the Saw Dust Club at the 
Decatur Country Club, Decatur, on Septe 1%, 
Lumbermen, building material dealers, manu- 
facturers and salesmen are cordially invited to 
participate. Play will be over 18 holes, with 
the tournament starting at 12 noon, following 
luncheon. <A dinner will be held at 6 p. m., 
fotlowed by the awarding of prizes to the win- 
ners in the tournament. The ladies who ac- 
company their husbands will play in a bridge 
tournament at 3 p. m. The committee in charge 
of arrangements consists of Howard Har- 
grave, Ed. Woare and Lloyd McTaggart. 


rsaanaaaaasas 


Plans for Tenth Tournament 


MempPuis, TENN., Aug. 27.—At a meeting of 
the board of directors of the Lumbermen’s Golt 
Association of Memphis, held Saturday, it was 
decided to make the tenth annual golf tourna- 
ment a two-day event, Sept. 25 and 26. This 
decision was reached because of the large num- 
ber of out-of-town lumbermen that are regis- 
tering for the tournament, which will be held 
over the course of the Colonial Country Club 
by special courtesy of John T. Fisher, presi- 
dent, and Oral Warring, director. 

The first day, Sept. 25, all Memphis players 
will take part, along with those out-of-town 
golfers unable to play the next day. The sec- 
ond day will be for the visitors, and the annual 
banquet will be held that night. More than 300 
golfers are expected, according to Frank T. 
Dooley, president. The tournament will be one 
of the entertainment features for the annual 
meeting of the National Hardwood Lumber 
Association. 


Splinters Club Tournament 


Woopstock, ItL., Aug. 27.—The annual golf 
tournament of the Splinters Club, held at the 
Glen Crest Country Club here on Aug. 21, was 
a success in every sense of the word. There 
were 44 partaking in the 18-hole tournament 
and in the evening at the dinner there were 60 
at the tables. A brief program followed the 
dinner, which included an address by J. F 
Bryan, secretary of the Illinois Lumber & 
Material Dealers’ Association, and the award- 
ing of prizes to the winners in the tournament. 
Howard O. Sears, of the Dacy Lumber Co., 
Woodstock, won a chimes clock; Robert Reitch 
won a leather golf bag; Herbert Voss, a 
musical cocktail shaker, and John McGill, a 
dozen golf balls. Other prize winners were 
J. C. Darley, Lee Grant, Floyd Covalt, George 
Johnson, E. F. Meyer, Dr. H. Sandem 

Arrangements were carried out under the 


direction of H. O. Sears, of the Dacy Lum. 
ber Co., Woodstock, chairman of the commit. 
tee, who was assisted by Charies Payton, Ear] 
Zipper, John McGill, Floyd Covalt, George 
Johnson and Lee Grant, and they perfected 
them to such an extent that it was a very suc- 
cessful party from start to finish. 


Fall Golf Tournament 


AnTIOcH, Iut.., Aug. 28.—The sixth semi- 
annual golf tournament of lumbermen and coal 
and building material dealers in this section of 
Illinois will be held here at the Chain O’ Lakes 
Country Club on Thursday, Sept. 13. Play 
will be over 18 holes and there will be a num- 
ber of prizes awarded for various events. The 
committee in charge of this tournament consists 
of Herb J. Vos, Rush E. Hussey, Tom Meade, 
Dan Boyer, W. E. Brandt, and Sid Sennott. 


Employees - Greatest Outing 


Vancouver, B. C., Aug. 25.—Last Saturday 
was a big day jor ‘the army of employees of 
the Vancouver Lumber Co., of this city, and 
particularly for the families of these employees 
This was the date of the annual picnic of the 





| 


“Lady Cecilia” 
Lumber Co. employees and their families. 


Steamer loaded with Vancouver 


company’ s employees, and it was the greatest 
outing ever held by this organization. 

C. P. Myer, general manager of the Van- 
couver Lumber Co., is the genius that made for 
the success of this particular occasion. The 
picnic was arranged for Bowen Island, about 
two hours ride from the city, and Mr. Myer 
had provided free transportation for all, on 
board the steamship Lady Cecilia, About 700 
employees and members of their families left 
Vancouver at 9 a. m., the mill having closed 
for the day. By 12:30 dinner had been fin- 
ished and the many contests began—swimming, 
races, and stunts of all kinds, for which many 
prizes were offered. A great many of the equip- 
ment houses doing business with the Vancouver 
Lumber Co. gave beautiful prizes for the win- 
ners of the many contests. 

One record that was made and yet was not 
figured in the contest, but did well to show 
what the youngsters could do on such occasions, 
was pointed out by L. C. Thomas, assistant 
manager of the company, when 600 bottles of 
soft drinks were consumed in thirty minutes. 

Mr. Myer has conducted employees’ picnics 
for many years, having won an enviable repu- 
tation in the South for the many enjoyable out- 
ings that he engineered for employees of the 
Wier Long Leaf Lumber Co., and other con- 
«cerns in which he has been interested. 
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Buffalo Dealers in Outing 


BurraLo, N. Y., Aug. 28.—The annual golf 
outing and tournament of the Buffalo lumber- 
men and their families was held at East Au- 
rora and Elma on the afternoon and evening 
of Aug. 22, with an attendance of about 125, 
including numerous wholesalers. 

Luncheon was served at the East Aurora 
County Club at 12:30 noon and an hour later 
the golf tournament was started. The winner 
was Edward Y. Gemmill, who had both low 
gross and net scores, these being 86 and 72 re- 
spectively. He was awarded the Buffalo Lum- 
ber Dealers’ Association cup. A close rival to 
the winner was Benson H. Briggs. Other prize 
winners were Col. Horton and Nelson T. Mont- 
gomery. Prizes were donated by the Whitmer- 


Lumbermen’s 


Lumbermen at Kiwanis Club Meet 


LAKELAND, FLA., Aug. 27—A_ lumbermen’s 
program was put on by the St. Petersburg Ki- 
wanis Club last Tuesday, with these outside 
guests: President Earl Carper, and former 
President Guy Stoms, and Secretary J. P. Wil- 
liams, of the Florida Lumber & Millwork As- 
sociation; W. T. Sneed, of Lakeland, and Ben 
Wand, of Jacksonville, former secretary of the 
State association. There were also several local 
lumbermen in the list of guests. Harvey Dick- 
son, of St. Petersburg, was responsible for the 
event. 

Later in the day there was a session of the 
St. Petersburg district, with Walter Gregory, 
of St. Petersburg, presiding. Talks were made 
by Messrs. Harper, Stoms and Sneed, all of 
whom urged that the yards avoid cutting prices 
and work to keep values up. Reports indicated 
prospects in that section were bright for a 
great deal of new business this fall and winter. 

Plans are on foot to organize a “fix-up and 
heauty-up movement” in Lakeland soon, the 
idea being supported by the Chamber of Com- 
merce and civic bodies. 


Menclhs on: ths Gallien Dials te Whtditices 


SHreverort, La., Aug. 27.—The Kiwanis 
Club of Shreveport at its last meeting was ad- 
dressed by W. A. Anderson, president of the 
Shreveport Lumber Co., who spoke on the 
golden rule as the basis of business. Mr. An- 
derson, who was invited to make this address, 
at the instance of the committee on business 
standards, said in part: 


The fundamentals of stability in business 
rest upon what we popularly term the square 
deal. The square deal is the golden rule mod- 
ernized. Can you carry on your business and 
adhere to the policy of giving a square deal to 
every customer, and that means everyone from 
whom you buy, as well as sell? 

The reason for the growth and maintenance 
of such a civilization as ours is, contrary to 
popular thought on the subject, not a material 
prosperity alone, but the creative achievements 
of the mind. What will happen to our nation 
if we lose spiritual insight, our high aspira- 
tions, and sink td the low level of a tremendous 
aggregation of pleasure hunters? There are 
two forces that are plainly manifest in our 
country today. One is that insidious influetice 
born of wealth and prosperity, that leads men 
to be satisfied with things as they are, forget- 
ting that to stand still in the matter of normal 
development means that we are tending toward 
Spiritual destruction. The other is that new 
idea of unselfish service. 

It seems strange that the matter of “ethics” 
in business is comparatively new. About all 
the instruction we got in the early days, that 
is several decades ago, was the instruction re- 
ceived in the Sunday school and in the school 
readers and copybooks. “Honesty is the best 
policy” was one of the favorite copy lines, and 
these words have been burned into the con- 
sciousness of many a boy and girl, and as they 
began that great adventure in life, they began 
to find that a great many people were engagéd 
in a deliberate attempt to “get by” without 
paying attention to those copybook words. 


Jackson Co., Buffalo Sash & Door Co., Hurd 
Bros. and the A. Teachout Co. 


A bridge tournament was played by the 
ladies and prizes were won by Mrs. C. Ashton 
McNeil, Mrs. Fred M. Sullivan, Mrs. Edward 
J. Hoffman, Mrs. Vernon G. Caldwell and Miss 
Bustead. 

A bountiful chicken and green corn dinner 
was as usual served at Elma by the ladies of 
the Elma Methodist Episcopal Church, by ar- 
rangement of the committee consisting of 
Clark W. Hurd, chairman; Burton H. Hurd, 
Allen J. Hurd and Thomas R. Hurd. After 
the dinner the golf prizes were awarded by 
C. Ashton McNeil, who headed the general 
committee and was assisted by Walter R. 
Sloan, John Hutzler and William Bray. 


Club Activities 


Along with the adoption of codes of ethics 
have come higher ideals in business, and by 
that we see that we have achieved the adop- 
tion of better standards. Any person these 
days who indulges in “sharp” business prac- 
tices is slated for a rude awakening. A perma- 
nent business can only be built upon a “square 
deal” standard. It is the only standard that 
will ever stand the test of time. 


Langlade County Club Meets 


Kicno, Wis., Aug. 27.—A get-together of the 

Langlade County Lumbermen’s Club and _ its 
neighbors was held on Aug. 21, opening with 
a golf tournament that afternoon at the Antigo 
Country Club at Bass Lake, five miles south of 
Elcho. 
_In the evening sixty-four lumbermen and 
their ladies gathered at the famous Muskie 
Inn for a banquet at the close of which C. O. 
Miller, of the Antigo Building Supply Co., An- 
tigo, president of the club, made a short ad- 
dress of welcome. 

Gordon Connor, of Laona, showed some ama- 
teur moving pictures, including shots of the 
national air reliability tour and other aviation 
pictures, and he wound up his entertainment 
with pictures of Connor operations at British 
Columbia. 

Before adjourning from the banquet the golf 
tournament prize, a cup presented by George 
C. Robson, of the Forest County Lumber Co., 
was awarded. Two of the members tied for the 
prize, and the cup is held jointly by James 
O’Melia and J. C. McElrone. 

The lumbermen then adjourned to the Fish 
Club, the splendid community hall at Elcho, 
where the business meeting was held with 
President Miller presiding. 

Don S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, was 
the first one called on for an address. Other 
speakers were F. S. Durham, of the W. J. 
Durham Lumber Co., Neenah; W. D. Connor, 


Sr., George C. Robson and L. P. Tradewell, 


of the Faust Lumber Co., Antigo. 


Eastern Wisconsin Club Activities 


MiLwaukEE, Wis., Aug. 27.—The Eastern 
Wisconsin Lumbermen’s Club met at the Hotel 
Pfister here on Thursday evening, Aug. 23, 
and in the absence of Otto E. Lay, Kewaskum, 
president of the club, C. K. Arp, Pantzer Lum- 
her Co., Sheboygan, was chairman of the meet- 
ing. 

Word was also brought to the dealers that 
President Lay had gone to Montreal, Que., on 
a brief vacation, but that he promised to make 
the next meeting of the club interesting. 

Fol!owing an illustrated talk by David Per- 
shing, assistant advertising manager of the Le- 
high Portland Cement Co., on changing busi- 
ness conditions, the dealers held a roundtable 
discussion on delivery costs, and on credits and 
collections. 

The club will hold its next meeting in the 
latter part of September, 





“LUTCHER” Is Favored 
In Foreign Markets. 


Many years ago lumber buyers in 


foreign countries became interested 
in “LUTCHER” lumber. They were 
seeking strong, durable material and 
they learned about the superior quali- 
ties of Calcasieu Long Leaf Pine. It 
was just the stock they wanted and, 
therefore, it is only natural that today 
many buyers in the world’s largest 
lumber markets prefer 


FUTCHER 


Calornine tang Leaf 


Yellow Pine 


Our sawyers and millmen have had 
years of experience in sawing’ export 
stock and they know how to correctly 
interpret orders. This specialized mill 
service combined with our excellent 
dock facilities enables us.to guarantee 
foreign buyers complete satisfaction. 

Domestic buyers are also enthusi- 
astic boosters for “LUTCHER” Cal- 
casieu Long Leaf Pine lumber. For 
more than a half century we have 
been supplying them with immense 
quantities of 


Flooring Ceiling Siding 
- Finish Shiplap Boards 
Dimension and Structural Timbers 
Railroad and Car Material 


The trade mark “LUTCHER” is a 
dependable guide to strength, dura- 
bility and big value. Specify this 
material in the future. 


JeLutcher& Moore 
Lumber Company 


ORANG F TEXAS 

















Mills at Orange, Texas; Lunita, La. 
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HAMMOND,LA. 
Manufacturers of 

Virgin Long Leaf Yellow Pine 

Round Piling Any Lengths. 


WOATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it 


Lc. R.R. 
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RUSTON, LA 
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Manufacturers 


Short Leaf Pine and Hardwoods 














Put 


rT 4 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Armerican {iumberman 


431 South Dearborn Street, 
Chicago 


(If you prefer, and will send us the names 
and uddresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you ) 
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Business Changes 


COLORADO, Longmont—St. Vrain Lumber Co 
succeeded by Hogsett Lumber Co. 

FLORIDA. Auburndale—E, B. Crackel Lumber 
Co, changing name to Auburndale Lum)>er, Co. 

GEORGIA. 
from 417 Broad St. to larger quarters at 514 
Broad St. 

ILLINOIS. Ontarioville—H. C. Hattendorf suc- 
ceeded by Herman Lichthardt. 

INDIANA. Anderson—F. W. Young has_ suc- 
ceeded to the Anderson Lumber Co. 

Arcadia—Arcadia Lumber Co. succeeded by A. 
B. Cochran & Son Lumber Co. 

Painbridge—True & True Lumber Co, sold yard 
to Ferguson Lumber Co. of Rockville, Ind. 

South Bend—Roseland Lumber Co, sold to North 
Side Lumber Co., of Mishawaka. 

IOWA. Arion, Charter Oak, Dow City and Deni- 
son—Stewart Lumber Co. has sold its yard to 
Eclipse Luinber Co., of Clinton: no change in local 
managers. 

Riverside—Farmers Lumber Co. purchased by 
Cc. J. Karel, for nine years manager of the White 
Lumber Yards at Washington. 

KANSAS. Halstead—Home Lumber Co. suc- 
ceeded by Metz Lumber Co. 

LOUISIANA, New Orleans—L. Baist Cooperage 
Co, (Ltd.) and Baist Lumber & Shingle Co. (Inc.) 
have consolidated under name of Baist Cooperage 
& Lumber Co., incorporated with capital of $70,000: 
headquarters will be at Plaquemine, La. 

MAINE, Farmington—National Wood Process 
(Ine.) succeeded by International Toy Corporation, 

MINNESOTA. Minneapolis—A. A. Rogers Co. 
changing name to Waite-Rogers Lumber Co., and 
increasing capital to $200,000. 

NEW YORK. New York—J. E. & H..H. Pit- 
tinger removed to Long Island City. 

OHIO. Leipsic—Leipsic Lumber & Coal Co. and 
James R. MacDonald have consolidated and will 
operate a wholesale and retail lumber coal and 
planing mill business. 

BRITISH NORTH AMERICA 

ONTARIO. Walkerville—The retail lumber busi- 
ness formerly conducted by Walker Sons (Ltd.) 
is now known as the Walkerville Lumber Co. 


(Ltd.). 
Incorporations 


ARIZONA. Phoenix—Foxworth-Gal>raith Lumber 
Co., incorporated; capital, $200,000. 

GEORGIA, Columbus—Snellings Lumber Co., in- 
corporated; capital, $50,000; retail. 

ILLINOIS. Chicago—Donald L. Kaehler Lumber 





Co., incorporated; 200 shares, no par value; whole- 
sale. 

Chicago-—-W. N. Thornburgh Mfg. Co., incor- 
porated; capital, $200,000; old concern, 

Melrose Park—Melrose Park Lumber Co., incor- 


porated; capital, $75,000. 

IOWA. Fayette—Report of recent incorporation 
of Fayette City Lumber Co. is erroneous Should 
have read Fayette, Pa. 

LOUISIANA. Sulphur—Sulphur Lumber Co., in- 
corporated; capitai, $10,000. 

MASSACHUSETTS, Everett—Lang 
incorporated; capital, $25,000. 

MISSISSIPPI. Foxworth—Foxworth Veneer Co 
incorporated. 

NORTH CAROLINA. 
Lumber Co., 
concern. 

OKLAHOMA, 
corporated. 

OREGON. Albany—Fir Lumber Co., incorpor- 
ated; capital, $10,000; sawmill and logging. 

Portland—New York Picture Frame Co., incor- 
porated: capital, $5,600. 

Portland—Blake-David Lumber Co., incorporated: 
capital, $40,000; wholesale. 

Vernonia—Fowler Lumber Co., incorporated; cap- 
ital, $5,000; sawmil) . 

La Ward—Dinkle Lumber Co., incorporated; cap- 
ital, $10,000. 

WASHINGTON. Olympia—The West Side Log 
Dump, incorporated; capital, $20,000; logging, 
dumps and roads. 

WEST VIRGINIA, Weston—Heater-Bond Lum- 
ber Co., incorporated; capital, $150,000; has taken 
over the Sprigg Lumber Co. 

BRITISH NORTH AMERICA 

ONTARIO. Pembroke—J. B. Kemp 
granted charter with capital of $50,000; 
and lumber. 

Toronto—Forest Hill Lumber Co. granted char- 
ter; capital, $460,000; to open yard on Yonge St., 
North. J. A. Orton, manager. 


New Ventures 


ARIZONA. Nogales—Salvador E. Encinas will 
establish a lumber yard at Sonora, it is reported; 
address P. O. Box 811. 

ARKANSAS Kingston — Jack 
started a sawmill operation, 

CALIPORNIA, Altadena—Abbott & Abbott have 
engaged in the retail lumber business at 2659 N. 
Lake Ave. 

Palms—Ray E. Haddock and I. E. French have 
engaged in business under name of Palms Lumber 
Co. at 10591 National Blvd. 

KANSAS. McPherson—Pickering Lumber Co. to 
open branch yard. 

KENTUCKY. Nicholasville—Reynierson & San- 
dusky have begun a retail lumber business. 


Lumber Co., 


Statesville—J. C. 
incorporated; capital, 


Holmes 
$125,000; old 


Shawnee—Taylor Lumber Co., in- 


* 





(Ltd.) 
pulpwood 


Fulbright has 


Rome—Keown Lumber Co. will move 


a 





Bs 
LOUISIANA. Corbin—W. L. Mitchell has starteg 
a sawmill. 
MICHIGAN, Niles—B. R. Randall Lumber (Co, 


has started a retail business, 
MISSISSIPPI. 
a sawmill. 
Meridian—Né@al Nicholson opening a 
manufacturing business. 
NEW YORK. New York—Ewing Yellow 
recently began a wholesale business, 


New Mills and Equipment 


IOWA. Burlington—Dahlin Bros. & Davis Mfg. 
Co., furniture manufacturer, will erect a factory 
building, 71x228 ft., to cost about $30,000. : 

MARYLAND, Baltimore—Union Bros., furniture 
manufacturers, 37 W. Cross St., erecting a one- 
story factory building, 51x286 ft., to cost $80,009, 

TEXAS. Flatonia—Flatonia Crate & Box (Co. 
in which ©. A. Wheeler is interested, will establish 
a sawmill and box factory; cost, $40,000. 

WASHINGTON. Montesano—L, J. Esses and 
others are about to establish a hardwood sawniil| 
near here. 





Bruce—D, A. Houston has started 
millwork 


Pine Co, 





Casualties 


ILLINOIS. Monmouth—Diffenbaugh Lumber & 
Coal Co, lost warehouse by fire with quantity of 
finished millwork; loss about $7,500. 

INDIANA. Mooresville Fall Creek Mfg. Co., fur- 
niture, loss by fire caused by lightning, $25,000: 
lumber stock and finished product comprised most 
of the loss. 

Noblesville-—-Sawnmiill of Melvin Jones, northeast 
of Noblesville, destroyed by fire; loss, $15,000. Re- 
ported that owner will rebuild and install new 
machinery. 

MISSISSIPPI. Heidelberg—Fire destroyed sawmill 
of J. C. Smith ten miles north of here. 

OKLAHOMA. Fort Towson—Home Gin & Lum- 
ber Co. loss by fire, $15,000. 

OREGON. Corvallis—Sawmill of Beaver Lumber 
Co, burned. Mill was located on Beaver Creek 
fifteen miles from Corvallis. 

VIRGINIA. Emporia—tInterstate Veneer Co.'s 
plant damaged by fire with loss of about $80,000, 

WASHINGTON. Marysville——-Pacific Woodenware 
Co., loss by fire, $75,000. 

BRITISH NORTH AMERICA 

ONTARIO, Walkerton—Sawmill, chopping mill 
and large quantity of slabs owned by J. P. Weiler 
in Greenock Township near here destroyed by fire 
with loss estimated at $10,000. 


LUMBER TRANSPORTATION 


To Ask Reduction in Pine Rates 

New Orleans, La., Aug. 27.—The vigorous 
fight for lowering of railroad freight tariffs 
on lumber from the producing centers of Mis- 
sissippi, western Alabama and northern Florida 
to Central Freight Association territory and 
to the southeastern mining territory will be 
continued despite the adverse report submitted 
by Examiner Mackley, of the Interstate Com- 
merce Commission, according to A. G. T. Moore, 
traffic manager of the Southern Pine Associa- 
tion. The association with and in behalf of its 
producing members is fighting to effect a down- 
ward revision of the freight schedule to per- 
mit a more satisfactory basis for competition 
with fir moving via the Atlantic seaboard 
points. The fight will be carried to the entire 
commission, stated Mr. Moore, who will confer 
shortly with Charles E. Cotterill, Atlanta at- 
torney of the lumber manufacturers. An ex- 
ception will be filed to the report of ‘the ex- 
aminer and oral testimony offered before the 
Interstate Commerce Commission. 

The original action in the case was filed four 
years ago and since it involves several mil- 
lions of dollars in freight revenues it has been 
bitterly contested by southern carriers. Rate 
reductions sought amount to from two to eight 
eerts a hundred pounds on the shipments to 
the important consuming centers .named and 
in the event of their being granted would be 
of material aid to southern pine manufacturers 
in their competition with fir in mining centers 
and elsewhere. 

The contention of the southern pine manufac- 
turers is that the existing rates are relatively 
higher than those from other southeastern 
points to the same territory. The rail lines 
had maintained that the lower rates referred to 
were necessary to compete with water tariffs 
via Atlantic ports. It is pointed out, however, 
that in the Carolina case the Interstate Com- 
merce Commission held that the southeastern 
rates were fair and equitable and to be con 
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cane 
sidered on a dry land basis without reference 
to water competition. The lumber manufactur- 
ers contend that on the basis of the south- 
eastern rates as equitable land rates, the tariffs 
peing subjected to attack are too high and 
reductions should be made, 


. . . 
Increase in Freight Loadings 

WASHINGTON, D. C., Aug. 29.—Loading of 
revenue freight for the week ended Aug. 18, 
toaled 1,956,905 cars, the car service division 
of the American Railway Association an- 
nounced today. This was an increase of 12,463 
cars above the preceding week, due principally 
to the inereased loading of miscellaneous 
freight. Increases were also reported in the 
loading of grain and grain products, live stock, 
and ore, while coal coke, forest products and 
merchandise less than carload lot freight 
showed decreases. The total for the week of 
Aug. 18 was a decrease of 9,923 cars below the 
same week in 1927 and a decrease of 24,598 cars 
below the corresponding week two years ago. 

Coal loading totaled 160,720 cars, a decrease 

of 12,728 cars below the same week in 1927 
and 25,001 cars below the same period two 
years ago. 
“ Grain and grain products loading amounted 
to 61,170 cars, an increase of 7,125 cars over 
the same week last year and 10,296 cars above 
the same week in 1926, 

Forest products loading amounted 66,011 
cars, 3,920 cars below the same week last 
year and 4,188 cars under the same week 
in 1926. 


Southern Lumber 


Delta Sawmill to Be Moved 


Jackson, Miss., Aug. 27.—R. V. Kimble, 
manager of the J. H. Leavenworth & Son saw- 
mill, near Greenville, has announced that the 
mill will be removed from the main line of 
the Mississippi levee in order to allow the 
enlargement of the levee in that area which 
will soon be effected. This announcement was 
made public after Mr. Kimble returned from 
a conference with Mr. Leavenworth, president 
of the concern, in Bay View, Mich. 

An offer for the removal of the mill was 
made by the board of Mississippi levee commis- 
sioners some time ago. The matter was taken 
under consideration by the owner of the mil!, 
and the announcement of acceptance was forth- 
coming Saturday. The offer of the board that 
the Leavenworth interests accepted was the 
amount of the condemnation estimates pre- 
viously made, which proposed to cover the cost 
of the removal of the mill further back from 
the levee, besides the lands for the-rights of 
way. 

The removal of this plant is made in order 
that the levee may be brought up to grade at 
that point. 


Educational Forestry Campaign 


Tampa, Fra., Aug. 27—An educational cam- 
paign for forest conservation is assured for 
the State through an agreement for joint finan- 
cing by the Florida Forestry Association and 
the American Forestry Association. Details 
were announced by W. C. McCormick, regional 
director of -the Southern forestry educational 
project, at a meeting of the Florida Forestry 
Board at Ocala on Aug. 22. Motion pictures, 
slides, news articles and posters will be used. 
The plan was approved by the Ocala meeting 
of the State board and has been signed by 
President B. F. Williamson, of the Florida as- 
sociation. 


It was announced at this meeting that 375,000 
acres had been signed up for co-operative fire 
Protection, including 90,000 acres in Marion 
County. It was also stated that the agreements 
included 30,000 acres adjacent. to national for- 
est lands and owned by the Florida Salt 
Springs Corporation as well as other lots in- 
cluded in the Southwestern Marion County 
Protective Association. Tentative arrangements 
were made for raising forest tree seedlings at 





Freight Rates on Florida Logs 


New Orleans, La., Aug. 27.—The recent 
decision of the Interstate Commerce Com- 
mission ordering the upward revision of the 
freight rates on logs under the Florida intra- 
state tariff, which will result in a very sub- 
stantial increase in carrier charges, is regarded 
in lumber circles here to be of much impor- 
tance to mills in Florida and Georgia. The 
case originated in the protests of Georgia oper- 
ators in a complaint alleging that the inter- 
state shipment of logs was subject to dis- 
crimination under the intrastate tariff laid 
down by the Florida commission. About a year 
ago the examiner assigned to the case sub- 
mitted a recommendation for an adjustment of 
the tariffs to maintain closer proportionate 
charges on interstate and intrastate ship- 
ments. 

In this decision, the Interstate Commerce 
Commission ordered the revision of the intra- 
state tariff to conform more closely to the 
interstate charges and the subsequent increases 
in costs to mills in and around Jacksonville 
on shipments from western Florida timber 
holdings is said to be of a serious nature. The 
change in rate from one particular point 
(Perry) quoted to Jacksonville was from ap- 
proximately $12 to approximately $32. 

In addition to the upsetting situation created 
in regard to the movement of logs, it is pointed 
out here that the possibility exists of the 
Georgia operators attacking the tariff on lum- 
ber in the same manner. 


and Forest News 


the State prison farm at Raiford. This plan 
provides for free trees when they are to be 
used for educational purposes and sales at cost 
to farmers. Another district forester to serve 
in the eastern section of the State will likely be 
named by State Forester Harry Lee Baker, in 
which event the roster will have been increased 
to four. 


Installing Kiln Equipment 


Houston, Tex., Aug. 27.—The Kirby Lum- 
her Co., of this city, with mills in Texas and 
Louisiana, producing both high quality south- 
ern pine and hardwoods, several years ago be- 
gan an investigation of kilns and kiln per- 
formance, and after a trial installation of 
Universal vacuum dry kiln equipment made 
by the Universal Vacuum Dry Kiln Go., of 
Kansas City, Mo., at one of the Texas hard- 
wood mills, it has steadily remodeled its old 
kilns with Universal equipment until today 
four of the Kirby mills have standardized on 
Universal, and more equipment of this kind 
is being added as increased kiln capacity and 
improved kiln performance are required. Dur- 
ing the last sixty days, Universal equipment 
installed includes the conversion of the last 
of the battery of old type natural draft kiln at 
one of the Texas mills, three new Universals 
for a hardwood mill in Louisiana, and two 
new Universals for one of the Kirby com- 
pany’s largest southern pine mills. 

One of the largest furniture manufacturers 
in the South, the Myers-Spalti Manufacturing 
Co., of Houston, is installing two large Uni- 
versal vacuum dry kiln units for drying its 
heavy hardwood stock used in making fine 
furniture. Universal equipment was chosen 
after the furniture company officers had made 
a close investigation of the best methods of 
lumber drying. 


Studies Sap Stain Preventien 


Lauret, Miss., Aug. 27.—Ralph M. Lind- 
gren, pathologist with the United States bureau 
of plant industry and the U. S. Forest Prod- 
ucts Laboratory, has been spending several 
days in Laurel at the plants of Eastman, Gardi- 
ner & Co., and other pine and hardwood manu- 
facturers here, making a comprehensive study 
of sap stain, its causes and effects, and doing 
research work with the idea of aiding in its 
prevention, 
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TRY OUR 
No. 2 Common S4S 


Dimension 


The grade is good —You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 
Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, lil. 
K. J. Clarkson, 833 McKnight Bidg., Minacepelis, Mina. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P: O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E. Wade, - - eae ‘Lincoln, Nebraska 




















The Polleys 
Lumber Co. 


Pondosa 
Pine 


Dry Selects 


General Offices and Mills: 
Shipments via N.P- Missoula, Mont. 


Manufacturers of 


—>- 












We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) 


Also Spruce Finish S4S 


(13/16 x 1/2” Off in Width) 
Capacity 150,000 Ft. 


8 Hours. 
R BA =44; e 
b D> SPOR OR 








O Cy ) ‘ 74 
HIGH LINE STRUCTURAL _~ GRADE 
DOUGLAS FIR 


Acknowledged Standard. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 
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News Notes from Amel ri 


Spokane, Wash. 


Aug. 25.—Maj. A. G. Stuart, of Washington, 
D. C., new United States forester, will be in 
Spokane Monday on an inspection trip. <A 
luncheon is to be given in his honor under the 
auspices of the Spokane Hoo-Hoo Club. He 
will be occupied morning and afternoon by 
conferences with representative lumbermen. 

Floyd L. Daggett, safety engineer, was 
lauded by J. P. MeGoldrick, president Me- 
Goldrick Lumber Co., at the meeting of the 
Inland Empire Safety council last Saturday 
night at the Davenport Hotel. More than one 
hundred members were present. The orchestra 
of the Coeur d’Alene high school, consisting 
of four boys and eight girls. was introduced 
as the onkty white pine orchestra in the world, 
and played during the dinner. Huntington 
Taylor, general manager Edward Rutledge 
Timber Co., said that safety first activities 
under the direction of Mr. Daggett had re- 
duced injuries fully 75 percent. 

A hearing of the protest by box shook 
shippers of Spokane and Deer Park against 
the rates on their commodity over the Great 
Northern railway into the Wenatchee district 
was held yesterday by the chief of the tariff 
bureau of the State. It is claimed that the 
rates are higher than the corresponding ones 
into Yakima points, the Yakima rates being 
said to be lower on a longer haul under the 
same operating conditions. Fifteen apple box 
shippers in the Wenatchee valley protested 
against lower rates being granted Spokane and 
Deer Park unless correspondingly lower rates 
were granted from their points into the same 
consuming territory. The case has been set 
for rehearing sometime in November at 
Wenatchee. 

Frank Uebelmesser, district representative 
of the Weyerhaeuser Sales Co. at Kansas City, 
is spending a couple of weeks visiting the 
various Weyerhaeuser mills and the home 
office in this city. 


Tacoma, Wash. 


Aug. 25.—In an effort to prevent the strike 
of conductors and trainmen on the western 
railroads, the Tacoma Lumbermen’s Club voted 
at yesterday’s meeting to wire the chairman 
of the mediation committee, appointed under 
the Watson-Parker act, asking him to bring 
the matter before President Coolidge and have 
a fact finding committee appointed before the 
strike is called. The motion was made by 
Maj. Everett G. Griggs, and was adopted with- 
out a dissenting vote. Several of the club 
members stated they have already taken this 
action as individuals, as a strike would do 
great harm to the business of mills in the rail 
trade. 

E. A. Hirsch, of New York, president of the 
Intercoastal Shippers’ Association, was a guest 
at the meeting and discussed conditions in the 
Atlantic coast market. Mr. Hirsch said the 
market is suffering from “lumber indigestion” 
and the yards will be forced to curtail their 
buying soon because of financial conditions. 
Many of the eastern yards, he said, are tied 
up in speculative building propositions which 
have reduced their available capital, and he 
considers the situation serious and calling for 
drastic action. He also said the tonnage sit- 
uation is grave. 

Faul H. Johns reported on the towboat rate 
situation, saying the new tariff ordered by the 
State public service commission is an advance 
over present rates instead of a reduction, and 
urging that every effort be made to have the 
towboat business taken from the commission’s 
jurisdiction at the next meeting of the legis- 
lature. The club voted to continue the present 
committee in existence with instruction to 
work for this proposal. 

Cargo shipments of lumber over the Tacoma 
docks last week: From the Shaffer, McCormick 
and Baker docks and Portacoma piers, 3,320,- 
000 feet; Puget Sound Lumber Co., 1,800,000 
feet; Tidewater Mill Co., 1,100,000 feet; Dick- 
man Lumber Co., 1,850,000 feet; St. Paul & 
Tacoma Lumber Co., 1,900,000 feet; Defiance 
Lumber Co., 1,300,000 feet, and Tacoma Harbor 
Lumber Co., 400,000 feet—a total of 11,679,000 





feet. Destinations: Atlantic coast, 3,770,000 
feet; California, 3,750,000 feet; Japan ana 
China, 1,100,000 feet; Europe, 1,400,000 feet: 
Hawaiian Islands, 50,000 feet; South America, 
west coast, 1,200,000 feet; South America, east 
coast, 400,000 feet. Other than lumber: The 
Atlantic coast took 3,500,000 shingles, 7,589 
doors, 500 tons wood pulp. Europe took 
650 bundles broom handles, 25,600 doors, and 
215 tons plywood. The Hawaiian Islands took 
120 tons box shook and 1,000 doors. 

The contract for the construction of Ta- 
coma’s new fireboat, which will give adequate 
fire protection to’ the waterfront mills. was 
awarded yesterday. 

The Westside Log Dump, a new Olympia 
corporation, was organized this week. The 
incorporators are T. H. McLafferty, M. ¢. 
Willie and L. A. LaMore, and the firm is ecap- 
italized at $20,000. 

In spite of continued dry weather, no forest 
fires of any consequence have been reported 
in the Tacoma district yet. This year’s record 
is far the best the district has ever had. 


Bogalusa, La. 


Aug. 27.—Mayor W. H. Sullivan arrived 
home on Friday of last week. He had been 
on vacation with his family at Thunder Bay, 
Ont. A meeting of company executives at 
Buffalo, N. Y., on Aug. 21, had delayed his 
return. Col. Sullivan’s birthday anniversary 
had occurred while he was on vacation, and 
many of his friends at Bogalusa had sent him 
congratulatory telegrams, for which he ex- 
pressed his appreciation in a wire to the 
Bogalusa newspaper. Col. Sullivan's family 
will remain in Ontario until the latter part 
of September. 

R. H. Laftman, manager of the Bogalusa 
Paper Co., attended the meeting in Buffalo, 
and afterward sailed for Europe to join his 
wife. 

Col. W. H. Sullivan is president of the 
Washington Parish Fair Association, which 
is to hold a large fair at Franklinton Oct. 
17-20. He will meet with a group of asso- 
ciation officers and directors and interested 
citizens at Franklinton on Sept. 30 to make 
final arrangements for the event. There are 
to be at the fair 51 classes of exhibits, 11 of 
which will be for colored folk, athletic games 
with prizes, pageants arranged by different 
communities, professional performers, fire- 
works displays and a large carnival. Three 
bands will furnish music for the occasion. 


Vancouver, B. C. 


Aug. 25.—A survey conducted by the British 
Columbia Loggers’ Association last week, cov- 
ering the entire territory from Vancouver to 
the north end of Vancouver Island, revealed 
little change in the situation as regards cedar 
log production and stocks. The cedar log 
market has been in a very buoyant condition 
for several months, and it was believed that 
there would be a very material increase in 
cedar log production, particularly in the north 
end of the district. The survey found log 
stocks about 13,000,000 feet lower than they 
were sixty days ago. The fir log market con- 
tinues soft, stocks having increased about 10 
percent since June 15, notwithstanding the 
fact that curtailment on the part of fir camps 
has been about 25 percent. There is a fair 
volume of sales at list. The hemlock log 
market is firm at list price. The shingle mills 
here are trying to keep present prices steady. 
Orders have increased again during the last 
two weeks, 

The continued demand for clears is one of 
the strong features in the export market. The 
United Kingdom and Continent are inquiring 
for large quantities. In addition, Australia 
and Japan are buying clear flitches. The mills 
are pretty well booked up with all the clear 
business they can handle for the next forty~ 
five days. Freight rates to Japan, which have 
been very soft for the last thirty days, are 
showing increased strength. The Japanese 
market is now buying for October shipment 
and this business is coming along in fair 
volume. Australia is beginning to show some 
interest for the last quarter of this year, but 
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at the prices being offered mills are not ac- 
cepting any of the business. China is showing 
considerable activity, some business is being 
placed for October-November shipment, and 
indications are that this market is on the up- 
grade. A good volume of business is beinz 
placed with the mills for shipment to the 
West Indies for late September-October. 
There are several large inquiries in the mar 
ket for shipment to South America and Europe 
for wharf construction and harbor improve- 
ment. 

There are three vessels loading in this port 
for the St. Lawrence River trade, with a total 
of 11,000,000 feet. Another vessel is scheduled 
to load 2,000,000 feet in September for this 
market, and this cargo will practically com- 
plete the moving of lumber for the season for 
the St. Lawrence River by water. 


Pittsburgh, Pa. 


Aug. 28.—Wholesale lumber dealers report 
not much change in the position of the lumber 
market in the last week. Dealers appear to 
feel more optimistic. Mills are finding it more 
difficult to handle orders as quickly and com- 
pletely as they have in the past. There has 
been no softening of prices during July and 
August this year on southern pine boards and 
dimension. No material change has taken 
place in the strong position of California 
sugar, Idaho white and Pondosa pines. All 
western woods, in fact, continue to hold a 
strong position. 

The retail yards report that the volume of 
home building continues to hold up well. 


Minneapolis, Minn. 


Aug. 28.—In spite of the fact that mili 
stocks are low, retail dealers in this territory 
are continuing to pursue a hand-to-mouth buy- 
ing policy. Crop conditions in this section 
were never more favorable. With bountiful 
crops, no doubt the farm market for lumber 
will be brisk. Price advances of $1 on dimen- 
sion, and $2 on No. 5 boards, were put into 
effect recently by northern pine mills. Mixed 
cars of northern pine lath are beginning to 
move with fair regularity. Less fluctuation in 
balsam lath prices is noticeable than hereto- 
fore. Demand for hardwood lumber continues 
rather weak. 

L, E. Streater, head of the Streater Lumber 
Co., was elected president of the Northwestern 
Retail Coal Dealers’ Association at its recent 
meeting in Minneapolis. Ben Webster, of the 
B. A. Webster Lumber Co., Mason City, Iowa, 
is the retiring president. 


Milwaukee, Wis. 


Aug. 27.—The local market continues to gain 
in strength. With fair weather it is expected 
that farm building will start on a good scale 
immediately after Labor Day. Prices continue 
firm. It is said that dealers are keeping up 
a good variety in stocks by ordering mixed 
cars. Orders for some woods are keeping up 
well to mill production, Hemlock production 
and demand are low. There is a fair demand 
for northern hardwoods in the Milwaukee ter- 
ritory. A fair amount of building is going 
on throughout the State, but farm building 
has not started up to any extent, because 
farmers have been busy with crops. 


Kansas City, Mo. 


Aug. 28.—Further increase in demand was 
noted last week, and prices are stronger on 
most yard items. One factor making for 
strength is the lowness of stocks at the mills, 
especially those of southern pine and fir. 
Owing to the curtailment of operations, ship- 
ments have been in excess of cut for some 
time, with the result that assortments are 
Poor and some items are scarce. On the other 
hand, demand has been held back to some ex- 
tent in the wheat belt because of the inability 
of farmers to market their crop. Elevators 
are glutted with wheat and in some sections 
of Kansas considerable grain still is stored 
in the open. 


E. E. Woods, secretary-manager Southwest- 
ern Lumbermen’s Association, who returned 
last Thursday from Florida, was caught on the 
road from Tampa to Winterhaven by the re- 
cent hurricane, but got through safely. 


Denver, Colo. 


Aug. 27.—The Denver lumber market is good 
for this season, as building is active. Harvest- 
ing in Colorado has been slower than usual 
this year, building and repairing in the country 
districts is held back. Country yards are not 
coming into the market to any great extent. 
Orders booked by wholesalers are of imme- 
diate needs and for filling out yard stocks. 
The outlook for fall building is bright. 


Laurel, Miss. 


Aug. 27.—The market situation in both pine 
and hardwood shows some improvement. Prices 
have not advanced a great deal, but orders 
come more freely. There has been a free 
movement of pine stocks and indications point 
toward increased purchasing on the part of the 
retail trade for early fall business. Special 
cutting of all descriptions continues very firm. 
Timbers are much sought after, and immedi- 
ate shipment is nearly impossible to be had 
in virgin longleaf stocks. The mills, however. 
are able to accept orders for reasonably 
prompt shipment, but prices are firm. Yard 
and shed stocks are not in oversupply and a 
number of items are not readily found. Re- 
cently there has been a perceptible shortage 
of dry stocks of a number of items of dimen- 
sion, both longleaf and shortleaf. Two by 
twelve, 16- to 20-foot, are especially scarce. 
Both Nos. 1 and 2 lath are eagerly sought by 
both yard and wholesale buyers. Apparently 
mills manufacturing this item are now pretty 
well sold ahead. No. 1 lath can readily be 
sold at $4.50, mill. The past week has seen 
a heavier placement of export orders. 


Norfolk, Va. 


Aug. 27.—Demand for North Carolina pine 
has been fair, ‘but shipment is difficult to se- 
cure. Millmen have been made idle because of 
heavy rain and wind storms. Some railroads 
still have embargoes on. Much repair work 
has to be done to roads before small mills can 
get stock to market. Production is far below 
normal. 

There has been a much better demand for 
4/4 edge No. 2 and better, although yards are 
not eager for quick shipment. Prices remain 
the same. No. 2 and better 4/4 stock widths, 
band sawn, have been moving well in mixed 
ears. Good circular sawn finish has not been 
so active, due in part to a recent pine advance. 
Good finish is scarce. Edge 4/4 No. 3 has not 
been very active. No. 3 4/4 stock widths have 
been moving fairly well. The 5/4x10- and 12- 
inch No. 2 and better are in good demand, but 
No. 3 is quiet. No. 2 and better 6/4 stock 
widths are popular, but the mills do not have 
much to offer. Bark strips and miscuts con- 
tinue rather quiet. 

There has been a slight improvement in 
sales of 4/4 edge No. 1 box, kiln dried, rough, 
mostly for water shipment. More good air 
dried edge box can be sold, but little is avail- 
able. Edge No. 2 4/4 box continues very quiet, 
but when free from red heart and pitch it sells 
readily. Box makers will not buy No. 2 box 
except with this provision. Sales of 4/4 No. 1 
stock box have been light, largely because of 
scarcity of dry. No. 2 4/4 stock box is active 
and many mills are refusing further business. 
but it is difficult to secure higher prices. The 
6/4 edge and 6- and 8-inch box, air dried rough, 
are in better demand. Box bark strips, 4/4 
dressed, are moving better and a number of 
mills are now oversold. The price is a little 
stronger. 

There is still a good demand for mixed cars 
of uppers, but cars inquired for contain so 
many items that many mills are unable to 
quote. Ceiling, No. 2 and better, f-inch, 2%- 
inch face, is growing more popular. Solid cars 
are still hard to sell. Prices remain the same 
on dressed lumber. Kiln dried 6-inch roofers 


and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 
Lumber Co. 


TACOMA, WASHINGTON 

















Your customers will 
like this high quality 
lumber and you will 
be well pleased with 
our service. Daily 
capacity — 225,000’ 
lumber; 150,000 
shingles; 50,000 lath. 





Also FIR 
SPRUCE 
CEDAR 


Lumber 
Lath and 
Shingles. 


White River Lumber Co. 


ENUMCLAW, WASH. 








Factory Lumber 
Both FIR and SPRUCE 


also Fir Battens, Lattice or Mould- 
ings in straight cars or mixed with 
other items of yard stock. 


John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 











Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Hemlock Lumber and Red Cedar Shingles 


SERVICE IS OUR SPECIALTY 
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MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 


LUMBER CO. 
Minneapolis, - ° a 





Minn. 








Co PORTLAND, ORE. Co 










Douglas 
Fir 

We offer prompt, dependable 

service in the items listed at 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 


The Griswold 
Lumber Co. 


Gasco Bldg, Portland, Ore. 


| 








CAR CARGO 





Willapa Lumber Co. 


Old Ss 
Growth pruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 
Mills: oa RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 














are more active and are searce. Air dried are 
moving better and the mills are not inclined to 
take further orders. There is some talk of an 
advance of 50 cents. Dressed framing is In 
good demand, and very hard to buy for quick 
shipment, while rough is not very plentiful 


Toronto, Ont. 


Aug. 27.—Midsummer trade has been a little 
better this year than last. Demand has been 
exceedingly good in low grade stock. Spruce, 
jack pine and white pine in particular have 
been active. There has been quite a heavy 
movement in No. 3 to United States points. 
This is rather unusual. Nos. 1 and 2 white 
pine are moving slowly. The upper grades 
also are slow. The English market is taking 
om clear spruce and clear fir, because prices, 
compared with those of white pine, are much 
lower. Heavy shipments of grain are making 
the ocean rates firm and space scarce. Spruce 
shipments are keeping close up to production. 
It is expected that the spruce cut this yea 
will be insufficient to meet requirements. Jack 
pine production is about equal to that of last 
year, and demand is steadily absorbing it. 
The hemlock cut is somewhat smaller than 
that of a year ago, and there is no slackening 
off in demand. Norway pine production is 
gradually declining as compared with former 
years, and prices are _holding firm. British 
Columbia shingles continue to show strength. 
The delivered price of XXX at Toronto is 
$5.33 a thousand. Lath output exceeds de- 
mand. Many mills have discontinued making 
32-inch. General market conditions through- 
out Ontario continue good, based upon an ex- 
cellent outlook for this season's crops. Re- 
tailers report continued activity, with only a 
slight falling off on account of the midsummer 


Season 





L&better steam kiln dried rough. For - jim. 
mediate requirements, some items are hard 
to obtain. Ceiling in %x14 in all grades has 
been an active seller, and there is no stock 
on hand, Bevel and drop siding have algo 
started to move. 

Small yards and concentration plants are 
decidedly short on a number of dimension 
items. The larger mills are controlling the 
price, and orders have been placed at $1 and 
$1.50 over prices of the previous week. fyx- 
port demand for sawn timbers has been weak, 
but special cutting for the interior has been 
strong, and the mills are still booking heavily 
on industrial sizes of longleaf timbers. There 
has been some decking placed at good prices. 
Car siding, 4-inch, has been very strong, with 
shipments quite heavy, and 6-inch has started 
moving. There is not a great deal of car 
siding available. 

The lath market continues strong 
being in excess of production, 


orders 


Brookhaven, Miss. 


Aug. 27.—-The evenness with which the 
market keeps its regular upward tendency js 
very interesting. Business is good, but lumber 
prices are kept as firm as they are by the 
determination of the manufacturers to hold 
down production. Orders last week were about 
10 percent in excess of production, and ship- 
ments have continued at a very heavy rate. 
Iexcellent orders have been coming to hand 
covering shed and yard stocks, as well as 
a heavy volume of timber business. A much 
heavier volume of export business is being 
entered this week. Export saps are very much 
firmer, with prices advancing, due largely to 
the heavy consumption of finish items by the 
interior trade making a shortage of saps. 





2 Albany Rowlatt 
has been appointed 





manager of the White 
Pine Bureau, succeed- 
ing George Wilson, who 
is retiring after two 
years’ service. Mr. 
Rowlatt will assume 
his new duties on Oct. 
1. He is a well known 
advertising agent and 
publicity man who for- 
merly conducted his 
own agency, and re- 
cently was with E. 
Sterling Dean (Ltd.), 
advertising agent, To- 
ronto. 

Geo. Lb. Nicholson, 
president of Austin & 
Nicholson, lumber 
manufacturers, C hap- 
leau, Ont., met with 
a painful accident 














Tuelve mules were replaced by this “Caterpillar” Thirty in the work 

of skidding hardwood logs at Selma, Ala. Approximately 10,000 feet 

of logs are skidded daily, and skidding costs have been reduced from 
approximately $5 a thousand feet of lumber to $1.33 





recently while inspect- 
ing a dam on one of the company’s timber 
limits. Mr. Nicholson fell and broke’ three 
ribs and badly lacerated two fingers. 


Macon, Ga. 


Aug. 27.—Roofer manufacturers have fared 
better than others after the high water of the 
last two weeks. Most mills have resumed op- 
erations. Stocks which could be reached have 
been considerably reduced by shipments, but 
there were some manufacturers who could 
not make deliveries for several days on ac- 
count of the bad condition of the roads. Good 
demand continues, and prices are firm. 

In the longleaf pine belt of Georgia and 
Alabama, some mills were operating this week, 
and some were unable to start because of lack 
of logs. In another week the longleaf manufac- 
turers will be operating to their usual canac- 
ity, it is believed. Wholesalers here say that 
there has been a steady demand for longleaf, 
but that it has been difficult to make deliveries. 
No change of prices was reported this week. 


Jackson, Miss. 


Aug. 27.—Southern pine manufacturers have 
enjoyed a very brisk week. All items of yard 
and shed stocks have been in good demand 
and at favorable prices. Flooring, both 3- and 
4-inch, rift and flat grades, has sold easily. 
Mills are booking orders for high-grade finish 
at prices that two weeks ago would have been 
impossible, a better volume being placed. The 
greatest advance in high-grade items has been 
in small-mill 4/ and 5/4 by 6-inch and wider, 





Some nice export sawn timber orders have 
been entered recently at very favorable prices, 
and likewise a very heavy order for South 
America. 

Orders have come rather freely for prac- 
tically all grades of 3- and 4-inch flooring, 
particularly 1x4-jnch B&better, which is very 
badly oversold. In 4-inch, No. 1 has been 
selling in excellent volume, while No. 2 has 
been a feature seller, and stocks are extremely 
low. Drop siding items have continued to sell 
in very heavy volume. P&better has sold 
especially well Stocks of other grades are 
comparatively low. All items of ceiling, %- 
and %-inch by 4-inch, have been selling in 
extra heavy volume, and stocks are lower than 
for years. B&better grades have been in very 
heavy demand, likewise No. 1. Partition, 
% x4-inch, has been moving fairly well in No. 
1 and lower, but B&better has moved in very 
light volume. Demand for bevel and square 
edge siding has been a little light. The mills 
are badly oversold on B&better moldings and 
a good volume of business continues to come 
in. B&better finish items of various kinds 
have continued to sell in excellent volume and 
stocks are being reduced right along. Con- 
siderable vacant room can be seen in the 
reugh sheds in which just a few weeks ago 
lumber was piled to the ceiling. 

There has been a tremendous sale of 4-inch 
No. 2 fencing, at prices in excess of list, and 
now practically all surplus has been cleaned 
out. The 6-inch No. 2 fencing and flooring 
have continued to sell in excellent volume. 
In No. 2, shortleaf, 8-inch has continued to 
sell in extremely heavy volume, while 10-inch 
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has been just a little draggy. There is no 
g-inch No. 2 longleaf in surplus but a fair 
surplus of 10-inch. There is a good stock of 
12-inch in both longleaf and shortleaf. The 
5/ and 6/4 No. 2 stocks are rather low. 

In No. 3 fencing, 4-inch continues oversold 
with prices very firm. The 6-inch No. 3 Yenc- 
flooring has continued oversold in 
iongleaf, with a very light surplus in short- 
leaf. The Delta trade in Mississippi is be- 
ginning to buy for fall. In No. 3 longleaf 
and shortleaf, 8-inch has been selling in such 
extra heavy volume that its price has had 
to be advanced above that of 10- and 12-inch. 
Stocks of 10- and 12-inch No. 3 longleaf and 
shortleaf are being reduced right along. Box 
shook factories are fairly well supplied with 
orders. 

Dimension items have continued to sell in 
excellent volume, and surplus is getting even 
lower. This is true of both Nos. 1 and 2 in 
longleaf and shortleaf. No. 3 has been entirely 
sold out for some time. All floor joist and 
ceiling joist sizes, particularly in 14-foot 
lengths, have sold in extra heavy volume, and 
this length is about sold out in all sizes. 

The No. 1 kiln dried lath have been ex- 
tremely firm and orders have been coming in 
excellent volume at $4.25 f. o. b. mill. An 
order on No, 2 from the St. Louis market was 
offered this week on basis of $3.15 f. o. b. mill, 
and was returned on account of price being 
10 cents low and also the fact that customer 
wanted shipment in ten days’ time. Pine 
shingles are being bought rather heavily and 
stocks are being reduced. Some grades are 
not in stock. 


Aberdeen-Hoquiam, Wash. 


Aug. 25.—Grays Harbor’ shipping has 
shown a marked increase in the last ten days. 
While definite information is not obtainable 
as to the orders on hand, it is reported that 
a humber of mills are booked for their full 


ing and 


cut for some time, and that the closing 
months of this year will find the mills cut- 
ting against orders rather than for future 


sales. The Bay City Lumber Co., of South 
Aberdeen, is now running two shifts. The 
A. J. West Lumber Co. mill, which has been 
closed for about six months, will resume 
operations in September under the direction 
of Schafer Bros. Logging Co. A six months’ 
lease has been acquired by Schafer Bros., and 
the mill may ‘be leased again if the West 
Bros. do not desire it for operations in con- 
nection with a proposed pulp mill. The 
West mill has a cutting capacity of 200,000 
feet in eight hours. 

A hardwood sawmill, to cut alder for fur- 
niture factories, has been added to the list 
of mills at Montesano. It is said to be the 
only hardwood mill in Grays Harbor County. 

Work is being rushed on the Zellerbach 
chipper mill at Grass Creek. Piling work for 
a second concrete tank was started Aug. 20 
at the Hoquiam plant of the Grays Harbor 
Pulp Co. About 6,000 piles are to be used 
in the foundation of the Hammermill Paper 
Cc. plant in Hoquiam. 

A party of lumbermen, composed of H. N. 
Anderson, G. E. Anderson, jr., S. M. Anderson, 
ir., Edward Middleton, A. W. Middleton, and 
Neil Cooney explored the upper Olympic 
peninsula last week. The country has just 
been made accessible. They were the first 
to take horses over the trails for part of 
the journey over the divide to Delabarre 
Park. 

Two Aberdeen golfers were high men at 
the eighth annual Northwest Lumbermen’s 
Golf Tournament in Tacoma this month. 
Walter G. Fovargue, of the Grays Harbor 
Fuel Co., brought to the Harbor the beautiful 
trophy put up by the Tacoma Lumbermen’s 
Club as evidence of his being the champion 
lumberman golfer of the Northwest. 

Officials of the» Tacoma-Oriental Steamship 
Co. were-on Grays Harbor today to partici- 
pate in the christening of the last of the 
seven freighters to be turned over to that 
company by the Shipping Board. The former 
steamer Edmore has been rechristened Grays 
Harbor. The big carrier is lifting about 2,500,- 
000 feet here for the Orient. 

Schafer Bros annual picnic will take place 
Saturday, Aug. 25, and its four mills will be 


closed. Schaefer Bros. uniformed band will 
play, and there will be a big program of 
sports. Schafer Bros. have constructed 


bleachers on the Satsop River to enable 


Visitors to see the water 


sports. It is ex- 


pected that visitors and employers will bring 
the total number of attendants up to 3,000. 


Portland, Ore. 


Aug. 25.—Fir lumber production is being 
strongly curtailed and the market has a 
firmer tone than for a long time. There is 
a strong disposition on the part of fir mill 
operators to regulate their output to fit the 
demand. From what could be learned here 
this Week, curtailment of fir lumber produc- 
tion will be general throughout western 


Oregon and Washington until conditions 
right themselves so that the industry gets 
back on a paying and possibly a_ profit- 


earning basis. For the present there is a 


large volume of business, but not sufficient 
to make a sellers’ market. The largest buy- 
ers are the Atlantic coast and middlewest 


States. They are taking a lot of lumber. 
A good volume of business is coming from 
California, The export market is normal. 

The pine market is reported satisfactory, 
at relatively better prices than fir lumber 
commands. 

There is a good demand for spruce lumber, 
with quotations advanced on certain items. 
As a matter of fact spruce lumber has not 
met with such brisk demand since the war. 
Iengland is buying large quantities of spruce 
now for airplane construction and other pur- 
poses, and the demand from that source is 
said to be constantly developing. 

Japan is still purchasing here large quanti- 
ties of hemlock and cedar logs and lumber. 

Australia is in the market again in a 
larger way for Pacific Northwest lumber. 
One company here is shipping two large 
cargoes of fir. Some months ago Australia 
placed a heavy import duty on lumber and 
immediately a falling off in purchases here 
was noted. Resumption of buying is looked 
upon as following the depletion of stocks 
over there to the point where purchases 
must be made. 

Portland happened to be the gathering 
point this week of four men of national 
prominence in the lumber industry. M. J. 
Seanlon, of Minneapolis; John Blodgett, of 
Grand Rapids; D. A. Winton, of Minneapolis, 
and Dr. J. A. Watzek, of Davenport, Iowa, all 
heavily interested in timber and lumber 
operations in this part of the country. They 
all believe that the way to bring the lumber 
industry back to a healthy condition is to 
manufacture no more lumber than the 
markets call for, and at the same time do 
everything that can be done to extend the 
markets. 

A new and virgin timber belt will be 
thrown cGpen with the construction, from 
Albany into the Santiam country, of the rail- 
road which is now projected. Albany is 
looking for a large development in lumber 
manufacturing there. Among the big owners 
of timber in the district are Louis Hill and 


associates. 
Seattle, Wash. 


Aug. 25.—August is generally dull in the 
lumber trade. Here and there a rumor arises 
that recent advances in shingle prices have 
resulted in a lessening of orders, but this 
appears to be unlikely. There is a steady de- 
mand. Rail business in fir is steady, with in- 
dications pointing to still greater activity 
as fall approaches. Waterborne business is 
also in a healthy condition, with orders well 
ahead of shipments. Logs are scarce, as the 
camps have not all got under way after the 
summer shutdown. Woods operations will 
soon begin and the log situation will become 
easier. 

The Washington Forest Fire Association 
will assess its members this year but 3 cents 
an acre for fire fighting, as against 5 cents 
levied last year. 

Preparations are now being made to move 
the offices of the West Coast Lumber Bureau, 
which have been located at Longview, to 
this city. 

Thos. C. Field, manager Pacific Northwest 
Red Cedar Lumber Agency, returned this 
week from New York, where he has been for 
the last eleven months in charge of the east- 
ern office of that organization. Mr. 
states that, while he had a pleasant sojourn 
in the East, he is very glad to get back to 
the Puget Sound country. 


(Concluded on page 71) 
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and Arizona Soft Pine 
Ask LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 


alifornia White Pine 
alifornia Sugar Pine 


Best Stock for Factory and Pattern Lumber. 


CHICAGO, ILL. 


Tel. Harrison 1295 











Lumbermen’s Exchange 


White and Sugar 


1011-13 Coser | anne SAN FRANCISCO 


R. F, PRAY 


California 


R. H, BROWN 
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and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 
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LOYALTON, CAL. 


KO 
PINE 





We are 
pared to fur- 
nish mixed 
cars of boards, 
dimension 
moulding and 


pre- 


ae ~~ 


clears to the 
yard trade. 


Lumber Co. 














[(— 






reas 
Feather River Lumber Co. 


DELLEKER, CALIF. 


California White Pine 


Annual Production 
35,000,000 Feet. 
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Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All re have full cut- 

ize, 5x7 inches, red water- 
F eegpne flexible leather, $4.00; black seal grain, Lae 0; 
lue morocco leathe r gilte edges, .00; 
tion leather, $3.00. Pocket edition, "34x6 Loken 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 
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CRONWALL & COMPANY 


Incorporated 
Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 

















The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place — 
value on 
proper card 









gr Perce. Co 

on you orrveRuRen.On. ae 
ought to ets Snacnoe 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your salés- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 





Established 1857 
Engravers Plate Makers Die Embossers 
CHICAGO 


1108 South Wabash Avenue 








Collections 


If you can’t collect it let the 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy’s Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 
608 So. Dearborn St., CHICAGO 








Esstern Headquarters; 35 S. Wiiliam St., NEW YORK CITY 








HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 


W. P. Shook, of Shook Bros., is vacationing 
at Harwich Port, Mass., with friends, and ex- 
pects to be back at his desk about Sept. 4. 


Ed Mullen, of the Brunswick Lumber Co., 
Ewing, Mich., when in Chicago this week re- 
ported a pretty fair volume of northern hard- 
wood business. 


F. Tryon Mengel, of the mahogany depart- 
ment of the Mengel Co., Louisville, is sailing 
from New York to spend four months in the 
company’s mahogany camps in Africa. 

James R. Andrews, of Escanaba, Mich., was 
in Chicago last week calling on his friends in 
the northern hardwood trade. He stated that 
his company was enjoying a fair business. 

P. D. Flanner, secretary and treasurer of 
the Flanner Co., maple flooring manufacturer 
of Blackwell, Wis., spent last Thursday and 
Friday in Chicago conferring with Shook Bros., 
local representatives. 

J. T. Wurtsbaugh, president of the Lodwick 
Lumber Co., Shreveport, La., was in Chicago 
thfs week sizing up the southern pine situation 
in local territory, and conferring with the 
Charles L. Baxter Lumber Co. 

E. P. Flowers, of E. P. Flowers & Co., of 
Montgomery, Ala., when in Chicago last week 
reported that wet weather had cut down 
southern pine production, and as a result the 
company is behind on orders. Prices show a 
stronger tone, according to Mr. Flowers, on 
account of the scarcity of dry lumber in stock. 


T. C. Clanton, president of the T. C. Clan- 
ton Lumber Co., Shreveport, La., was in Chi- 
cago for a couple of days last week on a com- 
bination pleasure and business trip. He was 
accompanied by his wife and son, Lloyd. Mr. 
Clanton had no complaint to make about the 
volume of southern pine business. 


C. Blankinship, southern pine manufacture 
of Heidelberg, Miss., was in Chicago on Wed- 
nesday and Thursday of this week, and stated 
that stocks are badly broken. Long dimension 
is not moving very briskly, but other items are 
in good demand. Rainy weather has interfered 
with production, according to Mr. Blankinship. 


Charles L. (Billy) Baxter, and Fred Kozak, 
of the Charles L. Baxter Lumber Co.; J. H. 
Vanlandingham, of the Edward Hines Lumber 
Co., and Harold W. Herbert, assistant lumber 
and tie agent of the Illinois Central Railroad, 
planned to leave on Friday of this week for 
Lac du Flambeau, Wis., to do some fishing over 
the Labor Day holiday. 

Jacques Willis, secretary of the Gram-Willis 
Frame & Manufacturing Co., left last Friday 
on a Visit to the company’s mill at Portland, 
Ore., to superintend the installation of new 
machinery which will practically double its pres- 
ent capacity. This is necessitated by an in- 
crease in the demand for special items in fir and 
spruce manufactured by the Gram-Willis com- 
pany. 

James W. Smith, sales manager for the Wau- 
sau Southern Lumber Co., Laurel, Miss., ac- 
companied by his son, James, jr., spent several 
days in Chicago this week in the course of a 
vacation. He reported that the mill was get- 
ting a satisfactory volume of southern pine 
business, and the outlook is favorable for fall. 
From here Mr. Smith and his son went to 
Peoria, Ill., before returning to headquarters. 


W. M. Nichols, manager of the Pioneer 
Lumber Co., Elrod, Ala., spent two days in 
Chicago last week on his return to headquar- 
ters after a vacation with his family in Michi- 
gan. While here he conferred with Shook 
Bros., representatives in the Chicago territory. 
Mr. Nichols reported that business was very 
good, with an increasing demand for end- 
matched lumber, in the manufacture and intro- 
duction of which his firm is a pioneer. 





P. L. Musick, treasurer and general manager 
of the Hilgard Lumber Co., returned last Sat- 
urday from a two weeks’ trip to the company’s 
mill connections in southern Alabama and 
northern Florida. He stated that southern pine 
stocks are badly broken, due largely to exces. 
sive rains which have prevailed throughout that 
territory for the last few months. This con- 
dition has made it extremely difficult to ship 
mixed car orders with any degree of prompt- 
ness. 

H. P. Plummer, vice president of the Union 
Lumber Co., and manager of the Chicago sales 
office, returned this week from a six weeks’ 
vacation on the Pacific coast, during which he 
visited Santa Barbara, Calif., where his family 
have spent most of the summer, accompanying 
Mr. Plummer to Lake Tahoe, later going to 
San Francisco to remain until about Sept. 20 
before returning to Chicago. Mr. Plummer 
spent ten days at the Union Lumber Co.’s mill 
at Ft. Bragg, Calif., and some time also at the 
San Francisco headquarters. Mr. Plummer 
stated that the volume of redwood business is 
below normal with most mills, due in larg: 
measure to a falling off in the California and 
offshore trade. 

John M. Gibbs, manager of the trade exten- 
sion department of the National Lumber Manu- 
facturers’ Association, spent a day or two in 
Chicago this week on his return to headquarters 
at Washington, D. C., from the mid-summer 
meeting of the National’s board of directors, 
held in Tacoma, Wash., during the week of 
Aug. 6. Mr. Gibbs paid the American Lum- 
BERMAN a much appreciated visit on Aug. 29, 
and declared that the Tacoma conference proved 
most successful. Since leaving the Pacific 
coast Mr. Gibbs has visited a number of the 
district offices of the National association, con- 
ferring with the district managers, and plans 
to visit other TX offices in the East before 
reaching Washington. 


Enters Wholesale Lumber Business 


A. J. Olson, who has been connected with the 
Vangsness Lumber Co. for the last six years, 
on Sept. 1 will enter business for himself and 
conduct a wholesale lumber business, special- 
izing in northern hardwoods, under the name 
of A. J. Olson Lumber Co. at 140 South Dear- 
born Street, Chicago. Mr. Olson has been in 
the lumber business for the last twelve years, 
and prior to his connection with the Vangsness 
company was for two years with the Wausau 
Lumber Co., of Rib Falls, Wis., and the 
Charles Gill Lumber Co., of Wausau, Wis., for 
four years, leaving the Gill firm to become con- 
nected with the Vangsness Lumber Co., of Chi- 
cago. 


Annual of Mutual Insurance Firms 


INDIANAPOLIS, IND., Aug. 27.—Business 
sessions closed the annual convention of repre- 
sentatives of the Mutual Insurance Agency and 
the Indiana Lumbermen’s Mutual Insurance Co. 
in Indianapolis. Almost 125 agents from the 
central States attended the meeting, the sessions 
of which were held in the Lumbér Insurance 
Building. The annual meeting continued a solid 
week with business sessions both morning and 
afternoon and special entertainments featuring 
each evening. 


Company Is Not Liquidating 

The attention of the AMERICAN LUMBERMAN 
is called to an advertisement appearing in the 
Aug. 18 issue, in which J. P. Moyer, who in- 
serted the advertisement, makes the statement 
that the E. J. Bradley Lumber Co., of Potts- 
ville, Pa., is liquidating. E. J. Bradley, of the 
company bearing his name, writes that the 
statement made in the advertisement is incor- 
rect and “has caused us some embarrassment 
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* * * The E. J, Bradley company is not 
liquidating but will continue to do a miscella- 
neous wholesale lumber business.” 

J. P. Moyer, sales manager of the Bradley 
company, writes the AMERICAN LUMBERMAN 
that “he wishes very much to express his re- 
gret at this mistake.” 


Lumber Firm Holds Annual Picnic 


SouTtH BENpb, INpb., Aug. 27.—The seventh 
annual picnic of the Indiana Lumber & Manu- 
facturing Co., of South Bend, was held recently 
at Reid’s resort at Barron Lake in Michigan. 
The factory, main yard and all branch yards of 
the company were closed for the day. The 
party left in automobiles from the main yard 
early in the morning and returned late at night. 
Featuring the entertainment program was an 
indoor ball game between the ladies and the 
men. A basket dinner was served at noon. A 
large number of stunts and contests also fea- 
tured the program. 


Enjoying Well Earned Rest 


L. L. Barth, who recently resigned as senior 
vice president of the Edward Hines Lumber 
Co. after over thirty years of active participa- 
tion in the management of the company, has 
been spending the summer months at his sylvan 
retreat at Clam Lake, near Glidden, Wis., 
where he expects to remain until about Oct. 1. 
Late reports indicate 
that Mr. Barth, who 
recently celebrated his 
seventy-seventh _ birth- 
day, is enjoying good 





L. L. BARTH, 
Chicago; 
Who Is Enjoying 
Well Earned Rest 
After Long Service 
With Edward Hines 
Lumber Co. 





health and feeling “as 
fit as a fiddle.” 

The many friends of 
Mr. Barth will be glad 
to learn that while he 
has been relieved of 
most of his arduous 
duties with the Edward 
Hines Lumber Co., he 
will still retain a measure of contact with the 
lumber industry by reason of his election as 
honorary vice president of the Hines company, 
the board of directors feeling that Mr. Barth’s 
long experience would be valuable. Mr. Barth 
plans to spend the winter months in Chicago 
and the summers at Clam Lake, Wis., in order 
to have opportunities for rest and relaxation. 

The office of senior vice president of the 
Edward Hines Lumber Co. has been assumed 
by Ralph J. Hines, with Charles M. Hines as 
vice president, and these two, with Edward H. 
Thomas, treasurer, have been named directors 
of the company. 





Broker Visits Producing Sections 


BaLtimore, Mp., Aug. 27.—Ben Powers, of 
the firm of Robert Coltart & Co., Liverpool 
timber brokers, who specialize in American 
woods, stopped in Baltimore for a short time 
last Thursday on his way to New York to 
take the steamer Cedric for England. Mr. 
Powers, who is extensively known in the hard- 
wood trade of this country, has been in the 
United States for several months and had 
visited various lumber producing sections, from 
the maple flooring mills in Michigan and else- 
where to the hardwood region tributary to 
Memphis and on down to Mobile and New 
Orleans. He got in touch everywhere with 
millmen and others, and gained.the impression, 
he told those he met here, that the mills were 
anxious to sell, not so much because they have 
large stocks on hand as for the reason that 
the inquiry seemed to lag. He added that 


information he had received from Liverpool 
was to the effect that the export situation 
remained much the same as it had been. 


Country as Whole Has Big Crops 


(Continued from page 37) 
trade is going to pick up. There is a certain 
amount of repairing and rebuilding that must 
be done. A percentage of the farmers, who 
have dairies, keep cattle, raise hogs and chick- 
ens, and thus have a steady income, are going 
along in the same old way. They do keep their 
places in repair, and as usual this same group 
will be buying some materials from the retail 
yards.—C,. D. Roor. 


E-meERSON, Iowa.—Corn prospects were never 
better, and yield of oats and wheat has been 
perhaps slightly above the average. Outlook 
for building is up to the average, perhaps 
slightly better. Summer business has been very 
quiet, but all in all, we look for better than an 
average year.—C. D. GreENwoop, vice president 
Greenwood Lumber Co. 


DeLAVAN, Wis.—Corn looks like the best crop 
in years. The principal small grain crops indi- 
cate yie!d above average, although barley qual- 
ity has been cut some on account of rain stain- 
ing. We are having inquiries now from farm- 
ers on repairs and other building, and we are 
looking for a good fall trade from that quar- 
ter.—SaGE-FirieLp LumBer Co. 


Emporia, Kan.—Corn through this section 
will make the best yield for years. Wheat was 
a fair crop. Wet weather shortened the crop 
of alfalfa. There probably will be some in- 
crease in farm business, both in the country 
and in the smaller towns, but it will not de- 
velop before next spring, as corn in this sec- 
tion is the principal crop. Remodeling has been 
quite a feature for some months, and the pros- 
pects are that it will continue so—Cuartes G. 
West, secretary-manager Emporia Lumber & 
Coal Co. 


Kanoxka, Mo.—Crop outlook in this county 
is best in three years. We do not look for a 
very large fall business, because the farmers 
had to ship in all the feed to raise this crop, 
and also the seed oats. Small towns in this 
county are largely populated with retired farm- 
ers who do not seem very keen for new im- 
provements and only do what repairing is really 
necessary.—Matiick Lumber & Coat Co. 


Amboy, Inp.—Most localities are going to 
have a bumper corn crop. Oats were good but 
price is very low. There was no wheat crop in 
this section. Farm building prospect for fall 
is fair—BALLARD LuMBER Co. 





Canton, Mo.—“Splendid” expresses the gen- 
eral outlook for crops.—Starr & ZAHN LuM- 
BER Co. 


East PALESTINE, On10.—Our crops are much 
above the average. Corn will be a heavy crop 
unless frost intervenes; oats and wheat are 
good. There is an increase in building in this 
community, but the rural districts are not doing 
much. However, we expect their business later, 
as this is the farmers’ off season—J. R. Wit- 
HELM, East Palestine Lumber Co. 


BetHany, Nes—Corn prospect excellent; 
wheat crop was better than the average. Do 
not think building is up to normal.—RowLanp 
Lumser & Coat Co. 


Crete, Nes.—Corn promises to be a bumper 
crop itt the southeastern part of Nebraska. Al- 
falfa is good. Wheat was a good average crop. 
—Sack Lumser & Coat Co. 


KirKSvILLE, Mo.—Crops are looking the best 
in several years. We are looking for a good 
fall business both in remodeling and new con- 
struction. The spring and summer have shown 
some increase over 1927.—CHELLIS WHITE 
Lumper Co, 














Tycos 


Direct -Set 
Recording 
Regulator 


EMPERATURE and hu- 
midity affect your prof- 
its. Kilhs cannot give good 
results unless these two fac- 
tors in their operation are 
properly controlled. 


No mechanical device has yet been de- 
vised to automatically dry lumber. It 
remains for the kiln operator to furnish 
the “brains” to lay out proper drying 
schedules. Regardless of his intentions, 
however, he cannot accurately maintain 
ideal drying conditions by manually op- 
erating hand valves. 


Eliminate the costly practice of ‘‘fussing 
with hand valves.” Install TYCOS 
Direct-Set Recording Regulators and get 
the advantage of your operator’s hand on 
the steam valves every minute of the day 
and night. This instrument can do it 
with more accuracy and dependability 
because it acts to compensate for changes 
in temperature and humidity even before 
the senses can detect them. 

Make your kilns a better investment. 
Other mills are receiving dividends from 
their TYCOS  Direct-Set Recording 
Regulators. Let us show you how we 
can help you. 


Taylor Instrument Companies 
ROCHESTER, N. Y., U.S. A. 

MANUFACTURING DISTRIBUTORS 
IN GREAT BRITAIN 

SHORT & MASON, LTD., LONDON 


CANADIAN PLANT 
TYCOS BUILDING 
TORONTO 























Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


220 So. State St. 537 Mer. Exch. Bldg, 
Chicago, Ill. San Francisco, Cal. | 


511 Locust St. 


. Louis, Mo. 


























GILBERT NELSON & CO. 


Public Accountants 
11 SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








“ay Cua svee CTENCIL 
EDS MITHS WORKS _ 
(1_OG HAMMERS a 


AND ‘ > 
GfrNOe Ane mantane RUBBER STAMPS, ek 
426 CAMP ST. — NEW ORLEANS, LA. SS 











66 AMERICAN LUMBERMAN 


SEPTEMBER 1, 1998 





DOUGLAS FIR 








Douglas Fir 
Exploitation 
& Export Co. 





EXPORT SHIPPERS— 
CARGO and PARCEL 
SHIPMENTS TO ALL 
FOREIGN MARKETS 

















HEAD OFFICE: 


1125 Henry Building, 
SEATTLE, WASH. 


BRANCHES: 
SAN FRANCISCO, CALIF, 
PORTLAND, ORE. 
CABLE ADDRESS, all offices, FIREXCO 


Cc. I. F. OFFERS 


on Request 








\ - 
HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hotel! in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 











Keller and Boyd 
Owner: and 


Operztors 











DAVENPORT 
HOTEL recdguarters tor 


Lumbermen of 
the Northwest 


Spokane, 


U.S.A. 





Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 





























NECROLOGICAL RECOR 


MRS. OLIVIA ALLEN NORTHMAN, wife 
of Alfred Northman, died at her home in At- 
lanta, Ga., on Thursday, Aug. 23, following an 
operation. Mrs. Northman was a sister of 
L. Calhoun Allen, sales manager of the Rob- 
inson-Slagle Lumber Co., of Shreveport, La., 


and a niece of W. A. Robinson, president of 
that company. She was a bride of four 
months, her husband being a prominent busi- 
ness man of Atlanta. Funeral services were 
held in Shreveport last Saturday morning. 


FREDERICK C. HUMBURG, president of 
the Humburg Lumber, Grain & Supply Co., 
of Bison, Kan., died at a hospital in La Crosse, 
Kan., on Aug. 16, following an automobile 
accident. Mr. Humburg was 61 years old. He 
was born on a farm in Missouri and lived 
there until he was 24, when he moved to 
Kansas, settling on a farm near Bison. In 
1897 he moved to Bison and purchased the 
lumber and grain business operated there by 
a man named George. That business has de- 
veloped into the present Humburg Lumber, 
Grain & Supply Co. which now operates 
branch yards in Bazine, McCracken and Tim- 
ken. Mr. Humburg was interested in various 
other enterprises and was president of the 
3ison State Bank, vice president of the banks 
at La Crosse and Bazine, and director in 
baifks at Timken and McCracken. He was 
also a director in the Roberts Lumber & 
Grain Co., of Shreveport, La. Mr. Humburg 
held a particularly high place in the affec- 
tions of his friends and neighbors because of 


_the helping hand he was always ready to 


hold out to settlers in difficulty during the 
hard times in the early Kansas days. Many 
people in his community feel that he made it 
possible for them to live through those diffi- 
cult days. A widow, three sons and two 
daughters, with several brothers and sisters 
survive him. 


MARION PERRIN ANDERSON, wife of 
Paul A. Anderson, an instructor in Pekin 
University, China, died in Pekin on Aug. 17, 
according to word received by Buffalo rela- 
tives. Mrs. Anderson was the daughter of 
Mr. and Mrs. William A. Perrin, of Buffalo, 
her father ‘being a member of Blakeslee, 
Perrin & Darling, wholesale lumbermen of 
that city. She was born there and after 
graduation at Wellesley College took up 
teaching. She had been a resident of China 
for several years. 


DAVID D. THOMSON, of Columbus, Ohio, 
a traveling salesman for the Masonite Cor- 
poration and formerly a well known lumber 
salesman, was killed Aug. 25 when he fell 
from the tenth floor of the Roosevelt Hotel 
at Fittsburgh, Pa. He was born in Dallas, 
Texas, but went to Columbus about 15 years 
ago. He was 35 years old and leaves a widow 
and two sons. 


WILLIAM F. HATTAWAY, age 37, mana- 
ger of the J. E. Paterson Lumber Co., with 
offices at 453 Associated building, South Bend, 
Ind., died suddenly at 11 o’clock Saturday 
morning, Aug. 25, of organic heart trouble. 
Mr. Hattaway, who had attended to his busi- 
ness aS usual Saturday morning, died in the 
office of Dr. George M. Rosenheimer, in the 
same building. Funeral services were held 
at the residence, 528 Cleveland avenue, South 
Bend, Wednesday afternoon at 2:30 o’clock. 
with H. R. Paxton, reader of the First Church 
of Christ, Scientist, officiating. 

Mr. Hattaway, who was formerly sales 
manager of the St. Joseph Valley Lumber 
Co., opened the local branch of the Paterson 
firm, the home office of which is located in 
Mobile, Ala., a few months ago. He was born 
in Atlanta, Ga., Dec. 15, 1890, and moved to 
South Bend seven years ago from Jackson, 
Miss. Surviving are his wife, Violet, and the 
following brothers and sisters: John, Cecil 
and Bessie Hattaway, of Baton Rouge, La., 
Wilson Hattaway of New York city and Mrs. 
Charles Moore, of Bogalusa, La. 


GEORGE S. BENNETT, lumberman and 
coal dealer of Middleport, N. Y., was drowned 
in the Erie barge canal there on Aug. 22, 
when his automobile plunged over the bank 
at a spot where several drownings have re- 
cently occurred. He had gone to inspect a 
building under construction and was return- 
ing to his office when his light sedan swerved 
from the street, passed between two build- 
ings and dropped into the canal. Every 
means of resuscitation was tried for three 
hours, but without success. Mr. Bennett was 
55 years old and had been for years a lead- 
ing business man of the village. He entered 
the produce line in 1905 and became a lum- 
ber and coal dealer in 1920. From 1911 to 
1926 he was a village trustee and at the time 
of his death was president of the _ school 





board, a director of the Community Trust Co 
and of the Middleport Loan & Savings Asggo- 
ciation and president of the Middleport Im. 
provement Association. He was a member 
of the Masons and of the Elks and a trustee 
of the Methodist Episcopal Church. He was 
an active Republican and had filed a. peti- 
tion as a Republican candidate for county 
treasurer. Surviving are his wife, a son 
Spencer, and a daughter, Mrs. Beverly Smitj) 
of Medina. 


JOHN B. McCABE, well known lumber 
dealer and business man of Shreveport, N. Y., 
died at his home there on Aug. 21, after an 
illness of several months. Mr. McCabe was 
born in Parma, N. Y., on June_9, 1851. For 
over forty years he had been engaged in the 
lumber and contracting business and was 
widely known in western New York. 








MRS. THOMAS D. WIER, aged 82, mother 
of R. W. and T. P. Wier, president and sec- 
retary-treasurer respectively of the R. W. 
Wier Lumber Co. and the Wier Long Leaf 
Lumber Co., died at her home in Houston, 
Texas, Saturday, Aug. 25, and was buried in 
the family plot in Evergreen, La., Monday. 
Mrs. Wier .was born and reared in Alabama. 
She had been a resident of Houston 29 years. 
Besides her two sons in the lumber business 
in Houston she is survived by two other sons, 
Dr. D. S. Wier, of Beaumont, and Rev. C. ¢, 
Wier, of Winfield, La., and two daughters, 
Mrs. B. F. Bonner and Miss Mattie Wier, of 
Houston. 


JACOB S. DeVRIES, secretary-treasurer of 
S. J. DeVries & Co., retail lumber dealers with 
yard at 836 West 47th Place, Chicago, died 
Aug. 27 at his home, 816 South Maple Avenue, 
Oak Park, Ill., following an extended illness. 
He was 49 vears old, and had taken an active 
part with his brothers, Peter and David De- 
Vries, in the business of S. J. DeVries & Co. 
until a few months before his death, and was 
well known in local lumber circles, where 
his passing is deeply regretted. Funeral 
services were held Aug. 29 at the chapel, 63rd 
Street and Harvard Avenue, Chicago, under 
the auspices of Boulevard Lodge No. 882, 
A. F. & A. M., with interment at Mount 
Greenwood Cemetery. In addition to his two 
brothers, Mr. DeVries is survived by his wife 
and two daughters. 


Quotations on Timber Issues 


Quotations on lumber company short terms are 
on a yield basis except for bonds selling at or 
above call price. 








—Due 1930— 
Short Term— Bid Asked 
Pet. Pet. 
Bear Creek Log Co. ist 6s.......... 6.20 6.85 
Bladon Springs Lbr, Co, Ist 6s....... 6.20 6.85 
W. P. Brown & Sons L. Co. Ist 5%s.. 6 5.75 
Connor Lbr. & Ld. Co. ist 6s....... 6.20 5.85 
F. P. Cover & Sons ist 6%4s......... 6.25 5.85 
Dorchester Lumber Co, Ist 6s....... 6.20 5.85 
Detroit Investment Co. ist 6s........ 6.20 6.85 
Emporium Forestry Co. ist 6s....... 6.30 5.85 
Flanner Company Ist 6s..........++. 6.30 5.85 
Glade Creek Lbr. Co. ist 6%s........ 6.20 5.85 
Edward Hines Lbr. Co. ist 5s....... a 
Hutchison-Moore Lbr. Co. Ist 6s..... 6.25 6 
| ee Oa Serre 6.20 5.85 
Keystone Wood C. & Lbr. Co. Ist 6s.. 6.75 6 
Lamar Lumber Co. Ist 6s............ 6.20 5.85 
W. D MacRae Lbr. Co. Ist 6s........ 6.75 6 
Nehalem Tbr. & Log Co. Ist 6s...... eee nn 
Oregon-Kalama Lbr. Co. ist 6s....... 6.20 5.85 
Owen Oregon Lumber ist 5%s....... 6.20 5.85 
D. V. Richardsom iat 66....scccccccce 6.50 6 
Saginaw & Man. Lbr. Co. Ist 6s...... 6.20 5.85 
Spring Creek Lbr. Co. Ist 6s 6.20 5.85 
Seack Liber. Co, tat FSs osccecccce <i. ee 5.85 
Temple (Knox) Lbr. Co, ist 7s....... 101.93 102.80 
Tennessee Stave & Lbr. Co. Ist 7s....102 102.70 
Umpqua Mills & Tbr. Co, 1st 6s...... 6.75 6 
Long Term— Bid Asked 
Algoma Lumber Co. Ist 6s........... 6.25 6.00 
TO a a 99% 100.75 
Clayton and Anson Mark Ist 6s...... 99.50 100 
Campbell River Tbr. Co. Ltd. Ist 6s.. 99 100 
Continental Tbr. Land Co, Ist 6%s...100 192.56 
Dierks Lumber & Coal Co. Ist 6s..... 99 101 
McGowin-Foshee Lumber Co. Ist 6s... 6.25 6.00 
Rogue River Lumber Co............. 98.50 100 
Trask Timber Co, ist 68.......ccceces 6.30 6 
Wheeler Timber Co. ist 6s........... 6.30 


6 
(Quoted by Baker, Fentress & Co., Aug. 27, 1928) 


Fre_p StupiEs to open the way for wider use 
of electricity on farms are to be made in ten 
states during the coming year by Professor 
E. W. Lehmann, head of the farm mechanics 
department, college of agriculture, University 
of Illinois. 
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his Week’s 


Lumber Prices 








Following are f. o. b. 


Plooring Finish, All 10-20’ 
1x3” E. G.— Bob otter . 
B&Btr, 10-20"... - $62.85 ag ~~ Seraeaaeiel 40.57 | 
No. 1, 6-20'..... 43.15 a oie ag 43.85 | 
No. 3, ae vata ie 36.73 5/4x4, 6&8”... 57.17 
1x3” F.G.— - 6/4 8/ 
B&Btr, 10-20’... 37.74 Gas" = 7.00 
No. 1, 10-20’. 30.65 B&better Surfaced: 
No. 2, 6- 20’ 24.91 1x4” 47.56 
1x4” E. *, ey cas ring pee "21 
B&Btr, 10-20'... 61.64 | 1X8) ------+-- ts 
ix4” F.G.— | er zr: 47.80 
paBtr, 16-20... 40.48 | is qnd 10°.. S60 
No, 1, 10-20’.... 34.08 | 57 4x4 '6@8".. 1 61.83 
No. 2, 10-20’. eee 24.22 5/4x5,10&12”. 70.50 

ilin 6/ & 8/4x4, 

oe Pc ad 6&8” ...... 64.86 

’ —— a 6/4 a x5 
eG cert. . 5s 32.49 la ene 
No. Damas Wal we oro 30.38 C Surfaced 
No. , ee Sen 20.60 1x4” Re 41.00 

Partition .* eReariniatas 41.41 
1x4”— BOY. mcacctiua us 11.00 
TEP cewendven 13.47 | 1x5 and 10”.. 49.03 
eB aksannmans 28.00 1X12 .....eeee 4.25 

Drop Siding Casing and Base 

1x6”, 10x207— B&better: 
0 aa 37.38 4 ame 6.6. «te 48.64 
MD oi adc ares Se |, pel eee ae 53.28 
Be Bs: gas ses coratects 5 and 10”.... 57.07 


25.89 | 


mill sales prices as reported from Kansas City, Mo., 


SOUTHERN PINE 


Jambs Longleaf Timbers 
B&better: No. 1 Sq. E&S 
1%, i & 2x4 S48, 20’ and 
Ge steer 72.84 under: 
Pete, eet 27.91 
Fencling, 815 RE 32.79 
in 10- LE PE 42.00 
patie 34.30 | Dimensions, S1S1E 
ON be cite orn 36.56 | Short- Long- 
No. 2— leaf leaf 
SE ca a waren 20.35 | No. 1 
> PS ee 21.65 2x 4”, 10’ 37.14 31.21 
No. 3— | 12’ ... 26.02 29.46 
A 16.10 | 16’ ... 28.17 31.24 
Se cha wod we 15.59 | 18&20". a 29.44 4+ 
Boards, 818 or 828 BB hy Ta 
No. 1 (all 10-20’): oa 24.56 28.56 
PE ie a sai 34.82 | 18&20’ 26.88 32.04 
Pe asus wales 39.49 2x 8”, 10’ 25.15 ee 
aera ee 48.95 S sco Sent 26.76 
No. 2 (all 10 to 20’): 16’ 26.44 33.42 
lel ane se 23.32 18&20" 27.61 31.77 
a 24.14 2x10”, 10’ 28.00 31.75 
Se” iskvdses 27.22 12° ... 28.47 31.88 
No. 3 fall 6-20’): 16’ ... 39.37 36.28 
OE Tee 17.70 18&20’. 31.01 31.69 
1210" i earner tedl 18.29 2x12”, 10’ 30.00 37.75 
SE baw 18.32 iy «so See ounatn 
No. 4, all widths 16’ ... 34.60 45.50 
and lengths.. 8.25 18&20’. 36.97 45.47 


for the week ended Aug. 24: 





Shortleaf Dimension Shiplap 
S1S1E | No. 1 fall 10-20): 

No. 2— glee SF 32.57 
BE 2 ee cas es 23.09 ixter ich a: acti 41.75 
Be ¢seke 23.58 No. 2 (10-20’) 

. jee 25.88 SN 954.1 dNaes 23.75 
18&20’ 27.23 it re ee 
a. 6", Whiviccs.s 22a Me 3. (all 6-20’): 
a se eene 21.24 Sa be 6a eakee 18.07 
Leese 22.95 i210" re eee is 34 
18&20’ ... 23.47 

2x 8”, 10’....... 22.23 Byrkit Lath 
| Pee 21.93 CS Oe Oo é0s0 vee 14.79 
ee ite ae 21.59 2... gw 16.75 
18&20’ ... 23.27 12’ and longer.. 15.75 

” , 9 

et HUIS HESS | ae atari 
ea 24.01 | (All 1x4 & 6”): 
18&20’ 25.19 | B&Btr., 9 and 

PEST. Oe chines 22.00 1S" Vcc ceene en 40.04 

12° 22.15 | 5” i ate a aceeceac 38.25 
ere 24.84 | _8 siete n ite ae ee 29.00 
18&20’ 26.84 | No. 1— 

No. 3— BT Vd craton: soo 36.13 
OS —_ Ree 15.27 | No. 2 random... 20:50 
xh" 7° 
a8" LLL Iss Car Sills 
SS are 14.97 | S48 sq. E&S— 


Up to 10”, 37-38’ 45.00 


ea Stringers 
No. 2, %”, 4’... 3.08 | Sq. E., 26 to 28’ 55.00 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16- foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5” ——«g” 8” 10” 12” 
gear . $47.00 - $52.00 $52.00 $72.00 $87.00 
No 

btr.*. 45.00 50.00 50.00 67.00 82.00 
No. 1... 44.00 te 47.00 48.00 59.00 67.00 
No. 2.. 40.75 $39. 25 38.75 38.75 38.75 48.00 
No. 3.. 33.75 34.25 34.25 35.25 35.25 37.00 
No. 4.. 31.00 ---- 338.00 33.50 33.50 33.50 
5/&6/4— 4”"&wadr. 4,6&8” 10” 12” 
POR ee ae $67.00 $69.00 $72.00 $82.00 
eae 62.00 64.00 67.00 77.00 
eer eee 55.00 57.00 60.00 70.00 

For 5/&6’4 in No. 2, 4-, 8- or 12-inch, add 
$6; ne. $9; in No. 3, ‘all widths, add $6; 

0. 4, $4. 


*Contains 40 to 50 percent D&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-foot: 
D&btr., 4-inch..$28.00 EE, 4-inch....... $18.00 
6-inch.. 31.00 6-inch..... i 


recs one pine lath, 4-foot; No. 1, $7.75; No. 
-45. 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 25.—Hastern 
four or five bunches, f. o. b. mill are: 


First Grades, Standard Stock 





prices, 


Mixed with 
Straight lumber or 
cars shingles 
Extra stars, 6/2...... $2.60@2.70 $2.65@ 2.70 
Extra clears, 5/2..... 3.00 3.15 3.15 3.25 
ace eanecee es 4.00 4.00 
eee ree 3.95 4.00 4.00 
4, ee 5.90 5.00 
ES SEE ET 11.75 12.00 1h 75 12.00 
5” 5/2 Dimensions.... 3.55 3.60 
First Grades, aetna 1 Inspected Stock 
Extra stare, €/23.....-- 2.70 
Extra clears .......+. $35 3.30 
MD sotacktineves 4.00 
ee 4.50 
sy: ar 5.00 


Second Byptes, Tee Stock 
Common stars, 6/2.. 1.25 


Common stars, 5/2. + 40 r 50 150 
Common clears ...... 2.10 2.20 2.20 2.25 
ares Columbia Stee, Seattle Market 
TN gether te 100 
RN. 6 ven aeeee jocs Sa 
POCERRUIGRS .ccccceoss Qe 


Royals (No. 1's). cécnckee 





- of No. 1; for No. 2, 


NORTH CAROLINA PINE 


Norfolk, Va., Aug. 27.—lollowing are typical 
average f. o. b. Norfolk prices, made during 





the week ended Aug. 25, as reported by the 
North Carolina Pine Association: 
Rough: 
Edge, 4/4— 
OA ee ree oe ere eee ee $43.71 
ee” ee ee ee een 33.25 
LE a ais Dual de n'a sid dl n'a Maat ice ewe Rremne ee 23.87 
NR Ear tks wheat doa MoE Awe ann eed 19.28 
B&better No. 1 Box No. 2 box 
RE wb wwws $44.07 ’ . oe 
gree Ae 47.14 oe . sain te 
FS ew $5.51 $35.39 $27.61 $22.48 
SS ges * 46.47 Ree Ties ‘dele ‘nes 
: 2 meer re 48.57 $4.51 27.88 23.41 
eS 52.85 38.46 28.00 24.33 
UE indnaie 64.19 42.27 30.00 24.42 
Edge, B&better 
5 Pe isco ip hide Hike eae ad Wi ae WOE re ae ees $49.48 
OM cee cbr wee vicice wend ewes Oe Eee 63.06 
5/4x12 Ee. Subent Gen tew kee Ree Ree eee 66.86 
le ake Maire aaah ke cagark wane ee whee ye 51.38 
ee A ee $31.38 
PEE OE OLE E  e Ce ae ye 5.4 
Dressed: 2%” 3” & 
Flooring— Width Wider 
NS es ee ee $41.47 $40.48 
COR. oo. dstate oe oa 36.18 35.66 
Bark strip partition, B&better.......... $35.38 
Box bar strips, dressed or resawn...... 17.34 
No. 2 *Air 
Roofers dressed dried 
tg ree eee rr” $28.24 $20.61 
Sw ccuntcanek dash vs haha een 28.31 21.53 
Re” Dad divmwwete ¢ dew eae ek duee 31.71 21.65 
*F. o. b. Macon, Ga. 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock + eee sis— 


12’ 14’ 16’ 
1x 4” ........$28.00 $29.00 $29.00 $30.00 
1X 6” .....6+- 30.50 31.50 31.50 33.00 
Ix 8” ......0+ 33.50 33.50 33.50 35. +4 
1X10” ....ccce 34.00 35.00 35.00 86. 
1x13” ....ce.- 35.00 36.00 36.00 37. 80 


For merchantable S1S deduct $2 from price 
deduct $4. 
add 50 cents to 


For shiplap or flooring, 
prices on No. 1 boards. 
Crating cu S1 or 2S, 6” and wider, 6’ and 


longer, No. 2, $28; No. 3, $23 
No. 1 Hemlock, S1S1E— 

8’ 10’ 14’ 16’ 
2x 4” ........$32.00 $32.00 $31.00 $32.00 
Se © ééteucetse Te 30.00 30.0 $2.00 
ee rr 32.00 31.00 32.00 
SO sécedese. See 33.00 33.00 34.00 
2x12” 00 .00 00 5.00 


$1. 34 34, 
For No. 2 “dimension, deduct $4 from price 
of No. 1. 





DOUGLAS FIR 


[Special telegram to American LuMBERMAN] 
Portland, Ore., Aug. 28.—F. 0. b. mill prices 
on actual sales of fir, Aug. 24, 25 and 27, 
direct and wholesale, reported by West Coast 


mills to the Davis Statistical Bureau, were 
as follows: 
Vertical Grain Flooring 
B B&btr Cc D 
ray oe 37.00 $37.50 $29.75 ‘ 
SS x kwithnia kare Me 5 Saaee estes 
ie gee ee , 37.25 ped nae 
Piat Grain Ploo 
Ne. Snir e. garmin ae 24.75 20.50 
RE Sy So aa 33.75 29.00 
Mixed Grain sepemendi 
BE kak oninaeauee $15.00 
Coiling 
Pee ee eee 24,50 19.25 
pill Rag AE ER tal St 24.75 21.25 
Drop ‘siding, Lg 
| ee ee 27.00 a 
RES, A capes 32. $00 28.00 daa 
Sere ee ere 17.75 
Finish, Kiln ‘Driea and ‘Surfacea 
6” 1x8” 1x12” 
GND ik 6 oes ceawnas Poy OO $44.50 $54.75 
Common pea, and Shiplap 
1x6” 1x8” taie§6=s s 3 8 * 
Pu os dawsc aeons $18.00 $17.50 $18.00 $22.25 
SS eee 12.25 12.75 14.25 14.25 
No. Deusketck ites 8.75 9.00 9.00 aa 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 


4”.$17.25 $17.25 $19.00 $19.50 $19.50 


6”. 16.25 16.25 17.75 18.00 18.00 $22.00 $23.75 

8”. 17.00 17.00 18.25 18.00 18.25 21.50 22.50 
10”. 17.50 17.75 18.75 19,00 18. 75 22.00 23.25 
12”. 18.00 18.00 19.00 19. +4 19.25 22.25 24.75 
2x4”, 8’, $16.50; 10’, $17. 2x6", 10’, $15.75 
Random— 2x4” x6” oxer x10” 2x12” 
No, 2....$12.00 $0. 00 $11.50 $12.0 00 $16.75 
No. 3.... 8.96 5.50 3 ogi 

No. 1 Common Timbers 
3x3 to 4x13” to 30’, BSUPTROCR ©. wwe eves $20.00 
5x5 to 12x12” to 40". ee Pe 16.75 
5x5 to 12x12” to 40’, surfaced ......... 20.00 
Pir Lath 
ee eg Sy Sern Pee bor ee $3.25 
B&better, Flat Grain Car Siding, 9 or 18’ 

ltl SA A A ae SES Pee Sr Se ey $35.25 
ak ox on icin at i tiara ace. ade Sh ole Whole ee De 39.00 





SOUTHERN PINE TIES 


New York, Aug. 
tions on southern 
New York: 


28.—Following are quota- 
pine railroad ties f. 0. b. 


All 8’ 6”— Sap Heart 
x9” idee le Me ue als: es.4 i's ewe $1.30 $1.55 
| a renee ee er ey 1.20 1.45 
Se” kine ha 0 HA widte ee cela a ceed 1,00 1.25 
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WEST COAST SPRUCE 


[Special telegram to Amertcan LuMBERMAN] 
Portland, Ore., Aug. 25.—TIhe following are 
prices for mixed carlots prevailing here today: 
Finish— Factory stock— 
4/4 


lo a SOR RO... . Bi se cewcons $29.00 
1x4—10” .... 55.00 a aes ' 
Bevel siding— 6/4 icon eee nore 31.00 
Se” os eee ens 24.00 ;. err ey 
14x6",Flat gr. 27.00 ee errr 


Vert. gr. 30.00 Green box. si7@13. 30 


WEST COAST LOGS 


[Special telegram to Amertcan LumBerman] 
Portland, Ore., Aug. 25.—I.og market waater 
tions: 


Fir, yellow: No. 1, $22; No. 2, $17; No. 
3 $12. 





Fir, red: Ungraded, $15@16. 

Cedar: $15@16. 

Hemlock: U nprades d, m ne a1. 

Spruce: No. 1, $2 wane Ro. 2, oss. 


Everett, Wash., Aug. 25. quotations: 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only $18; 
lumber logs, $32. 

Hemlock: No. 2, $123@14; No. 3, $11@12. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., Aug. 25.—Latest log mar- 
ket quotations are as tollows: 

Fir: No. 1, $20: No. 2, $15; No. 3, $10. 

Cedar, shingle booms, $25, $19 and $10; lum- 
ber logs, $27 and $20. For camp-run booms 
of cedar, where the No. 1 is 10 percent, $27 
is asked. 











WESTERN RED CEDAR 


Seattle, Wash., Aug. 25.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot f. o. b. mill: 


Bevel Siding, %4-inch 
Slear “—" 


Cc “B” 
OED «secveccend $26.00 $23.00 $18.00 
DD. céheweconn es 29.00 24.00 21.00 
SN cocerenetres 33.00 28.00 23.00 


Clear Bungalow Sidin 
% teh %-inch 


OS Se ee er © aiedeaiaeae’ $45.00 $39.00 
EEE Sr RS OE aE 54.00 43.00 
De steccnmeekiher ahha dale 65.00 essen 

Clear Pinish, 8- to 16’ 
$2 or 4S Rough 
ode exes eaten Weel ate $ 75.00 $ 71.00 
Dt tgtnnaweteadsevese 6.0 00s 80.00 76.00 
Se Oe SE win civan wens eee 90.00 86.00 
EE ae 105.00 101.00 

Clear Ceiling or Flooring, One Side V or B 

Re Ble See, BO OD BO ccccccnvecescces $45.00 
Discount on Moldings 
Made from 1x4” and under.............e. 55% 
ee Pe. tase aaneee cases 45% 
Lots of 50,000 feet or more, additional.... 5% 
Clear Lattice, S45, 4- to 16’ 

100 lin. ft. 
i? Miindnks bea cahs eabew eae adkwe einen .30 
in sktvewmnsievetestss dane eeehieebbe .40 
tt ick Ware 6 20nd geae ike Ok wiee bad ae .50 





NORTHERN PINE 


Duluth, Minn., Aug. 27.—Following are 
prices on northern whiie pine f. o. b. Duluth: 
CoMMON RovuGH Boarps AND FENCcING— 


10&12 ft. 14 ft. 16 ft. 
eee $42.00 $42.00 $48.00 
oe wesuvene 45.00 45.00 47.00 

SS eae 49.00 48.00 47.00 

See -srencene 57.00 54.00 52.00 

BEBE cotcepes 74.00 72.00 70.00 

ie 5 are 34.00 34.00 40.00 
BBO ccccscns 36.00 36.00 39.00 

BD (peactdes 40.00 39.00 38.00 

OS eS 42.00 40.00 38.00 

BEES ccccccve 48.00 46.00 45.00 

Me. 3 35 6 wcccoves 27.50 27.56 28.50 
ae we ltececnee 30.50 30.50 31.50 

BE SY ncceesce 32.00 32.00 32.00 

> 3! ae 33.00 32.00 32.00 

BERS cxvccecce 34.00 33.00 33.00 


For all white Bs. Nos. 1 and 2, add $1; 

for 81S or S2S a For resawing add $1. 

S48, D&M, drop aie etc., add $1.50. 

no's , 4-inch and wider, 6- to 20-foot, $26: 

°. 

No. 1 Fam Sturr, S1SiE— 

10’ 12’ 14’ 16’ .18&20’ 
$31.5 


2x 4” ...$33.50 $31.50 $30.50 -50 $33.50 
2x 6” ... 31.50 31.50 30.50 30.50 © 32.50 
2x 8” ... 33.50 33.50 $81.50 31.60 33.50 
2x10” 35.50 36.50 36.50 35.50 35.50 
2x12” 36.50 37.50 37.50 36.50 37.50 


6. , i 
No. 2 " plece stuff, $3 less than No. 1. For 
rough, deduct $1. ‘For D&M. add $1.50. 


SIDING 4- AND 6- -INCH, 4- TO 20-FooT— 
erway 

Bébdtr. Cc D EB 
4” $41. un $36.50 $27.00 $17.90 rt ys 


@ ce ce 46.00 641.00 81.00 20.00 84.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., Aug. 27.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern and 

Florida Florida Georgia 

ST: in ciparepbraanee 40.00 $44.50 $55.00 
se csweve ees 39.00 42.50 51.00 
OO —"6EC eae 40.00 44.50 51.00 
RT . suicdews we 50.00 52.50 56.00 
SRIORIe vcccvcces CN 49.50 54.00 
er ee 60.00 64.00 64.00 
SE éavne dees 56.00 61.00 62.00 
DEE: <ceeenesan ase 67.50 71.00 
EE > waa creere iow 64.50 69.00 
i Se ae ines 83.00 
GHGS” onc ccvses aie 77.00 


Lenghts 22 to 24 feet, add 

i 2 feet additional, add Si. 00 to 32-foot 
price 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 
B&btr, ht. rift..$84.00 No. 1 sap flat. .$42.00 
B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 
B&btr. flat .... 49.00 No. 3 sap flat.. 18.00 
Air Dried No. 2 Common Roofers 
1x6” %x5% ...$28.00 1x10” %x 9% - Sea. 
1x8” %x7% ... 29.00 1x12” %x11%.. 30.00 
Shortleaf a. +7" s4s, ——- Scant, 


10- to 16-foo 
Oy Pere $29.00 ny Kenn nape $30.50 
a sibemn ee+- 28.00 tn” wemendeae 31.50 
Se” 6 exeeensees 29. 
North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
ee” OE wacaasnd $67.00 $62.00 TT 
La ae 46.00 40.00 $28.00 


Kiln Dried North Carolina Roofers 
1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% ... 32.00 1x12”, %x11%.. 33.50 
ti-inch thick, $1 more. 


Red Cedar Bevel Siding 


it: Or Ms pcndvenderbehntesdésacwen $40.00 
ED Ra aen ia wiara tans etna sie we ite 56.00 
th detain bitch aa cane 65.00 
Maple Flooring f.0.b. Philadelphia 

§x2\% a TR 

MFMA First grade .......... $82.75 88.25 
MFMA Second grade ......... 70.75 74.25 
MFMA Third grade .......... 50.75 54.25 

Pondosa Pine Dressed 

Cc D No. 2 No. 3 

BCE cadscedenen $ 67.50 $57.50 $44.25 $38.25 
oS eae 77.50 62.50 42.25 38.25 
a esenbeewwn 72.50 62.50 42.25 38.25 
per 82.50 72.50 42.25 38.25 
Dt enwatnaees 97.50 87.50 46.25 39.25 
Be) 66S GB 6s 102.50 92.50 51.25 43.25 

Lath, 4-foot No. 1 
ers Pare $6.50 cht $6.75 delivered 
ROS 4.90 c.if.— 5.50 delivered 
Redwood Siding 

, oe sO , eer $34.25 
ee 48.75 
ee Cr rs ons ached aaa eaae dae we 56.75 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Aug. 27.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 

Ash: FAS 4/4, $100@106; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $135@140. Com- 
mon, 4/4, $62: 5/ and 6/4, $75; 8/4, $85. 

Chestnut: FAS, 4/4, $88@90: 5/ and 6/4, 
$110@115. Common, 4/4, $55@57: 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 
4/4, $28@30. 

Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. Clear saps, 4-inch and up: 4/4, $85, 5/ 
and 6/4, $95@100: 8/4, $100@110. Common, 
4/4, $62@65; 5/ and 6/4, $70@75; 8/4, $78@80. 
No. 2—A common, 4/4, $45; 5/ and 6/4, $49; 
8/4, $51@54. No. 2—B soepmnen. 4/4, $30; 
5/ and 6/4, $32@33: 8/4. $34@36 

Red Oak: FAS, 4/4, $105@110; 5/ and 6/4, 
$1 15@120: 8/4, $120@125. Common and select, 

/4. $60@62.50; 5/ and 6/4, $65@67.50: 8/4, $70 
O76. No. 2 common, Te 345@47.50; 5/ and 
6/4. $47@50: 8/4, $50@55 

White Oak: FAS. 4/4, $115@120; 5/ and 6/4, 
$125@130: 8/4, $130@140. Common and select, 
4/4, $70@75: 5/ and 6/4, $75@80: 8/4, $80@85. 


No. 2 common, at! $50@53:; 5/ and 6/4, $55@ 


58: 8/4, $60@6 


POPLAR BEVEL SIDING 


Louisville, Ky., Aug. 27.—Poplar bevel sid- 
ing demand continues fairly good, while pro- 
duction is about normal. Prices are steady 
and unchanged, being as follows, f. o. b. Louis- 





ville: 
No.1 No.2 
FAS Select com. com. 
CD Wer ce fo 8 oie oo $50 $40 $30 $24 
ne aS 5a ks xe ae 50 38 28 22 
RRR See 50 38 24 20 





NORTHERN HARDWOODS 


Following are prices of northern h 
t. o. b. Wausau, Wis.: arevens 
AsH— 

FAS Sel. No.1 No.2 No. 3 
4/4 o-8 SR ES © Shee © Sete © Shee 2 
5/4 ... 95.00 00 ; ne 
6/4 ... 110.00 35:00 $600 40:00 21.00 
8/4 ... 115.00 100.00 75.00 45.00 22.00 


4/4 76.00 66.00 48.00 32.00 24.09 
5/4 77.00 67.00 50.00 34.00 25.00 
6/4 80.00 70.00 53.00 35.00 26.00 
8/4 84.00 74.00 60.00 35.00 25.00 
10/4 90.00 80.00 65.00 46.00 
12/4 100.00 90.00 75.00 655.00 


Key stock, 4/4, $75; 5/4, $80 or on grade: 
FAS, $90; No. 1, $70. 


1x4-inch No. 1 face clr. & btr., $65; 1x5. 
inch, $76. 


BircH— 


4/4... 86.00 66.00 44.00 28.00 20.00 
5/4 ... 91.00 71.00 62.00 34.00 20.00 
6/4 ... 96.90 76.00 58.00 36.00 20.00 
8/4 ... 101.00 81.00 70.00 44.00 21.00 
10/4 ... 110.00 , 1 rer 
12/4 ... 115.90 105.00 95.00 60.00 
3/4... 80.90 65.00 40.00 25.00 

5/8 ... 76.00 61.00 35.00 25.00 


For ‘10- inch & wdr., add $30; 8-inch & wdr., 
ose $15; for 5-inch & wadr., 8- foot & lgr., add 


Price of 4 & 6-foot lengths, $28. For sel. 


red, add $15 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x6-inch, two face 
aset, re: one and two face clear, $70; run of 
pile, 


Sort Etm— 
4/4 65.00 55.00 45.00 26.00 22.00 
5/4 70.00 60.00 48.00 28.00 23.00 
6/4 80.00 70.00 58.00 28.00 23.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/4 95.00 85.00 70.00 40.00 
12/4 100.00 90.00 75.00 45.00 
Rock EtmM— 
4/4 70.00 45.00 25.0 19.00 
BFE .6« 75.00 50.00 28.00 20.00 
6/4 5.00 50.00 28.00 20.00 
8/4 80.00 60.00 35.00 *25.00 
10/4 95.00 75.00 50.0 
12/4 105.00 85.00 55.90 30.00 


*Bridge plank. 


Sorr MaPpLE— 


4/4... 62.00 52.00 42.00 25.00 19.00 
5/4 ... 70.00 60.00 50.00 33.00 20.00 


6/4 ... 80.00 70.90 5X00 8 8=606380.00 = 20.00 
8/4 ... 88.00 78.00 63.00 34.00 21.00 
Rep Oaxk— 

4/4 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 85.00 70.00 42.00 19.00 
6/4 110.00 90.00 765.00 45.00 19.00 
8/4 115.00 95.06 80.00 60.00 21.00 


Harp Mapie Rover FiLoorinc Stock— 


No. 1 No.2 No.3A 

com. com. com. 
St) sckcannewee eee ewae $40.00 $30.00 $20.00 
DP wvchaadideeedbaseat 43.00 33.00 25.00 


Aarp MaPLe— 
Sel. No. 1&Sel. 


FAS 6”"&wdr. #"&wdr. No 2 Wo 3 
4/4 a os.88 $ ae-88 $ 44.06 $ 31.00 $ 17.00 
*, 2 80. 50.00 34.00 19.00 
6/4 88. 00 8. 90 55.00 34.00 19.00 
8/4 95.00 75.00 63.00 34.00 21 00 
10/4 110.00 90.00 . 7590 45.00 30.00 


sats y 0 , Y . 
14/4 ... 135.00 1265. 00 110.00 60.00 25.00 
16/4 ... 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


FAS’ Sel. No. 1&Sel. No.2 No.3 
5/, No. 2 com. & better. .... $33.00 $16.00 
4/4 ...$ 55.00 $40.00 ‘$35.00 25.00 19.00 


6/4 |.. 70.00 60.00 60.00 35.00 22.00 
8/4... 80.00 .... 60.00 40.00 25.00 


FAS and 
4/4 NSTio 00 a , 
A Oe ct oasis Oded Aa 90.00 


a iiiaiia aisakeedsancate a ae 9 
4 a omens veesaustes ae 106.00 
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APPALACHIAN HARDWOODS 


Cincinnati, Ohio, Aug. 27.—Average whole- 
sale prices, earlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


RTERED WHITE > ied 
™ 5/4&6/4 8/4 


EN i'n cnr $128@145 ert ttt o18 165 
Selects ...... 105@110 11 

No. 1 com 80@ 85 ao" a0 00 4 
No. 2 com.. 45@ 50 54@ 59 55 60 


Sound wormy. 43@ 45 52@ 57 55 60 
QUARTERED RED OAK— 

WAS .vcccssve $110@115 

No. 1 com.... 60@ 65 

No. 2 com.... 40@ 45 


PLAIN WHITE AND RED OAK— 


Te cénnheewe $100@110 $110@120 $130@135 
Selects sieeve 70@ 75 75@ 80 90@ 95 
No. 1 com 58@ 63 68@ 73 75@ 80 
No. 2 com.. 40@ 45 48@ 55 55@ 60 
No. 3 com.. 22@ 24 23@ 25 24@ 27 
Sound wormy. 44@ 46 57@ 60 60@ 65 
BasswooD— 
err $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.. 50@ 53 55@ 60 63@ 68 
No. 2 com.. 28@ 31 33@ 38 388@ 43 
CHESTNUT— 
 scpeasoen $ 85@ 90 vise 'ss er te 
No. 1 Gom.... 50@ 55 55 60 
No. 3 com.. 20@ 21 He 4 22 no 22 
Sd. wormy and 
No. 2 com. 29@ 31 33@ 35 35@ 37 
No. 1 common 
& better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BrrcH— 
a) ae $100@110 $105@115 $110@120 
No. 1 common 
and sel. 60@ 65 65 70 70@ 75 
No. 2 com.. 33@ 35 38 40 40@ 42 
BEECH— 
Pe stxcoveny $ 60@ 65 $ 65@ 70 $ 70@ 75 
No. 1 com.. 40@ 43 45@ 48 45@ 50 
No. 2 com.. 25@ 28 28@ 30 30@ 33 
PoPLAR— 
ras & No. 1, 
13” & wider $140 $150 $160 
TD éetiseses 105 120 130 
Saps & Sel. 80 95 110 
Tk = ates nas 60 65 70 
No. 2 A...... $ 38@ 41 44@ 46 46@ 48 
We BS Bicsces 26@ 28 28@ 30 
MAPLE— 
7 eee ..$ 70@ 75 $ 75@ 80 $ 883@ 88 
No. 1 common 
and sel 46@ 651 58@ 63 63 68 
No. 2 com.... 34@ 36 40 38 40 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended Aug. 18, as reported by the 
Oak Flooring Manufacturers’ Association: 


}§x2%” tixl 2" 4x2” %x1%" 


1st qtd wht..... $98.10 — 

let qtd red....+. 87.89 ‘ wae 

2nd qtd w&r. 64.41 ann cate 

lst pln wht..... 73.43 64.23 $60.08 $46.78 

ist pln red...... 68.92 62.30 52.25 43.43 

2nd pln wht..... 63.59 55.00 40.77 41.05 

2nd pln red..... 62.61 55.44 39.86 38.22 

i. 46.53 34.80 31.64 32.52 

POG acdsee aes 18.33 15.67 10.50 10.35 
1%4x2” %x1%” x2” $,x1%” 

2nd qtd wr... rr eee wears 

lst pln wht....$65.39 $65.88 68.94 

SSE Fee FOG. 60s 0% 60.40 65.00 60.90 

2nd pin wht..... 55.97 58.50 53.05 

2nd pln red..... acmuate 55.00 48.33 

Se 40.30 37. — = ” 

WOOTEN 66 Pee sees 13.00 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars flooring miil basis, during the week ended 


Aug. 25: MFMA MFMA MFMA 
Maple— First Second Third 
al ee eggs he Reet eh Ae $75.56 $62.68 $43.17 





For Editorial Review of Current Market 
Conditions See Page 33 


NORTHERN PINE 


BUFFALO, N. Y., Aug. 28.—The northern 
pine market is rather quiet, but the outlook 
is regarded as favorable, since consumers’ 
Stocks, as well as those at the mills, are small. 
Prices hold steady. 








EASTERN SPRUCE 


BOSTON, MASS., Aug. 28.—Only a few 
dimension mills are now sawing, and they 
are not receiving enough frame orders to 
keep quotations reasonably firm. Sales are. 
being made at $40@42 base. Demand for 
random is seasonably quiet, selling pressure 
is strong and there is keen competition with 
Pacific coast lumber. All efforts to secure 
more than $34 for narrow random have been 
abandoned and it is offered at $33. The 
meager offerings of dry boards permit prices 
to remain very firm. 


HARDWOODS 


CHICAGO, Aug. 29.—Orders for thick No. 1 
and better maple, birch and elm are being 
received in good volume from the automobile 
body plants. Select and better birch are be- 
ing taken in fair amount by the interior 
finish plants. The furniture trade is rather 
spotted, although some Nos. 1 and 2 com- 
mon grades of maple, birch and ash move 
right along to this consuming source. Prices 
are very firm on all northern hardwoods. The 
market for southern hardwoods remains firm. 
Low grade items are scarce. Oak flooring 
is strong with a fair volume moving. 


ST. LOUIS, MO., Aug. 27.—Local yards are 
confining their purchases largely to mixed 
carloads, buying a few thousand feet of vari- 
ous species. The manufacturers, of course, are 
getting higher prices for this service. The 
mills are asking higher prices generally for 
straight cars, with the yards and consumers 
holding off their purchases or buying mixed 
cars to fight against the advances. 


CINCINNATI, OHIO, Aug. 27.—Buying in 
hand-to-mouth lots still continues in the south- 
ern hardwood trade. In sap gum, plain and 
quartered No. 1 common and better are scarce 
and prices are stronger, though unchanged. 
Red gum is in good supply. Oak, poplar, wal- 
nut and ash are quiet, with a fair general call 
from the furniture and automotive trades. 
Export departments of wholesalers continue 
busy, a good line of inquiries coming from 
old customers in Europe. 


BUFFALO, N. Y., Aug. 28.—A better feel- 
ing prevails in the hardwood trade and in- 
quiries have been coming in more freely in 
the last week or two. The buying has not 
been brisk, but it has sufficiently increased 
to make the dealers regard the outlook as 
encouraging. It is generally felt that after 
Labor Day many of the buyers who have been 
away on vacations will note depleted stocks 
and take steps toward replenishing them. 


NEW ORLEANS, LA., Aug. 28.—Hardwood 
demand as a whole was not as active as 
during the Aug. 1-15 period. Prices were 
said to be firm. The demand was said to be 
of fair volume, with prompt shipment gener- 
ally asked. Stocks are said to be low and 
broken. 


HOUSTON, TEX., Aug. 28.—All indications 
point to better demand for hardwoods in 
September, say Houston hardwood men. 
There is now a fair demand for oak flooring 
and rough oak, which have advanced about 
$2 in the last two or three weeks. Sap gum 
is selling, but little red gum is moving. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 29.—Retail yards are plac- 
ing some orders for fir, but the demand from 
this consuming source is not particularly 
brisk. Industrial trade is rather slow at the 
moment. The local market is generally un- 
changed from the last few weeks. Yard 
stocks are badly broken at the mills and 
prices hold on a steady basis. Factory con- 
sumers are taking good quantities of Sitka 
spruce, mill stocks of. which are none too 
plentiful, and as a result prices are strong 
with an upward tendency. 





BALTIMORE, MD., Aug. 27.—The Baltimore 
fir market has experienced a narrowing of 
the inquiry. The shipment of mixed cars is 
an established feature of the trade. Prices do 
not afford adequate profit margins. Eastern 
woods are offering strong competition. 





KANSAS CITY, MO., Aug. 28.—Fir demand 
is reported to be increasing and some mills 
have made small advances in prices. Boards 
and dimension are 
country yards, and there is a better call for 
uppers. City yards are doing some buying, 
mostly of flooring, wide boards and long 
dimension. 


NEW YORK, Aug. 28.—Late August finds 
the demand for fir rather light. Retailers 
are buying in small volume and strictly ac- 
cording to their needs. Few yards carry 
surplus stocks. There is not a great deal 
of storage lumber in the harbor, and prices 
are holding firm. 


CYPRESS 


ST. LOUIS, MO., Aug. 27.—Common grades 
of yellow cypress, which have been scarce 
for the last few months, continue strong 
Some Missouri and Arkansas mills have closed 
down, and others are curtailing operations. 
The better grades are more plentiful, and the 
market for these is fair. The red cypress 
situation is unchanged. 


NEW ORLEANS, LA., Aug. 
market was reported as 
most items in demand. 
for prompt shipment. 
ported as firm. 
in assortment. 


28.—The cypress 
unchanged, with 
Principal calls come 
The market was re- 
Stocks at mills are broken 


CINCINNATI, OHIO, Aug. 27.—Volume of 
business in cypress is increasing. Finish is 
in good demand. Prices are firm, with an 
upward tendency. Shingles and interior trim 
are also moving better. 


HEMLOCK 


CHICAGO, Aug. 29.—Assortments of dry 
mill stocks of northern hemlock are still 
broken. Business is being placed freely by 
country yards and industrial consumers at 
$3 off the Broughton list. 


BOSTON, MASS., Aug. 28.—Demand for 
eastern and northern hemlock is quiet. So 
little dry lumber is offered that quotations 
remain very firm. Clipped boards easily com- 
mand $34 and the random, $31@32. Offer- 
ings from the Coast are heavy and prices 
are weak, with retailers very cautious. 


NEW YORK, Aug. 28.—Demand for east- 
ern and western hemlock is limited to regu- 
lar customers, who are buying only when 
necessity commands. Western lumber is 
more plentiful and is selling better than east- 
ern. Prices are holding firm. Demand for 
timbers is fairly well sustained in certain 
localities, 


SOUTHERN PINE 


CHICAGO, Aug. 29.—Southern pine is mov- 
ing fairly well to all the principal consumers 
in local territory. Retailers are taking yard 
stocks, industrials are buying crating lumber, 
and railroads are placing orders for car re- 
pair and maintenance material. Good dimen- 
sion is scarce and strong in price. Special 
cuttings are in good demand at firm prices. 


KANSAS CITY, MO., Aug. 28.—Southern 
pine orders are increasing. Demand for tim- 
bers is larger. The mills are having difficulty 
in filling some mixed car orders, stocks being 
in poorer assortment than at any time this 
year. There has been talk of increasing opera- 
tions at some mills in order to meet de- 
mands. Most orders are for mixed cars, the 
best demand-coming from Texas, the south- 
western oil fields and the wheat belt. 





ST. LOUIS, MO., Aug. 27.—Buying of south- 
ern pine was on a smaller scale than during 
the preceding week. Demand for short dimen- 
sion stock, of which there has been consid- 
erable selling recently, showed a marked 
falling off, as dealers and consumers are now 
pretty well supplied. The longer lengths are 
still in good demand, with the supply lim- 
ited. The demand for shed stock is still 
spotty. 





BOSTON, MASS., Aug. 28.—Southern pine 
wholesalers are booking orders for moderate 
assortments. Demand has improved a little 


in strong demand by. 
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Quick Service 


Prompt Settlement of losses 
and a desire to give helpful 
and practical suggestions for 
Fire Prevention makes the 
Lumber Underwriters a desir- 
able Insurance Exchange for 
Lumbermen. 











LUMBER * 
UNDERWRITERS 


A.B.BANKS &CO.,MGRS. 


LITTLE ROCK 


ARKA NSAS | 





Dependable Wire Rope 


The one red-strand in Hercules ATK 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 


proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 
















San Francisco 














C. B. Richard & Co. "| 


29 Broadway, NEW YORK (es die al cease ot | 











Ocean Freight = sfaicoun "sats. 
Brokers for exports & imports 





Special department handling export lumber shipments 





WARREN, PA 


irded highe 


: biaims-eacre GRAND PRIZE 


tional Expos 


ALSO ALASKA-YUKON PACIFIC EXPOSITIO 


AXES-LOGGING FOOLS {20,2%0" °°") 


y< 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN |.UMBERMAN, 431 So. Dearbors St., CHICAGO 





during August. Some sellers are offering 
concessions on flooring. The full range for 
1x4 flooring follows: Bé&better rift, $69@81; 
C rift, $54@71; B&better flat, $47@50. Low 
for B&better 1/16-inch partition is $46.25, 
and some ask up to $48. Roofers are now 
steady at $31.50 for 8-inch air dried. 


CINCINNATI, OHIO, Aug. 27.—Prices of 
siding, flooring and sheathing were up an av- 
erage of $1.50@2 this week. Retailers are 
replenishing stocks, due to building activity. 


NEW ORLEANS, LA., Aug. 28.—The local 
southern pine market was fair to quiet, with 
stocks low and prices firm on those items 
particularly in demand, No. 2 boards and 
No. 3 dimension were said to be receiving 
a good call. The general tone of prices was 
stronger, though slightly irregular on a few 
items. 





HOUSTON, TEX., Aug. 28.—Southern pine 
was generally firm this week. Retail yards 
of the Southwest are now buying for stock. 
B&better flooring, No. 2 shiplap, No. 2 boards 
and No. 1 dimension are in good demand. In 
the export field there is a fair to good de- 
mand for prime, kiln dried saps and sawn 


timbers. 
WESTERN PINES 


CHICAGO, Aug. 29.—Pondosa and Idaho 
pines are moving in fair volume to local con- 
sumers of these woods. Mixed cars are diffi- 
cult to place, due to broken assortments at 
the mills. The price situation remains firm. 
Shop items in California white and sugar 
pine are still searce and in good demand 
from sash and door factories. Prices remain 
steady. 


NEW YORK, Aug. 28.—Mills are not yet 
in position to supply some items to their 
New York connections. Some items are 
rather searce, but wholesalers say supplies 
are ample for demands. Prices are well 
maintained. 


BUFFALO, N. Y., Aug. 28.—The western 
pines market has been rather quiet, but prices 
have been holding steady and the market is 
called fundamentally strong by the whole- 
salers. They attribute a large part of the 
dullness to the absence of buyers on vacations 
and are inclined to look for improvement 
within the next two weeks. Mills have no 
large stocks to offer in either California white 
or sugar pine and some items are quite scarce. 


KANSAS CITY, MO. Aug. 28.—Western 
pine prices are very firm as a result of the 
steady demand for thick stock and shop 
grades. Shop prices are quite stiff and some 
mills are limiting quantities. There is a 
good demand for finish and lower grade 


boards. 
REDWOOD 


CHICAGO, Aug. 29.—There is a seusonable 
volume of redwood business being placed by 
consumers in local territory. Clears are in 
good assortment at the mills, but common 
and “B” grades are somewhat scarce. Prices 
hold firm. 


SHINGLES AND LATH 


CHICAGO, Aug. 29.—There has been an ad- 
vance of 20 to 30 cents within the last week 
on white cedar shingles, present quotations 
being: Extras, $5.25; standards, $4.25; sound 
butts, $3.25, f. o. b. Chicago. Mill supplies 
are very light, particularly on sound butts. 
Demand from country yards holds up in good 
shape. 








NEW YORK, Aug. 28.—Eastern spruce lath 
sales are fairly well counterbalanced by ar- 
rivals, which have fallen off to some extent 
of late, however. The market has shown no 
recessions during the month. West Coast 
shingles are plentiful and demand is noth- 
ing to boast of. ° 


KANSAS CITY, MO., Aug. 28.—While Ameri- 
ean mills are holding shingle prices very firm, 
the Canadian mills are offering concessions. 
Some mills are asking $3.10 for clears and 
$2.60 for stars. Most of the demand is for 
premium grades. The demand for lath is 
showing further increase and prices are firm 
on all kinds. Western pine and redwood sid- 


ing also are in good demand, with prices very 
firm and tending a little higher. t 


HOUSTON, TEX., Aug. 28.—Both Nos. 1 anq 
2 southern pine lath have advanced in price 
of late and are in splendid demand. No, 1 is 
quoted at $3.75, and No. 2 at $3.15. The mills 
are selling all the lath they can 
Cedar shingles are in poor demand. 


BOXBOARDS 


BOSTON, MASS., Aug. 28.—Late association 
reports show that mill stocks of dry box 
lumber have increased during the last quar- 
ter, but the percentage sold is larger than 
shown on any previous report. Not more 
than 10 percent of the total box lumber jin 
first hands is unsold. The market remains 
steady to firm notwithstanding the increased 
production. Canning factories are now com- 
ing into the market for important quantities. 
Round edge white pine boxboards, inch, are 


$27@30. 
CLAPBOARDS 


BOSTON, MASS., Aug. 28.—Clapboards have 
been moving rather slowly in recent weeks, 
Retailers are taking small assortments. 
Offerings of eastern spruce and native white 
pine continue very light and prices are very 
firm. Sellers are pushing Coast clapboards 
rather hard and making some concessions. 


produce. 


Eastern Canada Stocks Low 


New York, Aug. 28.— Elmer E. Dey, jr, 
manager of the New York office of the Du- 
quesne Lumber Co., returned the latter part of 
last week after spending several weeks in Can- 
ada. He said conditions at the mills on the 
other side of the border are better than they 
have been in the last five or ten years. He said 
prices are very firm and there is a scarcity of 
stock. Mr. Dey was accompanied on his trip 
by his family, but nevertheless found time to 
study lumber conditions, covering the territory 
from Montreal to Quebec City. 

“The cut in Canada is less this year than it 
has been in recent years,” he said. “It is hard 
to buy lumber. One reason is that the Canadi- 
ans have a sizable building boom of their own 
and some of the producers are finding it profit- 
able to use more of their stock for pulp. 

“We are shipping out lumber as fast as pos- 
sible, but just at present most of -the transit 
facilities are centered on getting out the grain 
crop and space for lumber is rather scarce.” 
The Duquesne company is the American dis- 
tributer for the Matapedia Lumber Co., Milni- 
kek, Que. 


To Extend Logging Railroad 


DututH, Minn., Aug. 27.—Officials of the 
Backus-Brooks interests at International Falls, 
Minn., have announced their decision to extend 
their line of logging railroad from Toga, its 
present terminus, to International Falls to tap 
the entire Beaver River territory. It is claimed 
that the extension of the road will tap one of 
the last big stands of northern pine in north- 
ern Minnesota and that it will afford scope 
for logging operations for some years apart 
from any results that may be attained through 
the State’s proposed timber conservation bill 
becoming effective. Engineers are now at work 
surveying for the new road from Toga to 
Thistledew, Moose, Ball and Deer lakes lo- 
cated forty-two miles northeast of Hibbing in 
the heart of the big timber area. Beautiful 
stands of white, Norway and jack pine are re- 
ported to exist over that area untouched by 
man or forest fires. Logging operations from 
the end of present line are expected to start 
after the first of the year. 

The industrial plants at International Falls 
owned by the Backus-Brooks interests are now 
passing through a wave of prosperity. Opera- 
tions at the Ontario Paper Co.’s plant there 
have been extended, and the Insulate plant is 
operating on a full schedule. Trainloads of 
logs and pulpwood are arriving daily from 
camps in the Red Lake and other districts. 
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News Letters 


(Concluded from page 63) 


Seattle, Wash. 


Building operations here are showing no 
slackening up. Local trade is very active and 
takes care of a substantial part of the out- 
put of mills on Puget Sound. 

Robert Anderson, of Anderson & Sons Co.. 
lumber. retailer with yards at Logan, Ogden 
and other points in Utah, accompanied by Mrs. 
Anderson and their four daughters, paid a 
visit to Seattle friends this week. “Bob” 
Anderson, as he is familiarly known, is a 
leading figure in his district. He is a past 
president of the Western Retail Lumbermen’s 
Association. He now lives in Ogden, 

G. L. Bartells, manager of Pacific Coast 
Plywood Manufacturers (Ine.), is scheduled 
to leave here early in September for a 
month's trip to the plywood consuming cen- 
ters of the East and middle West. 


Albuquerque, N. M. 


Aug. 27.—W. G. Ramshaw, director of sales 
of the Southwest Lumber Sales Corporation, 
left Wednesday, accompanied by Mrs. Ram- 
shaw, on a business and pleasure trip to Chi- 
cago and eastern points. Speaking of pres- 
ent market conditions, Mr. Ramshaw stated 
that order files are full for southwestern 
mills, and a great deal of confidence is felt 
as to fall trade. “We «also look,” said he, 
“for better prices this fall. Stocks are badly 
broken, and mixed orders hard to fill. De- 
mand is heavy for 11/16, No. 4, crating, and 
shop.” 

A record season of 5,300 cars of cantaloupes 
from the Salt River Valley and 600 cars from 
Yuma, Ariz., accounts for part of the demand 
for box shook at Phoenix and in the Imperial 
valley. 

G. W. Protzman, manager Southwestern 
Sash & Door Co., at El Paso, stopped Satur- 
day to confer with J. Robert Martin, mana- 
ger of the Albuquerque branch. Mr. and 
Mrs. Protzman had been on a vacation. Mr. 
Protzman and Ed. L. O'Malley, of Phoenix, 
recently visited Billings, Mont., where a son 
is continuing successfully the business 
founded by the late James O'Malley, one of 
the five retail yards there. On account of 
good crops, that region anticipates the best 
fall trade in four years. Conditions are im- 
proving, also, in El Paso. 

Construction of a 5-mile wooden flume 
through Warm Creek Canyon is included in 
the $125,000 improvement program being car- 
ried out by the Wyoming Tie & Timber Co. 
on the Washakie national forest, north of 
Riverton, Wyo., in preparation for changing 
the base of tie cutting operations. A new 
camp is also being constructed. 


Birmingham, Ala. 


Aug. 27.—Yard business shows a steady 
growth, with price increases being made on 
a few items. September contracts are being 
placed for both shipment by mills and de- 
livery by yards, and in some instances No- 
vember delivery had been ordered. Demand 
for regular stock items is excellent. That 
for certain items of No. 2 boards shows signs 
of increase, and prices, especially of cente) 
matched items, are stiffer. The price varia- 
tions most noticeable are in No. 2. For a 
month the market here absorbed large quan- 
tities of 1x6- and 1x8-inch No. 3 in all work- 
ings. Recently the yards have been fairly 
well stocked and suddenly turned to No. 2 
in 1x6-inch S4S, also S2S&CM plain or 
matched end. Calls are increasing for No. 1. 
Mills producing end matched hdve more or- 
ders than they are able to fill quickly. The 
1x6- and 1x8-inch S2S&CM and shiplap, No. 2 
center matched, and 1xl10- and 1x12- No. 3 
54S, moved more readily than any other 
items. Prices have shown fluctuations be- 
cause of cars going on demurrage. No. 2 
and better “peckerwood” dimension 2x4-inch, 
9-foot, or 6- to 12-foot, has been sold at 
$20.50 to $21 for S4S, and $17 to $18.50 for 
rough green. Some yards have paid $18.50 
for No. 3 longleaf. Timbers have been slow, 
for no one is anxious to stock, and prices 
are low. Transits have fared rather poorly 
of late, except those of desirable items. 








Finish and boards in straight cars, and mixed 
items of shed stock, are more readily salable. 
Prices prevailing f. o. b. Birmingham dis- 
trict were found to run about as follows: 
No. 2 flooring, 1x3-inch, was $13; 4-inch, 
$15.50; 6-inch, $17. No. 3 boards S4S, 8-inch 
and wider, were $19. Shiplap, 8- and 10-inch, 
was $18.50 to $18.75. No. 2 flooring, 1x3- 
inch, was $20; 1x4-inch, $21.50, and 1x6-inch, 
$23.50. Shiplap, 1x8- and 1x10-inch, sold at 
$24 and $25, while a few cars of 1x12-inch 
sold as high as $26. No. 2 droppings grade 
of kiln dried S4S boards and finish was $27 
to $28.50, with some mills asking $30. No. 2 
dropping grade siding, 1x6-inch, was $28.50, 
and 1x8-inch was $30, or 50 cents more. No, 2 
dropping grade of 3- and 4-inch flooring was 
about $2.50 over straight grade. Items of 
No. 1 and “C” stock are poor sellers. No. 1 
flooring sold at $33.50 for 3-inch, and $33 for 
4-inch, a few lots of longleaf bringing $35. 
The 1x6-inch S2S&CM sold at $26.50, while 
S4S brought $32.50. No. 1 shiplap, 1x8-inch, 
was $27. No. 1 and C S4S finish was $36. 
Demand for 1x10-inch is limited, but 1x12- 
inch kiln dried brought $48 to $52.50. No. 1 
and C base and casing are in fair demand at 
about $40. No. 1, with 50 percent B&better, 
sold at $38 for 1x6-inch and $41 for 1x8-inch. 
B&better rough finish is $38 here. Surfaced 
6-inch and wider sold at $42. 


Shreveport, La. 


Aug. 27.—Less business is being offered than 
the mills need, but there is a hesitation about 
booking orders. Last week some. eastern 
wholesalers were offering more money for tran- 
sit car purchases than the same stock could 
be sold for at mills. Speculative buying is 
not attractive to the mills, as when orders are 
accepted the orders contain numerous pro- 
visions and are subect to cancelation for any 
failure to live up to them. The present vol- 
ume of business is light. The market is firm. 
Throughout the South, stocks are light, except 
those of finish and flooring. Weather has been 
unfavorable to production. Shipments are com- 
ing out fairly well. 

Hardwood has been in good demand of late. 
Prices are firm, and showing a gradual im- 


provement. 
Duluth, Minn. 


Aug. 27.—A decided picking up in shipments 
of mixed cars of northern pine is reported. 
Interior mills are feeling more optimistic. 
Dry stocks of medium and lower grades at 
mills at Cloquet, Virginia and International 
Falls, Minn., are light, and holdings of better 
grades are not burdensome. Mills have been 
confining their cuts closely to requirements. 
Outputs are about normal. One of the mills 
reported some inquiry from eastern steel in- 
terests for No. 2 and better northern pine for 
pattern making. Shipments of low grades and 
lath to the Chicago district were reported. 
An advance of $1 was reported in all piece 
stuff, also in timbers. This is the first ad- 
vance in piece stuff and timbers in some time. 


Atlanta, Ga. 


Aug. 27.—Though Georgia southern pine 
output has shown some improvement since 
the recent floods, mills are hardly operating 
in the southern part of the State, where 
logging is at a standstill. Stocks are low and 
dry lumber hard to obtain in any quantity. 
Bookings and shipments are well above out- 
put. Orders are very good from southeast- 
ern dealers and at least normal in the East 
and middle West. Industrial demand is fair 
in the Southeast, with the textile mills and 
railroads the heaviest ‘buyers, while millwork 
demand continues unusually good. 

Many mills are oversold on nearly all sizes 
of pine flooring, the heaviest demand being 
for B&better and No. 1 4-inch, and the same 
size of B&better rift flooring. A heavier de- 
mand is reported for ceiling on both B&better 
and No. 1, while partition is less active. Drop 
siding constitutes another big selling item, 
mills finding it impossible to fill all orders 
for 1x6-inch B&better, while Nos. 1 and 2 
are also selling heavily. No. 1 lath continue 
very active, and for kiln dried stack prices 
are as high as $4 to $4.25. Pine dimension 
stocks are reported badly broken, with a 
heavy volume of orders coming in from re- 
tailers, best call being for No. 2 in the wider 
sizes. All grades and sizes are short. Prices 





DEPENDABLE 
BAND SAWS 


It pays a mill to use SIMONDS 
Wide Band Saws because they are 
DEPENDABLE. When you get 
into a mill where the same band saw 
has to go right back on the wheels as 
soon as it has been sharpened you 
will find saw filers consider them- 


selves lucky if the saw they have to 
depend on is a SSMONDS BAND. 


Simonds Saw and Steel Co. 


“The Saw Makers’”’ 
ESTABLISHED 1832 — FITCHBURG, MASS. 


Chicago, Il. Lockport, N.Y. Los Angeles, Cal. 
Boston, Mass. Memphis, Tenn. Seattle, Wash. 
Detroit, Mich. Atlanta, Ga. Toronto, Ont. 
New York City Portland, Ore. Vancouver, B.C. 
New Orleans, La. San Francisco, Cal. 
London, England, Montreal, Que. St. John, N. B. 
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To the rescue with a Babcock Spruce Ladder. If 
your ladder sales need rescuing Babcock Spruce 
Ladders will turn the trick for you. 


Strength combined with light weight make Babcock 


Spruce Ladders an outstanding line for sales. 
and light, they sell on sight. 


Strong 


Write for the BABCOCK catalog. 


The W.W. BABCOCK Co. 


BATH, N.Y. 














Quality 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 











are stronger through the whole list. Roof- 
ers are firm in price, demand being heavy 
and production very low. 


New York, N. Y. 


Aug. 28.—Selling lumber in New York, for 
the time being at least, is a difficult task. 
In all the offices visited today by the 
AMERICAN LUMBERM4N correspondent the com- 
mon statement was that business is slow. The 
wholesalers all agree that the dealer is buy- 
ing from hand to mouth, and even at that 
is looking for cheaper lumber, which, they 
are bold to assert, can not be had. Com- 
petition was never more keen. The old say- 
ing that the man who works for it gets the 
business is said to hold good—but the differ- 
ence today is that he has to work very much 
harder to get the business than formerly. In 
all lines, inclusive of fir, which is in better 
demand than any other kind of lumber, the 
same conditions exist. Orders generally are 
small in volume and always, apparently, the 


retailer insists on quick delivery. Some of 
the wholesalers are none too optimistic about 
the fall outlook and they point out that the 
market must undergo a marked change to 
step from dullness to brisk trading. These 
wholesalers say that the usual indications 
for improved business with the turn from 
summer to fall are lacking this year in all 
but one particular—building seems to be as 
brisk as it has been any time in the last few 
months. 

Nelson H. Hazeltine, formerly with E. B. 
Estes & Sons, is now associated with his 
brother-in-law, George R. Cory, at 40 Rector 
Street. Mr. Cory is a wholesaler of white 
pine and Pacific coast products. 

Arthur Botheer, formerly with William S. 
Beckley, Jr. (Inc.), is now associated with 
the Midtown Lumber Co. 

Irving and Roderick Betts, of San Francisco, 
recently sailed from New York on a trip to 
Germany. They are the sons of Edward T. 
Betts, Pacific coast representative of the 
Betts Lumber Co., of Buffalo. 


Philadelphia, Pa: __ 


Aug. 27.—Elmer Troth and Ed. Strong 
journeyed to Bucks County last week to y 
hold the prestige of the Philadelphia lumber. 
men golfers, and both managed to break a 
hundred. 

John H. Derr, Harrison Berger and Harry 
Hammel, of the Lumber & Millwork Co, of 
Philadelphia, and C. F. Kraemer, of the 
Kraemer Lumber Co., went down to Fortesque 
last week with prospects of a pleasant fishing 
party. Much to their disappointment, a heayy 
storm on Friday night spoiled their sport, 


Boston, Mass. 


Aug. 28.—Wholesalers are looking for 4a 
distinct improvement in the demand for lum. 
ber within the next two weeks. 


The market for spruce frames has been’ 


very quiet, with the base $40 to $42. Random 
length spruce is hardly so firm, and scantling 
has been offered more or less freely at $33. 
Spruce and hemlock boards are very scarce 
and firm. Eastern spruce 15-inch lath are 
now $7.25@$7.40, and 1%-inch are $6.50 @$6.75. 
Sellers are asking $6 for 15-inch fir lath 
on cars at Boston. Red cedar shingles keep 
very firm. Hardwood flooring is firm through- 
out. Southern pine flooring is quiet. Con- 
cessions are reported the last week by some 
wholesalers from recognized Idaho white pine 
and Pondosa pine price lists. There Is an 
over-supply of Douglas fir here, and some has 
been offered at very modest prices. Retail- 
ers hesitate about giving an order even when 
quoted figures that ordinarily would be con- 
sidered very attractive. No. 3 and better fir 
boards on cars at the dock can be picked up 
at $24 and sometimes less. The bargains in 
Coast lumber are weakening the _ eastern 
spruce market. 

Only four cargoes of Provincial lumber 
were received last week, totaling 1,000,000 
feet. Two more cargoes came in from Brit- 
ish Columbia for Boston wholesalers, total- 
ing some 10,000,000 feet: Other arrivals of 
foreign lumber were tropical cabinet woods. 

The Long-Bell Lumber Co. has moved its 
Boston office from 100 Milk Street to 1400 
Massachusetts Avenue, Cambridge. The new 
telephone is Porter 3264. 


Houston, Tex. 


Aug. 28.—The southern pine market is in 
a healthy condition. The generally good de- 
mand for pine has been helped by better 
orders from retail yards of the Southwest, 
which are now laying in fall stocks. “Hand 
to mouth” buying on the part of the local 
yards has prevailed heretofore. Export trade 
is holding its own. 

Hardwood men say that all indications 
point to good ‘business in September. 

The Agricultural & Mechanical College of 
Texas in various bulletins is encouraging 
the building of properly equipped poultry 
houses, hog houses nd other farm equipment, 
according to R. G. Hyett, assistant secretary 
and traffic manager of the Lumbermen’s As- 
sociation of Texas. The college, he said, is 
eager to further cooperate with the lumber- 
men in putting over a campaign for divers!- 
fied farming in the State. 


Civil Service Examinations 


Wasuincton, D. C., Aug. 28.—Announce- 
ment is made by the United States Civil! Serv- 
ice Commission that open competitive examina- 
tions are to be held for forest ranger and tax- 
ation economist and associate taxation econo- 
mist to fill vacancies in the Forest Service, the 
former at salaries ranging from $1,620 to $2,000 
a year; and from $3,800 to $4,400 a year for 
economist and $3,200 to $3,700 for associate 
economist. Applications for forest ranger must 
be filed with the commission not later than 
Oct. 15. Applications for economist and 
associate economist must be filed with the com- 
mission not later than Oct. 10. Full informa- 
tion regarding these examinations may be ob- 
tained from the Civil Service Commission at 
Washington, D. C., or from the secretary of 
the United States Civil Service Board,of Ex- 
aminers at the postoffice or custom house in any 
citv. 
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Advertisements will be inserted in 
this department at the following rates: 


30 cents a line for one week. 
55 cents a line for two consecutive weeks. 
75 cents a line for three consecutive weeks. 
90 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 
line. Count in signature. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitt 
Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be pees 
under heading Too Late to Classify. .- 



































WANTED 


Old established lumber yard in New York City 
wants a man as buyer and manager of the yard. 
Must have a thorough knowledge of hard and soft 


woods and also possess ability to handle men. 
Only a sober, steady, reliable man will be con- 
sidered. Address stating fully past experience, 
qualifications and salary expected. 

“M. 57,"" care American Lumberman. 





WANTED—RETAIL YARD MANAGER 


With $10,000 to invest. Same to be secured by 
good collateral. Share equally in ‘earnings. Going 
concern. Volume $70,000 to $100,000. Best town 
in Oregon 

Address ‘““M. 60," care American Lumberman. 





WANTED—GOOD DETAILER AND BILLER 
For special millwork factory. State wages with 
application. 

Address “F. 57, 


care American Lumberman. 


WANTED IN MISSISSIPP1 


Planing Mill Foreman, fast feed machines. All 
boards boxed cars and detail work. Don’t apply 
unless can furnish reference from large sawmill 
operation. 

Address ‘“‘M. 71,” care American Lumberman. 








WANTED—EXPERIENCED LADY 


Stenographer familiar with lumber office routine 
for work in sales department. In first letter give 
full particulars with reference to experience, age, 
salary expected and when could report for work. 
THUNDER LAKE LUMBER COMPANY, 
Rhinelander, Wis. 
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I WANT TO HIRE A YOUNG 


To drive a truck and make himself useful around 
a retail lumber yard. Someone that has some ex- 
perience around machinery. Yard is located in 
central Indiana. 

Address “M. 68," care American Lumberman. 
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MILLWORK ESTIMATOR 


Experienced Plan and List Estimator with also 
lumber experience desires connection in West with 


future. Age 32. C. A. Graduate. References 
furnished. 
Address “M. 54,” care American Lumberman. 








WANTED—GENERAL SUPERINTENDENT 


Single Sand mill manufacturing West Virginia 
Hardwoods, state experience, last employer and 
sulary expected, 
A-idress “‘L. 70," care American Lumberman. 


WANTED 


An estimator with experience in listing and pricing 
millwork for sash, door and interior trim company. 
State age, experience, salary expected and refer- 
ences, 

Address “‘C. A,,"’ care-American Lumberman. 








WANTED—SALESMAN 


For eastern Nebraska with headquarters at Lincoln, 
Must have experience and a successful record in 
that territory. A first class man can earn good 
income with us on salary and profit sharing basis. 
We represent best mills. Please state age, whether 
married or single, previous experience, references 
and salary desired. All replies confidential. 

GITTINGS-REWICK LUMBER CO., Denver, Colo. 


WANTED—AT DENVER, COLORADO 


Experienced traveling salesman to sell full line 
lumber, sash, doors and millwork Rocky Mountain 
region. State age, experience and salary expected. 
Must be high class man, 

Address “L. 53,’’ care American Lumberman. 


TWO ENERGETIC SALESMEN 


Wanted by large wholesaler and manufacturer of 
southern pine, inland empire and west coast lum- 








ber. Indiana and West Michigan territories. Want 
only men of proven ability. Salary and bonus basis. 
State age, experience, references and salary ex- 


pected. 


Address “S. 119,” care American Lumberman, 





WANTED EXPERIENCED 


Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis, 

Address ‘‘R. 124,” care American Lumberman. 





WANTED SALESMEN 


In all consuming territories to sell Southern Hard- 
woods from Mississippi Delta and South Carolina 
mills on commission basis. 

Address “K. 59,” care American Lumberman, 





MANAGER OR GENERAL SUPERINTENDENT 


With twenty years’ experience operating native and 
foreign woods from stump to market desires con- 
nection October Ist. Best references. 

Address “‘M, 55,’ care American Lumberman. 





POSITION WANTED 


By young man, 34, well educated, married. Execu- 
tive ability. 10 years’ experience all phases retail 
lumber and builders supply business. Competent, 
honest, reliable. Use to large volume. Excellent 
references. 


Address “M. 56,” care American Lumberman. 





WANTED 


Experienced Dry Kiln Man, one experienced with 
several types of kilns and who is looking for steady 
position with large concern in West which is just 
installing a number of latest kilns; a man with 
sufficient experience to make an examination of 
several kinds of kilns and recommend a kiln best 
adapted for drying our particular lumber. 
Address “L. 57.”" care American Lumberman. 





BUILDING MATERIAL COMPANY 


In Westchester County require the services of a 
young man who is capable of acting as salesman, 
buyer or manager. To assist in taking charge of 
a yard doing a business of $200,000.00 per year. 
Good opportunity for wide awake man who under- 
stands this business and is anxious to advance him- 
self. Write stating age. salary and experience. 
< 201, Mount Vernon, N. Y. 





WANTED COST CLERK 


Familiar with M. C. B. cost methods, also compe- 
tent to figure list estimates in sash and door job- 
bing house. 

Address “K. 63,’ care American Lumberman. 


WANTED YARD MANAGERS 


For western Kansas and Colorado. Large line yard 
concern, engaged in retail lumber, fuel and gen- 
eral hardware. State qualifications and salary 
demands. 

Address “‘H. 62," care American Lumberman, 








AN EXPERIENCED LUMBERMAN 


Would like to represent a reliable manufacturing 
or wholesale firm selling to the yard and industrial 
trade in the Carolinas or would consider buying 
in that field for a northern firm handling forest 
products. 

Address P. O. BOX. 2884, St. Petersburg, Fla. 


YOUNG MAN 22, COLLEGE EDUCATION 


Office experience, wants position with lumber com- 
pany to learn business; go anywhere; reading 
knowledge of Spanish, salary no object. Now em- 
ployed. T. C. PORCH, Forsyth, Ga. 








WANTED A POSITION AS SAW FILER 
By A-1 band saw filer. Can file for frozen hard or 
soft wood, 15 years’ experience, can give best of 
reference, am married, strictly sober. Mill sawed 
out, can come at once, 
Address “L. 72,” care American Lumberman. 


BAND FILER NOW EMPLOYED 


Wants to change. A-1 results guaranteed. Refer- 
ences. 
Address “L, 55," care American Lumberman. 








POSITION WANTED 


As yard foreman, bookkeeper, or office work; 15 
years’ exprrience, in all phases of the retail lum- 
ber business. 

Address “K. 72,” care American Lumberman. 








WANTED:—AFFILIATION 


With esta»lished Wholesaler as Sales-Manager, 
Branch Manager or Buyer—Pine or Hardwood. 
Age 36. Married. Strong personality, broad ex- 


perience, mature judgment, wide acquaintance and 
used to making decisions. Wish broader back- 
ground for ability in substantial lumber mer- 
chandising. 

Address ‘‘M. 53,” care American Lumberman. 


WANTED 
Work (not a position) as manager of a lumber 
yard in good community. Best references. Address 
R. A. MILLS, Ashley, Ind, 








UP-TO-DATE LUMBERMAN 
Wants position. Experienced building, millwork, 
estimating, plan reading. What have you? 
A. G. LEE, 212 So, West St., Wheaton, II. 





PRACTICAL LUMBERMAN 


Ot wide experience from mill to consumer, is open 
for a position, preferably managing a reasonably 
large yard or shipping department of manufac- 
turer, Address ‘‘M. 61,’ care American Lumberman. 


WANTED POSITION 
By hardwood lumber inspector. Ten years’ experi- 
ence both north and south. References. 
Address “M,. 62,’’ care American Lumberman. 


ACCOUNTANT—8 YEARS LUMBER EXPERIENCE 
Desires employment with concern with future. 
Experienced in income tax. Best of references. 
Address “M. 63,’" care American Lumberman. 


RETAIL YARD FOREMAN & SHIPPING CLERK 


Desires position. Chicago experience. 
Address “M. 64," care American Lumberman. 


WANTED POSITION 


Saw mill foreman or lath mill by contract or 
foreman in lath mill. 25 years’ experience saw 
mill work, 

Address “M. 65,'" care American Lumberman. 

















WANTED—JOB CHECKING AND SUPERVISING 


Swamp product operations. Know game from 
stump to car. 
Address “K. 58,’" care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 


Wants change; yard or road, or yard foreman. 
Now employed. References. 
Address “K. 50,” care American Lumberman. 


I EITHER WANT POSITION AS 


manager of small yard, or yard foreman of large 
yard, 
Address “K. 68,’’ care American Lumberman. 


YOUNG MAN, 25, SINGLE, 


College education, 6 years’ retail yard and road 
experience. Wants position on road with good 
mill. Salary no particular object, Sure he can 
make good. Best references. 

Address “H. 55," care American Lumberman. 


POSITION WANTED 


Planing mill superintendent or general foreman; 
first class detailer and biller; some estimating; 
can get production. Good references. Address L, 
C. SIED, 1517 W. New York St., Indianapolis, Ind. 


POSITION WANTED BY BAND FILER 


25 years’ experience in hard and soft woods. Ref- 
erences from 4 companies, Address D. D, PIERCE, 
403 Walnut St., Pocomoke, Md. 


WOODS FOREMAN WANTS POSITION 


20 years experience in logging, laying out and con- 
structing railroad. Can give good references. 
Address ‘“‘H. 59,’’ care American Lumberman. 


WANTED—MANAGEMENT OF RETAIL YARD 


Lumberman, 16 years’ experience, wants manage- 
ment of large retail yard where there is volume 
or would you be interested in financing a lumber- 
man of executive ability. 

Address “‘R. 112,”" care American Lumberman. 


EXPERIENCED LUMBER BOOKKEEPER AND 
Accountant wants position. 
Address “L. 60,’ care American Lumberman. 


THINK WHAT IT MEANS 


Many-thousands of people each week read the 
classified advertisements looking for employment, 
employees, lumber, shingles, timber and timber 
lands, business opportunities, machinery, locomo- 
tives, cars, rails, etc. Always looking for some- 
thing—your advertisement in the wanted and for 
sale department would be seen by the very people 
you want to reach. Advertise now. 


AMERICAN LUMBER 
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MEXICAN OPPORTUNITY 

A former government official of Mexico is desir- 
ous of representing American firms in Mexico who 
wish to secure forest concessions. The advertiser 
has been a member of the Mexican Congress, a Di- 
rector of Forests and is thoroughly equipped by 
training, experience and education to successfully 
handle any business entrusted to his care. First 
class references 


Address ““M. 66," care American Lumberman. 





GENERAL SUPERINTENDENT 

Have had twenty-two years’ experience, as General 
Superintendent and Operating Manager, of softwood 
and hardwood lumber manufacturing operations. 
This included cruising, laying out woods opera- 
tions, railroad construction, logging and transpor- 
tation, manufacturing and shipping Further de- 
tails if requested. 


Address ‘‘M. 67,"" care American Lumberman 





POSITION WANTED BY EXPERIENCED 
Lumberman. Capable manager for 
First class references. 

Address “M. 69%,"’ care 


retail yard. 


American Lumberman. 





WANTED—CONTRACT HAULING 


ROBERT H. DAUGHERTY, Coshocton, O., R. No. 6 





RETAIL LUMBER YARD MANAGER 
Lumberman with country and suburban experience 
Good record, go-getter, no rover. Available Sept, 10 

Address “M. 70," care American Lumberman 





WANTED—POSITION AS MANAGER 
Of a good retail yard. Thoroughly experienced 
in retailing lumber, fuel and building material and 
purchasing yard requirements; references; mar- 
ried; age 40; twenty years’ experience: eighteen 
years with one company; good reasons for chang- 
ing; can speak German; active at present; reliable 
and a producer; interview desired. 
Address ‘‘H. 63,"" care American Lumberman, 


al POSITION WANTED 
AS YARD OR OFFICE MANAGER 


By an all-round lumberman. Familiar with ac- 
counting, management, estimating, etc. 20 years’ 
experience in a retail yard and planing mill. Re- 
cently liquidated own business and can accept posi- 
tion at once. Will consider only a growing modern 
business. Can show excellent results. Age 42 
years. Married. 
Address “L. 50," care American Lumberman, 








A GRADUATE OF N. Y. STATE COLLEGE 


of Forestry seeks executive position with reliable 
firm of wood workers. Experience covers ten years’ 
supervising operations in Sawmills and woodwork- 
ing plants. Have thorough knowledge of grading 
Northern Hardwoods, Dry Kiln operation and han- 
dling of men. Best references. Correspond. 
Address “L. 62," care American Lumberman. 





ACCOUNTANT—OFFICE MANAGER 
42 years old, married, 18 years experience in all 
departments of manufacturing and wholesale lum- 
ber and millwork. 
Address “L. 67,"" care American Lumberman. 





OFFICE MANAGER DESIRES POSITION 
Twenty years lumber experience. jest of refer- 
ences and bond furnished. 

Address “L. 68," care American Lumberman. 





WANTED—EMPLOYMENT 


By thoroughly experienced, reliable and competent 
lumber salesman, to sell for high-class Pacific 
Coast mill or group of mills. Nominal salary and 
bonus arrangement preferred. 

Address “‘L. 69,’ care American Lumberman. 


DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, IIl. 








THE JUNIOR PARTNER 


For the past ten years of one of the best known 


Wholesale Dealers in the South, specializing in 
Railroad and Car Material has withdrawn and is 
starting a business of his own. Have ample 
finances and A-1 Rating. Would like to arri@ge 
with a reliable small Wholesaler in the New York 
also Chicago territory to represent me exclusively 
with above trade in Yellow Pine only, on a Split 
Profit basis. Would consider first class Salesmen 
or Commission men on the same basis. 
Address “M. 62," care American Lumberman. 


roy Bees 
d-fumber' 


WANTED 
25 cars Hard Maple Dimension, 4/4 x 2-3/4, 23 
and 25” long, clear one face, two edges, ship- 
ments three to five cars per month, starting at 
once Quote delivered Hopkinsville, Kentucky. 
FORBES MANUFACTURING CO, 
Hopkinsville, Ky. 


SMUGLES: i 








WANTED LUMBER 
A large distributing lumber company desires to 
contract for entire cut of a Southern Hardwood 
mill. Jand-sawn stgck preferred Willing to ad- 
vance cash as lumber goes in pile Write for full 
particulars. 


Address “‘M. 50." care American Lumberman. 





INDIANAPOLIS WHOLESALER WANTS 


Four feet, and thirty-two inch, number one cy- 
press and yellow pine lath. 
Address “L. 63,” care American Lumberman. 


WANTED YELLOW LOCUST 


Will buy carloads of yellow locust posts and logs. 
6” and up in diameter on small end by 7’, 8’ and 





10’ long. Must be straight enough to saw. Quote 
for cash, sight draft on bill of lading. 
KENDRICK LAND CLEARING CORP., Hollis, 


New York. 


WANTED BASSWOOD AND POPLAR LOGS 
- OVERMAN & RABER, Sturgis, Mich. 


WALNUT LOGS WANTED 


Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and ~. 4 long. We inspect 
at shipping point and pay cas 

GEO. W. HARTSELL Piqua, oO 


WANTED—SOURCE OF SUPPLY FOR SAP GUM 


And red oak moldings, finish and interior trim. 
Parties having this sort of material will find a 
ready market for it by addressing “M. 58,” care 
American Lumberman 











FOR SALE MODERN WOODWORKING PLANT 
In southeast on private railroad siding connecting 
with three trunk line railroads at a milling jy 
transit point Excellent location for a planing 
mill, furniture plant, crating plant ete., as timber 
jumber and veneers are 


manufactured in imme- 
diate vicinity, Ample electrical and steam power 
Plant for operating mill. Large, well-Suilt build. 
ings. Woods planers and moulders, storage sheds, 


dry kilns ete. 
sible parties. 
Address "‘M. 51,”" care 


Labor plentiful. Terms to respon- 


American Lumberman. 





WANTED—MAN WITH GOOD MILL 


10 to 15 M. ft, capacity. to saw logs by the thou- 


sand. Logs will be delivered to the mill by river 
and trucks. Must be able to finance moving and 


setting up mill. ATLANTIC 


WOODWORKING 
MILLS, INC., West Point, Va. 





WANTED 

Four parties to invest $10,000 each in cash cut rate 
lumber company in central Pennsylvania, and take 
executive positions. The coming business, Prefer 
young men just out of college, and with sawmill 
and millwork affiliations. Thirty years’ experience. 
Address “CASH YARDS,” care of American Lum- 
berman, 





FOR SALE AT A BARGAIN 
Very valuable piece vacant property in heart of 
Kansas City. Would be fine for lumber yard or 
factory site. 
TWINE INVESTMENT 
1509 E. 18th Street, 


COMPANY 
Kansas City, Missouri 





BOX FACTORY FOR SALE 
Two story building, thirteen vears old, all in A-1 
condition, complete outfit, saws, surfacers, two 
50 horse power boilers and engine, -dust collecting 
system; this property is held at a sacrifice, thus a 
bargain for someone, 


Address ‘“‘L. 61," care American Lumberman. 





WANTED SUPPLY OF HICKORY LADDER 
RUNGS 


Both random length and stock cut to order. 
Address “M. 59,” care American Lumberman. 











WANTED—FROM 200,000,000 TO 
500,000,000 feet pine timber located in Gulf Coast 


territory. BOX 176, Mobile, Alabama. 





DID YOU EVER WORK IN A LUMBER CAMP? 


Then you will like the rollicking rimes about 
the lumberjack and the stirring verses about the 
woods and the waters in the books of Douglas 
Malloch, “‘the lumberman poet.” Surely, if you 
ure a lumberman, you ought not to be without 
these books: “Tote-road and Trail” ($1.50), and 
“In Forest Land” ($1.25). Let us send you either 
or both. American Camberman, 431 S. Dearborn 
St., Chicago, Ill. 








Sean tee oi toss 





WANTED TO BUY 


We want to buy a complete up-to-date single Band 
Saw Mill, without power plant Also small up-to- 
date Planing Mill, complete with power plant. Not 
interested in plants erected prior to eight years 
ago; only up-to-date plants Send complete lists 
and price. W. T. BAILEY LUMBER CO., Virginia, 
Minnesota. 





PLANER WANTED 


Double surfacer and matcher of medium size. Also 
25 horse power electric motor. Describe fully and 
state location and price. MONTGOMERY LUM- 
BER COMPANY, Winner, 8S. D. 





ONE NARROW GAUGE SHAY LOCOMOTIVE 


Eighteen to twenty-four tons. Twenty light cars. 
One hundred fifty tons tltirty-five pound relay rail. 
Equal amount forty-five pound. Two small don- 
keys. Complete sawmill sawing thirty-five thou- 
sand. Must be in good condition and cheap. Address 
FRANK LIDDELL, care D. L, Fair Lumber Co., 
Louisville, Miss. 





WANTED—CARRIAGE 


For 6-foot bandsaw mill; hand set preferred. 
Address “L. 56,” care American Lumberman, 





WANTED TO SECURE POSITION 


With well established company where opportunity 
is available to obtain interest in business. Age 35, 
married, practical experience from apprentice to 
manager, including estimating, selling, designing 
and superintending. Practical architect and builder 
with office experience in lumber, millwork, build- 
ers’ supplies, real estate and property management. 
Prefer Pennsylvania or adjoining state. 
Address “L. 71,” care American Lumberman. 





WANTED 


No. 400 Lightning Fay & Egan Sticker. 
Address “K. 61,” care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you?~ AMERICAN LUMBERMAN, 431 S. 
Dearborn 8t., Chicago. 





WANTED 


10 to 20,000 additional working capital in growing 
manufacturing and wholesale lumber business with 
or without services. Straight loan or stock in 
company. 


Address “K. 69," care of American Lumberman. 





SAW MILL FOR SALE 


Six-year-old plant, consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use, Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “B. 10," care American Lumberman. 





HIGHLY SUCCESSFUL 
LUMBER & MILLWORK BUSINESS 


in Indianapolis. Owing to one of the partners 
planning to retire in next few years and having 
an investment of $350,000, I am authorized to 
negotiate with financially able and capable parties 
to acquire this interest. Terms will be arranged 
so can be conveniently handled by one or group. 
Present business close to million dollars an- 
nually and growing. Address R. TRENT, 
305 Merchants Bank Bldg., Indianapolis, Indiana. 





WOOD WORKING FACTORIES 


At sacrifice prices. Choice locations in Central 
States with low labor costs. Free industrial sites 


with switch to responsible manufacturers. Build- 
ings constructed and financed. $1.00 sq. ft. up- 
wards. Write us your requirements. FANTUS 


FACTORY LOCATING SERVICE, 
St., Chicago, IIl. 


139 N. Clark 





FOR SALE 


Canadian factory specializing in cut-up and dimen- 
sion stock, as going concern. 
tion. Gooa reason for selling. 

Address “F. 50,’ care American Lumberman. 


Attractive proposi- 








A PROFITABLE LUMBER AND HARDWARE 

Business at Butte, Montana. 
$30,000.00, Address HALL 
Montana 


Investment about 
LUMBER CO., Butte, 





FOR SALE 
Half interest in well established retail yard with 
good future prospects. Suburban town near grow- 
ing city. Good opportunity for experienced lum- 
berman with at least $19,000.00 cash. 
Address “‘L. 52," care American Lumberman. 





FOR SALE: GOOD RESORT YARD 


In Northern part of Southern Michigan. In good 
town. 


Address “L, 64," care American Lumberman. 
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